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NOT GUILTY OF CONTEMPT 


INDIANA RATERS ACQUITTED 





Furnishing Advisory Rates Not a Vio- 
lation of Indiana Anti-Compact Or- 
* der—Enforcement Is Forbidden 





Indianapolis, Ind., Oct. 26.—(Special 
Correspondence)—Judge Weir, in the 
superior court here, has found not 
guilty of contempt E. M. Sellers of the 
Indiana Inspection Bureau, Thomas 
McMurray, Jr., of the Indianapolis In- 
spection Bureau and James McBeth, 
secretary of the Indiana State Board in 
the action filed by the attorney general 
of the state, in conjunction with the 
anti-trust suit against the foreign in- 
surance companies doing business in 
the state. ' 

Introducing his decision, Judge Weir 
sets out that the complaint charged that 
the defendant companies had entered 
into a conspiracy and combination to 
control the business of fire insurance 
in the state and especially to exact 
from the people high and exorbitant 
premiums for such insurance, contrary 
to the laws of the state. 

What Original Complaint Alleged 

The complaint, the court says, set 
out in great detail the means and 
methods by which the alleged terms of 
such conspiracy are enforced, being 
essentially by means of various boards, 
bureaus, leagues, unions, associations 
of the defendant companies and their 
officers, agents and employes, and it is 
charged that by the use of such means 
the defendants are enabled to suppress 
and abolish competition in the fire in- 
surance business in this state and ar- 
bitrarily to fix the terms and conditions 

(CONTINUED ON PAGE 10) 
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Bad boiler explosion 





The National Association of Credit Men, in one of its “Burning Subject” 


pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 

“1. What is the net surplus above capital and all other liabilities? 

“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 


without unjust deductions? 


“3. Are the men who manage its affairs men of character and high standing in the com- 
munity, upholding the principles of busi which assurea long and honorable existence” 





The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 


159 LA SALLE 8T. 
L. O. KOHTZ, Ass’t General Agent 


CHICAGO 
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New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


$1,500,000 
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NET SURPLUS 


5,467,353 


ASSETS 


14,797,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAG&R 
JOHN C. INGRAM, « Ass’'T Manacer 
WILLIAM L. LERCH, 2D Ase’T MANAGER 














D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 


THOMAS C. TEMPLE, Secretary 
Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


Re-insurance Reserve, - $3,967,497.71 


JOHN B. KNOX; Secretary 


Reserve for Outstan » 460,440.38 
Reserve for all other C 8s, - 247,159.23 
NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








CAMPBELL TALKS TO CLUB 


TALKS ON THE FINANCIAL SIDE 





President of American Central Discus- 
ses Features of the Business That 
Are Little Known 





The speaker at the regular meeting 
of the Fire Insurance Club of Chicago, 
Tuesday, was E. T. Campbell, president 
of the American Central of St. Louis. 
His topic was the financial or banking 
end of the insurance business.. 

Mr. Campbell took up the subject 
from two points. The first was the 
relation of companies to the state in- 
surance department and the second 
was the finances of the company. 

What the States Require 


On the first point he described the 
reports which companies must make to 
the various departments. He said the 
making of the reports was one of the 
most difficult tasks of the home office. 
The reports must be made in great 
detail and with such accuracy that they 
may be sworn to, and the lack of uni- 
formity in the requirements is an addi- 
tional burden. 

Believes Requirements Will Be Rigorous 

Mr. Campbell incidentally stated that 
he believed that the requirements of 
the departments will become more rig- 
orous. He said supervision is neces- 
sary to drive out unreliable companies 
and is also beneficial to the companies 
to a considerable extent. Legislatures, 
however, especially in the middle west 
show little regard for the rights of in- 
surance capital. In this connection he 
touched on the contention that is often 
advanced that insurance companies 
should be satisfied with the banking 
profits on the money they hold. He 
denounced this theory and pointed out 
that a bank can be started with the 
same capital and a much larger amount 
of money handled. The bank has prac- 
tically a sure profit, while insurance 
capital is exposed to the risk of being 
swept away. Mr. Campbell also ex- 
pressed the opinion that the state has 
no right to make fire insurance rates. 

Defines Investment Terms 


Discussing finances, Mr. Campbell 
said that the primary requirement for 
company investments is safety and the 
rate of interest is only secondary. He 
explained many of the terms that ap- 
pear in a company’s statement. Par 
value is that proportion of the capital 
stock that is represented by each share 
of stock, that is, it is the nominal or 
face value. Book value of a company’s 
stock is the proportion of the net assets 
above all liabilities that is represented 
by each share. The book value of the 
stocks, bonds and other assets in a 
company’s statement is the value at 
which it is carried on the books. This 
is usually the cost price plus the ex- 
penses of purchase, the fluctuations in 
value being represented in other items 
in the statement. Mortgage bonds are 
called first, second, third, etc., in the 
order in which they are entitled to pay- 
ment. A general mortgage bond is one 
covering all the property of the com- 
pany and is usually given to clear up 
previous issues on miscellaneous mort- 
gages. A debenture bond is not a mort- 

(CONTINUED ON PAGE 22) 
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QUINCY HEARING IS ENDED 


INSURANCE METHODS EXPOSED 





Cut Rates Taken As Evidence of Injus- 
tice—Commission Gets Little 
Light 





(PROM A STAPF CORRESPONDENT) 
Quincy, Ill, Oct. 20—The Fire In- 
surance Commission of Illinois, which 
concluded its first public hearings here 
at noon today, will resume the hearings 
af the Hotel La Salle in Chicago on 
ov. 10. The work of the commission 
is not fully outlined and in fact can not 
be in advance. The testimony of im- 
portant witnesses no doubt will suggest 
new lines of inquiry. Publisher C. F. 
Persch of the Illinois Inspection Bu- 
reau will be one of the witnesses, and 
A. F. Dean probably will be called also. 
The hearing at Quincy, while prob- 
ably not valuable to the commission, 
furnishes an indictment of present in- 
surance methods. Insurance men have 
not equipped themselves to explain the 
new schedules and justify them, assum- 
ing they can be justified, and in fact 
many of them, field men as well as local 
agents, seem to take the assured’s view 
that the schedules must be wrong be- 
cause they raise the rates. But aside 
from this the companies furnish strong 
circumstantial evidence against them- 
selves. If the schedules are right and 
higher rates on certain classes are 
necessary, how can the companies 
afford to carry those classes at relief 
rates? That question was repeated and 
reiterated from the witness chair, not 
by the men discriminated against, but 
by those that got the relief rates. 
There are two answers. Either the 
higher rates are not necessary or the 
companies can not afford to carry the 
risks for less, and the companies them- 
selves eliminate the second answer and 
force the public to the first one. It is 
the cut rates and not the increases that 
furnish the arguments for state rating. 
There was not a witness here who did 
not profess his willingness to pay any 
rate that is just, provided other risks of 
the same class also pay a just rate. 

The witnesses did not dwell on the cut 
rates they were enjoying and some of 
those did not even know that they weré 
cut rates. 

Discrimination a Live Subject 

As discrimination was about the only 
point the commission could get light 
on here, all witnesses were questioned 
as to the published and the actual rates 
on their risks. It appeared that most 
of the big risks were written at some- 
thing less than schedule rates. 

There was considerable disappoint- 
ment all around because J. H. Bastert, 
of J. H. Bastert & Co., local agents, 
did no take the stand. The commission 
desired to question him regarding re- 
lief rates and the reason for obtaining 
them, as well as the method. He is 
supposed to have gotten more relief 
rates in Quincy than all the other 
agents together. Mr. Bastert was pres- 
ent all during the first session, but 
changed his mind over night and after- 
ward refused to appear. The commis- 
sion had decided not to issue subpoenas 
in Quincy and would not single out 
Mr. Bastert as an exception. 

The reason for that decision was that 
the business men were supposed to 
have certain information to lay before 
the commission, but the commission did 
not expect that information to be any 
more to the point than it turned out, 
and did not feel it necessary to have 
numberless witnesses repeat the same 
story indefinitely. 

Ideas on State Regulation 

Several witnesses at today’s session 
had clear ideas as to what the state 
should do in regard to insurance rates. 
State Senator Hearn of this district 
thought rating authorities should be es- 
tablished by the state, and that they 

(CONTINUED ON PAGE 9) 





BROOKS COMING TO CHICAGO 





Will Open Western Department of 
Peoples National January 1 and 
Become Its Manager 





John W. Brooks, vice-president of 
the Peoples National of Philadelphia, 
will open a western department office 
at Chicago Jan. 1 and become its man- 
ager. Nine states will report to the 
department. 

Mr. Brooks is very well known in 
the western field. He formerly was 
executive special agent and later as- 
sistant manager of the western depart- 
ment of the Delaware and Reliance un- 
der O. C. Kemp. Later he became 
connected with the Delaware at the 
home office, whence he went to the 
Peoples National. 

The Peoples National already has an 
excellent agency plant in the west and 
with added facilities for more rapid 
transaction of business will become 
even a more important factor than it is 
now. 


TUPPER BACK IN BUSINESS 








Former President of Pacific Mutual to 
be Vice-President of a New 
York Company 





Wilbur S. Tupper, formerly president 
of the Pacific Mutual Life, is about to 
reenter the life insurance business. At 
the office which he has occupied in the 
Republic building in Chicago, it is 
stated that he is out of the city, but 
has given up his Chicago office and will 
leave for New York Nov. 1, where he 
is to become vice-president of a life 
insurance company. The party giving 
the information was unable to state the 
name of the company, however. 

Mr. Tupper was regarded as one of 
the brilliant men of the business when 
he was president of the Conservative 
Life and later of the Pacific Mutual 
and is likely to make himself felt. It 
recently was reported that he was or- 
ganizing a million dollar life company 
in Chicago, but this appears to be an 
error. 





Judge Nichols in Chicago 

Judge James Nichols, president of 
the National of Hartford, is visiting the 
western department at Chicago. This 
is largely a visit for recreation, a con- 
tinuance of his vacation in the west, 
which was interrupted last spring and 
only now resumed. It is said his visit 
has no business significance. 





Armstrong Quits Chairmanship 
New York, Oct. 27—(Special)—David 
W. Armstrong, Jr., secretary of the Na- 
tional Surety, has decided to resign the 
chairmanship of the Burglary Insur- 
ance Underwriters Association, owing 
to the severe criticism of the present 

commission upheaval in New York. 





Bank Scheme at Standstill 

New York, Oct. 27—(Special)—The 
business of the savings bank life insur- 
ance scheme in Massachusetts is prac- 
tically at a standstill. It already has 
cost the state $25,000 and it is believed 
an agency organization is essential or 
the scheme will have to be abandoned. 





Hurd to be Adjuster 
E. R. Hurd has resigned as of Nov. 
1 as Cook county special agent of the 
Home of New York and will become an 
independent adjuster. He formerly 
was Illinois special agent of the com- 
pany under State Agent Fred Wise. 





Collins Gets Missouri 
Missouri has been added to the field 
of U. S. Collins, special agent of the 
Teutonia of New Orleans for several 
states, with headquarters at Chicago, 
— Agent Wm. Bull having re- 
signed. 








Insurance 


The Western Reserve Gsm" 


OF CLEVELAND, OHIO 


MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


OCTOBER 1, 1909 


CASH ASSETS . - - $553,486.48 
REINS. RESERVE : - - 264,913.14 
SURPLUS TO POLICY HOLDERS 288,573.34 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 
The Shawnee Fire Insurance Co. 
TOPEKA, KANSAS 
Insures against Fire, Lightning, Tornado, Cyclone and Wind 
Storm— over one million five hundred thousand dollars— 


Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 





TECUMSEN 
CHIE? OF THE SHAWNEES 














Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105.87 

Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen'l Agts. 


Western Department, Erie, Pa. 
J. F. Downine, Gen’! Agt. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 
New York Office, 45 William St. 208 Le Te ne eek Ge 
on un bang eee See, WILLIAM S. WARREN, Resident Secy, 


GEO. H. MOORE, Assistant Sec 
West Virginia at Cincinnati. HUGH R. LOUDON, Deputy Ass’t Yecy, 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


ID nccetcoces C006 cccaceesese o60e +++ $2,532,353.26 
Liabilities, except Capital .........,.....++-.1,647,866.07 
Policyholders’ Surplus .......---...... 884,487.19 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 


INSURANCE 
COMPANY 
OF BROOKLYN, NN. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 











J. H. LEBEHAR, General Agent GC. R. STREDT, Asa’t General Agent 
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NEWS ABOUT COMPANIES 


CONDITION MUCH IMPROVED 


—_—— 


Northwestern F. & M. Examination 
Shows Increased Surplus—Report 
Is Made on Akron Mutual 





A report completed this week by 
Actuary Phillips for the Minnesota in- 
surance department shows an improved 
condition in the affairs of the North- 
western Fire & Marine of Minneapolis. 

The new report shows a marked re- 
duction in assets, but a fine gain in net 
surplus. On Jan. 1 the company had 
admitted assets of $582,404, of which 
$300,000 was capital and $32,457 was 
net surplus. The weak condition 
brought about a reorganization and a 
large part of the outstanding liability 
was reinsured in the Peoples National 
and the Springfield Fire & Marine and 
the capital was reduced from $300,000 
to $200,000, the $100,000 being added to 
surplus. 

From Jan. 1 to Sept. 30 the company 
received in fire premiums $197,902 and 
paid out for return premiums and rein- 
surance $307,120. It received for hail 
premiums $432,592 net, making the net 
premium income $323,374. The com- 
pany’s net losses for the nine months 
amounted to $283,933. On Sept. 30 the 
company had admitted assets $472,563, 
capital $200,000, net surplus $185,882. 


REPORT AS TO AKRON MUTUAL 





Ohio Examiners Find Deficit of $9,269 
After an Investigation of Its 
Finances 





The Ohio department examined the 
Akron Mutual Fire of Akron, Ohio, as 
of Oct. 20. It shows net premiums to 
that date $22,992, total income $23,065, 
losses $15,258, total disbursements $27,- 
343, net cash assets $12,446, contingent 
liability $144,779, reserve $14,478, total 
cash liabilities $20,968, deficit $9,769. 
There are $6,229 in unpaid losses. The 
examiners say as to the impairment: 

“It will be noted from the financial 
statement shown herein that the total 
liabilities exceed the total admitted as- 
sets in the sum of $9,769.25, and that 
the unearned premium on risks in force 
is $14,477.96. The total impairment of 
the company’s capital as defined in 
section 275 R. S. is, therefore, about 68 
percent of the reinsurance reserve fund 
computed in accordance with the pro- 
visions of section 3654 R. S.” 

William M. Hiltabidle, general man- 
ager of the Akron Mutual Fire Insur- 
ance Company, states that there is no 
cause for anxiety on the part of the 
policyholders of the company. Busi- 
ness will be suspended temporarily, in 
response to the orders of the insurance 

epartment and an assessment will be 
levied to make the reserve fund good. 


New Scranton Company 
A syndicate of Scranton, Pa., capi- 
talists, headed by ex-Lieutenant Gov- 
ernor Louis Arthur Watres, have 
Planned the formation of a new fire 
company, with headquarters at Scran- 
ton, Pa. It is proposed to start with a 
combined capital and surplus of $1,500,- 
0. Governor Watres is president of 
the Title Guaranty and Surety of Scran- 
ton. At present he is actively engaged 
as chairman of the local Republican 
campaign, and it is his intention to 
Push the fire insurance proposition im- 

mediately after the fall election. 


Guardian Fire 
Receiver George H. Calvert of the 


Guardian Fire of Pittsburg figures the 
labilities as follows: wiles 


aims for return premiums...... « «$126,418.52 


iscellaneous claims 220.17 
to records.. 211,585.48 
ed claims.... 142,646.18 





Npaid losse: i 
Dickson & Tweedaake i 


Total x 
se claims Mr. Calvert 


In regard to th 





Pe cvecccses se eeeceseeeeees + $481,870.85 





said: “There may be a few other minor 
claims. Most all of these claims will 
be reduced; that of Dickson & Tweed- 
dale will be very considerably reduced.” 

‘The company owns a building at 
Pittsburg worth $80,000. Its equity in 
its New York building is $180,000, but 
there is a fight on it because of a cloud 
in the title and a claim of $161,000 filed 
against it. He says further: 

“In addition to these assets there is 
cash on hand, not a large amount, some 
stocks and bonds and agency balances. 
There are also some counter claims. 
We have claims against the Southern 
of New Orleans and they have claims 
against the Guardian. What we will be 
able to realize on these assets is prob- 
lematical. It will take some time yet 
before we will know the exact value of 


the assets. The liabilities will be pared 
down.” 





Western Reserve 


_ The Western Reserve of Cleveland 
in its statement as of Oct. 1 shows a 
surplus to policy holders of $288,573 
as against $233,833 as of July 31, when 
the Ohio department examined the 
company. The total assets are now 
— as compared to $514,090 July 
2. 

_ The loss reserve has been cut down 
in two months from $39,620 to $27,500. 
The reinsurance reserve has increased 
from $234,413 to $237,413. The addi- 
tional capital is being paid in con- 
stantly. 





Old Kentucky Fire 


H. G. Hoffman of Mt. Sterling, Ky., 
who is the main factor in the promo- 
tion of the Old Kentucky Fire, states 
that sufficient stock has been sold to 
justify an announcement to the effect 
that the organization will be completed. 
Mr. Hoffman says the company will not 
begin until all the stock is paid in. He 
says further: 


One of the main features of our organization 
work was the selection of a board of trustees, 
which board will be composed of solely bankers, 
either the president or the cashier, one to be 
located in each town in Kentucky in which we 
shall operate, and whose duties will consist of 
approving loans that are made in their re- 
spective territories, and at the same time repre- 
senting us in furnishing such reports that we 
— get from the mercantile agencies. 

hree times the amount of business that we 
could afford to write during our first year has 
already been offered us, and from which we can 
take our pick of the preferred business. 





Minneapolis Fire 

The Minneapolis Fire Insurance 
Company was incorporated last week 
with $100,000 capital. The incorpora- 
tors are G. H. Hurd, R. E. Stower and 
Webster Wheelock of St. Paul, and 
H. B. Dornberg and L. L. Sutherland 
of Minneapolis. 

Mr. Wheelock was editor-in-chief of 
the St. Paul Pioneer Press for several 
years, but resigned this summer when 
the paper was bought by the owners 
of the St. Paul Dispatch. 





Peoples National 


The gross premiums of the Peoples 
National up to Oct. 7 were $1,025,653. 
The losses paid were $133,855. At the 
annual meeting of the corporation ex- 
Governor E. C. Stokes of New Jersey, 
who was chairman, after President L. 
S. Amonson made his report, com- 
mented on the work of the brilliant 
young chief executive, which will be 
interesting to the company’s agents 
and pleasing as well to Mr. Amonson’s 
friends. Governor Stokes said: 


You have heard. the report of the patton, 
and your interest and applause has evidenced 
your appreciation of the story, as he told it, of 
the growth of this company. The president is 
always kind, and he told you something 
of the assets of the company, the 1,400 branch 
offices and agents. They are one of the assets. 
He has told you something of our investments, 
and that they could be sold today at a profit 
sufficient to pay a dividend on the capital. 
Those investments are part of our assets, but the 
greatest asset this company has is our president, 
and he is one of the assets that we want to 
eep in good health and in spirits. His 
work has been wonderful. e organized this 
company in the face of the panic, and has 
distributed the stock among 2,100 different 

ple. I do not know of any ca 
Row York or Philadelphia who would have 








undertaken this job. His work since that time 
has been in keeping with the standard he then 
set, and the growth of this company, as he 
has outlined it today, is certainly most satisfac- 
tory to all of the stockholders, and the envy of 
all its competitors. I am sure you will agree 
with me that a meed of praise is due to the 
president of the Peoples National Fire for his 
wens skill, and for his wonderful executive 
ability. 





United States Fire of Nashville 


The United States Fire of Nashville, a 
mutual, has been placed in the hands of a re- 
ceiver by the courts. The insurance department 
asked for permission to wind up the company’s 
affairs, but the receiver was appointed unaer a 
prior petition. 

The company was reorganized some time 


ago, 
but when the insurance 


epartment learned that 
M. G. Roberts, the retiring president, was 
paid $3,000 from the company’s treasury to sur- 
render his contract it ordered that suit be 
begun for the return of the money, which led to 
the petition for a receiver. 

It is understood that the assets have been ex- 
hausted and. that nothing is left for the loss 
claimants except the liability of the former 
members. 





Western & Atlantic 
The Western & Atlantic Fire of Nashville, 
Tenn., that has been in course of organization 
for several months, will probably be ready to 
— writing business late in November, but 
will confine its operations this year to Tennessee. 





Southern of New Orleans 


The creditors of the Southern Fire of New 
Orleans ps at the delay in liquidat- 
ing the affairs of the concern. They charge that 
the receivership is in the hands of interests close 
to those responsible for the failure of the coin- 


ny. 

It is said that many Louisiana agents with no 
balances due at the time of the failure, under- 
took to cancel the business in force, and that 
some paid the return premiums out of their 
personal funds. The receivers are setting up 
counter claims against these and other agents 
for return commissions on business cancelled. 





St. Louis Fire 

The additional $100,000 capital and $50,000 
surplus of the St. Louis Fire will shortly be 
subscribed. When this is paid in the capital 
will be $200,000 and net surplus about $75,000. 
On Dec. 18 the stockholders will vote on an 
amendment to the charter to permit it to do in- 
land marine business. 





Security of Iowa 

In the last issue it was stated 

of Iowa had entered Arkansas. This is a mis- 

take. It has no idea of entering the state. It 
was recently admitted to Wisconsin. 


the Security 





German Union Fire 


‘The stockholders of the German Union Fire 
will have a meeting in Baltimore, Nov, 4, to 
take action on the reduction of the capital from 
$200,000 to $100,000 and any other matters that 
may later develop. Robert Dickson has ob- 
tained control of 7,000 shares of the stock that 
was in the so-called minority pool and some 
that was not in it. 





American of Newark 


The stockholders of the American of Newark 
have ratified a proposition to increase the capital 
stock from $750,000 to $1,000,000. The addi- 
tional stock is to be offered to the present 
shareholders at par. 





To Examine Eastern Companies 

It is reported that Commissioner Mc- 
Comb of Oklahoma is making prepara- 
tions to conduct a personal examination 
of several eastern fire and life compa- 
nies, and that his investigations will be 
made prior to Jan. 1, 1910. At present 
Commissioner McComb is giving con- 
siderable attention to Oklahoma com- 
panies, and although he is reticent as 
to his conclusions of those companies 
now in process of organization, it is 
tacitly understood that he has already 
inaugurated investigation of the meth- 
ods employed by the promoters thereof. 





Schweer Elected President 

L. H. Schweer, secretary of the Cin- 
cinnati Mutual Fire has been elected 
president of the American Fire of 
Nashville, Tenn., a mutual company 
writing a cash policy which has been 
reinsuring some of its business in the 
Cincinnati Mutual. He succeeds Wade 
H. Cooper, who remains as counsel. 

The election of officers included J. H. 
Shaver, who has been connected with 
the company since its organization a 
year ago, as_ secretary, with the offi- 
cers, C. W. Shaver and W. H. Settle, 
general agent of the Indiana & Ohio 
Live Stock Insurance Company, as di- 
rectors. 


“Get-rich-quick-schemes” keep many people 








poor. 





AS VIEWED FROM CHICAGO 


INSURE MOVING PICTURES 

Western agents are receiving circu- 
lars from Mingle & Wood, 165 Broad- 
way, New York, who issue insurance 
certificates on moving picture con- 
cerns. It covers the personal property 
of moving picture owners. All claims 
below $50 are not allowed. The 
premium is $35 for the first $1,000 of 
insurance and $30 for any additional. 

As this is purely a certificate issued 
by a firm, agents have been dubious 
about recommending such indemnity. 
The firm claims that prominent fire 
companies are really back of these cer- 
tificates but claim they do not disclose 
the name of the company that assumes 
the liability of any particular certificate 
for the reason that its local agents 
would make a protest. 

The same firm issues an employers 
and public liability certificate, $5,000— 
$10,000 limit, for a premium of $35 cov- 
ering against accident. 

© + * 
ILLINOIS POND TO MEET 

The Illinois pond of the Blue Goose 
will meet at room 613, Masonic Tem- 
ple, Chicago, on Monday evening, Nov. 
8. This will be the last meeting be- 
fore the annual meeting in December 
and there will be considerable impor- 
tant business to come up. 

+ 7 . 
RULES BEING AMENDED 

Members of the Western Union are 
voting on a proposed amendment to the 
rules to make more clear the provision 
that the application of the rules is sus- 
pended in states where their enforce- 
ment would be contrary to law. The 
existing rule is to be amended to make 
this plain. and will have added to it. 
“Nor shall any rule herein contained 
be enforced in any state where the en- 
forcement thereof would violate the 
law of such state as now existing or as 
mav be hereafter enacted.” As soon 
as this amendment has been voted unon 
the revised book of union rules will be 
issued. 





. + 
TO ERECT NEW BUILDING 

It is stated that Ta Salle street is to 
have another new office building. The 
old Otis block at the southwest corner 
of La Salle and Madison streets, Chi- 
cago. across the street from the new 
Hotel La Salle is slated for wrecking 
and it is said nlans for a modern office 
hnildine are about completed. Tt will 
add egreatly to insurance row and may 
become the insurance building of the 
street unless the National Life Build- 
ing comes to terms on rental. 

. . + 
J. J. PURCELL THE SPEAKER 

J. J. Purcell, superintendent of agents 
of the western department of the Hart- 
ford Fire. was the speaker at the Chi- 
cago Board luncheon Tuesday noon at 
the Bismarck. Mr. Purcell gave some 
of his experiences. especially the time 
he ordered a hig dinner for himself at 
Rector’s to celebrate the receint of a 
friendlv letter from the head office. Mr. 
Purcell’s remarks were characteristic 
of his sprightly wit. I. J. Lewis was 


chairman. 
. * 


GET ACME OF IOWA 
Shipman & Wayne of Chicago get the 
Acme of Iowa for surplus lines in 
union territory. The firm now has a 
first-class surplus line department in 
charge of A. L. McCrae. It is conduct- 
ing the department on a high-class 


sis. 
ba * +. . 


GEORGIA HOME AGENTS TESTIFY 

General Agent S. D. Andrus of the 
Georgia Home in the west has just 
gotten out a booklet entitled “Testi- 
mony of Those Who Know,” it being a 
series of photographed letters from 
agents of the company under Mr. An- 
drus’s jurisdiction as to their views of 
the Georgia Home as an agency com- 
pany. The symposium of testimony to 
the value of the company, its treatment 
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of agents and patrons, is a strong en- 
dorsement of the company. 

Mr. Andrus says among other things 
in the preface: 


Conservatism has been a constant watchword 
with the Georgia Home during its entire exist- 
ence. In establishing a western department at 
Chicago three years ago, the step was taken 
with confidence that the underwriting and agency 
methods successful in the past would meet with 
a heart we and steady cooperation in a 
wider field. Evidence that the belief has been 
fully justified is given by the letters presented 
in these pages. any of these letters are in 
answer to one I sent out to several of the 
Georgia Home agents requesting an unbiased 
opinion as to its value to them in their agencies. 

y association with the company is so recent— 
from July 1, 1909—I did not know just how 
the Georgia Home was —— by the agents 
and that is what poomgte my inquiry. Their 
responses need only be read to tell you how 
proud they made me feel, for they qubeny the 
satisfaction that comes from sound and con- 
sistent service to the great insuring public, 
transmitted back to the company through the 
direct points of contact—the local agent. 





Changes in the Field 











G. A. Mavon 


G. A. Mavon of Chicago, formerly 
in the western department of the Prov- 
idence Washington and for a while on 
the road for the Walla Walla, becomes 
special agent for the Atlas of Iowa in 
eastern Illinois. He now conducts a 
suburban agency in the southwest part 
of Chicago. 

K. P. Gohlman, special agent of the 
Atlas of Iowa in eastern Iowa, will 
handle western Illinois. 





Louis N. Larson 


Louis N. Larson, whose appointment 
as southern Wisconsin special agent 
for the Continental and Fidelity Fire, 
was announced last week, is to occupy 
the field formerly occupied by Special 
Agent George L. A. Lauer, who has 
accepted a field position in New York 
state for the Concordia. Mr. Larson 
will assist State Agent George B. Gray, 
who will still maintain supervision over 
the entire state. 





C. R. McCabe, Jr. 

C. R. McCabe, Jr., who has been 
Cook county inspector for the Michigan 
Commercial, Old Colony and Boston 
for six months and prior to that was 





with the Montgomery & Funkhouser 
office in Chicago, has been appointed 
special agent of the three companies in 
Illinois to assist State Agent W. E. 
Gable. He will make his headquarters 
in Peoria. Mr. McCabe is a very prom- 
ising young man. His father, C. R. 
McCabe of McCabe & Hengle, Chicago 
local agents, formerly traveled for the 
Traders and then the Agricultural and 
was regarded with high esteem among 
agents and his field associates. 





Robert L. Mouk 

Robert L. Mouk, formerly in the 
business at Dayton, Ohio, who went to 
Peoria, Ill., as special agent of the 
German of Indiana in Illinois, has been 
appointed Ohio special of the Columbia 
of Dayton to succeed J. M. Norris, who 
goes with the Security of Connecticut. 


Ora T. Price 
Ora T. Price, of Kansas City, Mo., 
who has been connected with local 
agencies there, becomes Missouri spe- 


cial of the Germania Fire to assist 
State Agent A. H. Chrisst. 


Riddell Miles 
Riddell Miles of Chicago, formerly 
superintendent of agents of the Ohio 
German and later special agent of the 
California Fire, has resigned his posi- 
tion. 











Daniel A. Per Lee 


Daniel A. Per Lee, from the home office of 
the Franklin, who was formerly with the moun- 
tain department of the Commercial Union, has 
been appointed special agent of the Franklin 
to assist A. M. L. Wasson of Cincinnati. 





J. M. Norris 


J. M. Norris of Columbus, Ohio, special agent 
of the Columbia of Dayton, Ohio, has resigned 
to become special agent of the Security of Con- 
necticut, assisting State Agent W. E. Jones in 


Ohio, West Virginia and Kentucky. 





George B. Sedgwick 
George B. Sedgwick of Milwaukee, special 
agent of the Bierce & Sage General Agency of 
Detroit in Minnesota and Wisconsin, has re- 
signed to become special agent of the Western 
Factory Insurance Association, 





George M. Scott 
George M. Scott, formerly special agent of 
the Shawnee in Iowa and Nebraska, who ha 
to go to Denver for his wife’s health, has been 
appointed special agent of the Royal for Colo- 
rado and Wyoming. 





The HARTFORD FIRE 
INSURANCE COMPANY 


ISSUES 
Automobile Floater Policies 


INSURING ACAINST 


Fire, Theft and While in Transit 


Also the Best and Most Convenient 


Tourists’ Floater Policies 
Salesmen’s Samples Policies 
Horse and Wagon Floaters 
and Transportation Policies 


Applications for Agencies should be addressed to 
Cc. 8. Timberlake, General Agent 
Marine and Transportation Dept. 


HARTFORD FIRE INSURANCE COMPANY, HARTFORD, CONN. 











FIDELITY carissers 
LIABI 
INSURANCE CO. $980,308. 
SURPLUS TO POLICY HOLDERS 
46 CEDAR ST., N. Y. $2,788,440. 











WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
ers of the Western Department 


Manag 
The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co.,. of Philadelphia 


INCORPORATED 18 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CG. 
of San Francisco, Cal. i 





of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 

Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen's floaters, - 
Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, 


Agents wanted in desirable localities 








A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Ill. 














Established 1906 Total Resources over $4,000,000 
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The Reisch Indemnity Company 


Procure an Indemnity Bond from 


them complete protection against loss from civil damage dram-shop suits brought 
under the Illinois Dram-Shop Act. 


Largest property owners in Chicago carry the “REISCH”’’ Bond. 
Liability Unlimited. Protection Complete. Rates Reasonable 
Liberal Commissions to Brokers. 


Home Office; Chicago Office: 


Springfield, Hlinoie 





Corn Exchange Bank Building 
Phone Main 807 


for your clients owning property rented for dram-shop purposes, and thus secure for 


sore omens 
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H10 AND WEST VIRGINIA 


LOOKING INTO NEW MUTUALS 








Ohio Department Giving More Atten- 
tion to Financial Condition and 
General Makeup 





The Ohio insurance department is 
making a special examination of all the 
newer mutuals in the state which do an 
agency business. Among those which 
have been found to be all right are the 
Cincinnati Mutual and the Dayton Mu- 
tual, the latter having shown some 
$5,000 cash surplus. It is understood 
there are one or two besides the Spring- 
field and the Akron which are not in 
the best condition and of which the 
department may make certain require- 
ments. Some of the companies exam- 
ined are raising the cry of persecution 
by the stock companies, but the feeling 
is that the mutual business so far as 
the newer mutuals are concerned needs 
a closer supervision by the department 
than it has received. 





CLEVELAND PROSPECTS GOOD 





Exchange in Better Shape—Few Agents 
Out and Most of Them Will 
Come In 

Cleveland, Ohio, Oct. 26—(Special 
Correspondence) — Exchange matters 
here seem to be in a perfectly satisfac- 
tory state, since the agreement of the 
Royal and the Home to let their agents 
become members. Only a few of the 
companies now remain out and it is 
believed all eligible agents will apply 
for membership shortly. Companies 
at present represented out of the ex- 
change are the Fidelity and German 
Alliance, represented by the Cleveland 
Insurance Agency; Northwestern Na- 
tional, E. T. Kraus; Aachen & Munich, 
Citizens Savings & Trust Company; 


Germania, William H. Kees & Co., and 
the Spring Garden, W. H. Herman. It 
is said that Mr. Herman, who is a spe- 
cial agent of the Spring Garden, is fa- 
vorable to membership since the change 
of the rules. 

While the change in the section of 
the constitution relating so as to de- 
prive the exchange of power as to rates 
and commissions is radical, it is be- 
lieved that the organization is now in 
better shape than it has been for some 
time. It is yet left to the exchange to 
decide upon the selection of its mem- 
bers and their continuance in the or- 
ganization. The nonintercourse rule 
makes membership a most valuable as- 
set to any agency doing business in the 
city. 

O. E. Reddeman, representing the 
Delaware, Reliance, Rochester German 
and German of Pittsburg, has joined 
the exchange, obstacles having been 
removed. L. E. Parsons has admitted 
T. P. Shumaker as a partner, under the 
firm name of Parsons & Shumaker. 
This agency joins the exchange. It 
represents the Home, State of Illinois 
and Monongahela. By consolidating 
his local agency with that of the Leon- 
ard Parks Company, Dana E. Latimer 
becomes an exchange member. He has 
a local agency as well as the special 
agency of the German of Wheeling. 

The Cleveland Insurance Agency 
Company has moved from the Cleve- 
land Trust building to 608 Hippodrome 
building. No details have been made 
known regarding the change that is 
taking place in this agency, but on the 
street it is said that the business for- 
merly done by both the Cleveland 
Trust Company and the Citizens Sav- 
ings & Trust Company will be com- 
bined in it and that the agency will be 
an incorporated company which will 
own the business outright. For the 
present at least it will not be a mem- 
ber of the exchange. 

A representative of the Guardian 
Savings & Trust Company has stated 
to President W. B. Maxson of the ex- 


The Cincinnati Mutual Fire Insurance Co. 


503-504-505 Fourth National Bank Building 
CINCINNATI, OHIO 


Our record for the prompt and satisfactory adjustment and payment of 
all legitimate losses is second to none. Popularity induces prosperity and 
that’s why we are prospering. Good agents wanted in Ohio towns where 


COOPER 


Fire Insurance Co. 
of Dayton, O. 


LOUIS H. SCHWEER, Secretary. 


NATIONAL 


Insurance Company 
of Cincinnati, Ohio 


ORGANIZED 1851 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 





6. W. POHL“AN, JR.. Pres. EDW. A. WINTER, Sec’y 


Indiana State Fire Insurance Co. 


JOSEPH L. EBNER, Prest. Tudianapolis, Ind. ALVIN T. COATE, Seey. 


ASSETS, DECEMBER 3isrt, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Bindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 





ALVIN T COATE, 
Secy. 


THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 


American Central Life Building. 


TEUTONIA 





Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 








Statement Jan. 1, 1900 


0 ee 
ANEW LLOYDS BINDER |e $700,749.25 | Gash Cantina sssoeenseenssen "at, 
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rselenetete GUARANTEED UNDERWRITERS ONLY AF PLUS... .ccceccsccccccccccccccccccs 806.11 . 
huenetinie® hind 10% Commissi EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. Total Assets........+00seeeeeseees sraLsee® | 
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solid indemnity. 


J. LINXWEILER, JR., Sec’y. 
INCORPORATED 1804 


P, A. ROTHIER, Prest. ADAM BENUS. $=" 





ate: excess lines at taritf elite laste from 


HALE, SEATON & COMPANY 
R. P, CHEW, President 


local agents 
CLEVELAND 
R. W. ALEXANDER, Secretary 





CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, ist Vice-Pres. 


M. F. GRIM, General Agent, 











E.R. DANNELS, Sec’y 


Ohio, Kentucky and Southern Michig 3 North High 
Street, Colenbos Ohio. _ 











{ . Illinois, lowa, Missouri, Indiana, Wiscon- 
CB MONTGOMERY & FUNKHOUSER,.Gen. Agts. sis. “Minnesota ‘and Upper Michigan, "160 
Cash Capital (CORY | EC Surplus to ’ La Salle Street, Chicago. 
$200,000 ae ee Policyholders ——— 
$204,002.76 | E. J. Ferney, Pres. J. M. Cook, Sec’y INCORPORATED 1850 


Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


LNSURANIOU; OW 


CHARLES TOWN, WEST VIRGINIA. RICHLAND 


MUTUAL INSURANCE COMPANY 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New MANSFIELD, OHIO 


York and Ohio, Address Home Office. 








(OHIO FARM Insurance . . $4,716,161 | up smith 1. Barnes Lewis Brock 
ERS INSURANCE COMPANY Premium Notes . 667,871 a Commins EB. Caldwell JA. Rigby a 
LEROY; OHIO N.S. J. W. Jenner . A. Jennings 


An Agency Company 


Business Confined to Ohic. 


TORNADO INDEMNITY 
STATEMENT JANUARY 1, 1909 


Reserve for Reinsurance - 
Reserve for Losses - - 


Assets, $2,227,851.88 
M. R, SMITH, Pres. 


FIRE, LIGHTNING AND 








R. SMITH, Sec’y 


4c || Marsh & McLennan 





rot a te Surplus Insurance 
. Total Assets, - +  $2,300,412.29 || CAPACITY EIGHTY THOUSAND DOLLARS 





JAS. C. JOHNSON, President 


Automobiles 
M. L. BENHAM Secretary 


Insured under floater form covering everywhere. 
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change that from this time the bank is 
no longer in the insurance business in 
any way and that its employes will not 
engage in the business. When the 
company has insurance to place as 
trustee or otherwise, it will be divided 
with its friends in the business and no 
commission will be accepted for it. In 
return the insurance men intimate that 
they will reciprocate in a business way 
whenever possible. 


LEMERT TO ASK FOR NEW LAW 








Wants Loss Claimants of Failed Fire 
Company Made Preferred Credit- 
ors—Ohio German Case 





Superintendent Lemert, of Ohio, has 
under consideration the drafting of a 
bill, for introduction in the next ses- 
sion of the general assembly, which 
will convene in January, similar to the 
new Massachusetts law, which in the 
event of the failure of a life company, 
makes policyholders with losses pre- 
ferred creditors, as against the claims 
of those eligible to unearned premiums. 
Judge Lemert points to the case of the 
Ohio German of Toledo, in which in- 
finitesimal dividends, if any, will be 
made to claimants for unearned pre- 
miums, at present preferred creditors, 
whereas, if the same money was dis- 
tributed on proved loss claims, the pay- 
ments would be fairly substantial, and 
in many cases would mitigate real hard- 
ship in the case of persons whose in- 
surance was fully paid for but not de- 
livered. Judge Lemert holds the equity 
of the situation is clearly with the loss 
claimants, 





Field Men’s Meetings 

The quarterly meeting of the Ohio 
State Fire Prevention Association, the 
Ohio Field Club and Ohio League will 
be held in Columbus Nov. 9, the date 
being postponed one week on account 
of election day coming the previous 
week. 


— 


Change at Columbus 
The New York Underwriters’ which 
has been in the Henry O’Kane 
Agency, at Columbus, Ohio, for 
many years, has transferred its 
business to Worthington C. Lewis. 
The Underwriters Agency has a large 
local business and is well known 
through its reinsurance of the old 
Franklin Fire in 1902. Mr. Lewis has 
been local agent for the past ten years 
at Worthington. He will dispose of his 
Worthington interests to his partner, 
W. W. Fuller, and devote his entire 
time to Columbus. He has taken offi- 

ces in the Harrison Building. 





Report on West Virginia Towns 

The West Virginia Inspection Bureau 
has issued advisory estimates on 
Weston, Lewis county, W. Va., rated 
as of four-and-a-half class; Shinnston, 
Harrison county, fifth class, and Mont- 
calm and Rock, Mercer county, and 
Thacker, Mingo county, all of the sixth 
class. 

In a fairly full report accompanying 
the Weston estimates, a serious special 





hazard district is delineated and the 
danger inherent in the unreliable water 
supply is pointed out. West Fork River 
is the source of the supply, and this 
sometimes goes dry. Pumping capac- 
ity is sufficient, but the necessity of 
doubling the reservoir capacity of 580,- 
000 gallons is emphasized. Fire depart- 
ment, in equipment, personnel and dis- 
cipline, is given a good rating. 


ae 


Columbus Bars Fireworks 

The Columbus city council has pass- 
ed the fireworks ordinance, prepared by 
the Ohio inspection bureau. It prohib- 
its the retail sale and storage of fire- 
works, their use in the city, and all 
other forms of handling, except that 
wholesalers may store them in ap- 
proved warehouses for sale outside of 
the city. The right of the city to use 
them in municipal celebrations also is 
reserved. 





Affairs Quiet at Toledo 

Insurance affairs, aside from the 
question of organization, are rather 
quiet in Toledo. Big lines are not so 
numerous as formerly. Large lumber 
lines have almost disappeared and mer- 
cantile stocks are running light. Sev- 
eral concerns place their insurance 
through New York brokers. 





Ohio Agency Appointments 
ient—J. A. Fithen, Youngstown. 
Phoenix, Eng.—Sotherden, Buttenbender & 
inl lyri 
. Phenix-—Wirt, Kessler, West Milton. 





tlas, Eng—D. B. Cratty Findlay; Hen- 
P & fant, Chicago; Bell & Drennan, 
Plymouth; C. C. & E. A. yman, Woodville; 
Baumann & DeRan, Fremont. — . 
Allemannia—C. C. Fisher, Union City. 
Amer. Natl.—Knepper, Wolfman & Pogge- 
meyer, Toledo; G. G. Ball, Ravenna. | 
alifornia—Nice & Mason, East Liverpool. 
Calumet—H. J. Mautz, Marion. ae : 
Continental—N. L. Pierson, Jr., Cincinnati. 
Coml. Union—I. I. Parry, Jackson. 
Concordie—H. M. Conger, Sebring; D. M. 
, Portsmouth. ; 
._ oo H. Todhunter, Middletown; H. 
B. Hough, Ashtabula; D. W. Haywood, Con- 
neaut; Elia W. Maxwell, Steubenville; H. F 
Dailey, Canton. f 
Basics Cay. S. Gatch, Milford; J. H. 
artin, Greenville. 
ae Fund—J. M. Dungan, London; Gen- 
eral Agence Company, Youngstown; W. B. 
Hanna, Shelby. 


OHIO NOTES 


R. B. Edson of Middleton, Uhio, has incor- 
orated his agency under the name of the Edson 
Seemenes Company. Capital stock, $10,000. 

J. I. Roads of Hillsboro, Ohio, has sold his 
agency to R. D. Kirkpatrick, formerly of Win- 
chester, Ohio. 

The $320,000 line of the American Sewer Pipe 
Company at Akron, Ohio, which has been held 
by the mutuals for several years, has gone to 
the Western Factory Insurance Association. 


WEST VIRGINIA NOTES 


Andrews & Taylor of Huntington, W. Va., 
have taken the Pennsylvania Casualty. H. C. 
Taylor of the firm is devoting considerable time 
to the casualty business. 

Mack Matthews, formerly connected with the 
office of the Board of Control at Charleston, W. 
Va., has been elected secretary and agency 
manager of the Elk Agency Company. 

B. F. Carroll has retired from the firm of 
Carroll & Wolfe at Kingwood, W. Va., and 
Chas. W. Wolfe succeed to the business, repre- 
senting the Hartford, Springfield, North Amer- 
ica, Fire Association and Continental. 











The Empire City Fire Insurance Company 
New York 


Capital, $200,000 


Surplus, $196,560 


Assets, $725,882 


ACENTS WANTED IN OHIO 


F. F. MURRAY ee e es 
F. W. WEISENBERCER ee *e 


Commercial-Tribune Buliding .. .. 


Special Agent 
Assistan} 


Cincinnati, Ohio 





PITTSBURGH INSURANCE COMPANY °9337> 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 
Ee SRO OO WOOT 
Assets, January |, 1909 EE EER SS 375,250.59 Surplus to Policyholders.........---.20... errr es 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co, 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED s.°%e.ustins THOS. ©. PARSONS, Spacial Agen 


GERMAN FIRE 


Insurance Company 








INCORPORATED 1849 


WESTERN 


of Wheeling, West Va. 
INSURANCE COMPANY ORGANIZED IN 1867 
of Pittsburgh Cash Capital $200,000.00 © Net Surplus $237,557.58 
FIRE AND TORNADO "”$. W. RICE, Supt. of Agencies 





CAPITAL e a o e ~ $ 300,000.00 DANA E. LATIMER 
SURPLUS TO POLICY HOLDERS 406,162.75 WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS 881,944.34 | Special Agent for 

4,453,215.00 | Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure a Agents in every City and Town in the 
rites 


LOSSES PAID TO DATE + -« 





State at once. 


Accident, Health and Plate Glass Insurance Exclusively 


Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTsBURG UNDERWRITERS 


IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 
_ UNDERWRITTEN BY COMBINED STATEMENT 





. Fire Ins. Co., of Pi . Pa, : io * = - 

Humbolde Fire las. Co.. of "Pa a. ——- 
Franklin Ins. Co.. of . Pa. = * * - ° . . 
Teutonia Fire Ins. Co., of fin ang Pa. Assets, - - - - 5.632.724.06 

National Ins. Co., of . Pa. Surplus to policyholdera » * 2,924 334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 





Capital..... palasiSuaasia hints ta nck tcc eecceeseeee 700,000.00 
CG cbbdei seks Meat pihbasneiakabngenbddesetebiamne. Tae 
Surplus to Policyholders...... ............e.cecee: 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 





56th ANNUAL STATEMENT 
Capital - - - - - 
Assets (to protect policyholders) - - 
Net Surplus to policyholders - 
Net surplus to stockholders . - 


JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
B. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


FIRE INSURANCE (BROKERAGE COMMISSIO 
Lohmeyer & Goshorn Allowed on Cincinnati Business Placed wit 


us by Outside Agents 
General Agents for West Virginia EARLS & JOHANSINC 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 


Representin Connecticut, Girard; General 
Ss Surety Co. for 
AGENTS WANTED IN UNOCCUPIED TERRITORY | A¥=ni2 Souther Obio Empire State Si 


JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iZi La Sallie Street, CHICAGO 





W. H. STEVENS, President 











W. IRVING OSBORNE, President 
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MICHIGAN AND INDIANA 


QUESTION NOW UP TO AGENTS 











Detroit Local Men Must Work Out 
Their Own Salvation—City Has — 
Another Loss 





Detroit, Mich., Oct. 25.—(Special 
Correspondence)—The action of the 
members of the Detroit Underwriters’ 
Club at their meeting last week in vot- 
ing to discontinue the services of Mr. 
Goodloe and not to disband the club 
will meet with the approval of most 
agents. Mr. Goodloe spent about six 
months in Detroit in the interests of 
the membership, but was unable to ac- 
complish much. A man coming as a 
stranger to a city of the size of De- 
troit, where there are more than 500 
engaged in the business of selling fire 
insurance, either as solicitors or agents, 
has a big job on his hands if he at- 
tempts to create. any reforms. Mr. 
Goodloe found this out. 

Now that the agents are depending 
on themselves to work out the prob- 
lem something may be done. I do not 
think any agent in the city has decided 
in his own mind what course to pur- 
sue. It is a month before another 
meeting will be held. A new consti- 
tution and bylaws were gotten up, but 
at no time since they were prepared 
have there been enough agents at the 
meetings to act on them. I think, how- 
ever, at the next meeting, enough will 
be curious to know what is in them to 
be present, so some action will be taken. 


The Michigan Malleable Company 
built a new factory a short time ago. 
Everything about the plant was good 
from a fire standpoint except the roof. 
Of course a fire would never get to the 
roof so it didn’t make much difference 
what kind of a roof was put on, so long 
as it kept out the snow and rain. Last 
week the company had a fire, with a 
loss of about $75,000. It is a queer 
thing that men, when erecting new 
plants cannot see the weak points. The 
old saying that a chain is only as strong 
as the weakest link applies here. When 
the company rebuilds, which will be as 
_ as possible, it will look after the 
roof, 

This loss recalls a story. A China- 
man came to this country and started 
a laundry. On one side of him was a 
hotel and the sign outside read: “Weé 
Never Close.” On the other side was 
a restaurant whose sign read: “Open 
All Night.” The Chinaman not to be 
outdone had his sign read: “Me Wakee 

oo.” The insurance agent who writes 
business for another wants to be 

wakee too.” I hear of a certain agent 
who got $40,000 insurance on the De- 
troit Malleable. He represents one 
company so the larger part was placed 
out and put in some tip-top companies. 
The agents who took the brokerage for- 








got to look at the cabinet when writing 
this line, supposing the rate was O. K. 
The fire came and to their surprise the 
business was written at a cut and they 
do not like it a little bit. It doesn’t 
take much time or cost any money 
to look at your rate card. Some- 
times the card is used to find out the 
rate and other times to see how much 
you can cut a rate. Any way get the 
habit of looking at the card. 

In THE WESTERN UNDEWRITER last 
week we notice a communication from 
Kalamazoo. The writer wanted to 
know “Why.” Kalamazoo has been a 
noted and disturbed district from an in- 
surance agent’s standpoint for a 
great many moons. Now if the com- 
panies doing business in Kalamazoo 
were not satisfied with the way things 
were done there, they would stop the 
whole business. One agent in Kalama- 
zoo represents, by the way, about thir- 
ty-five companies. Kalamazoo is not the 
whole state, so it doesn’t make much 
difference how business is done there 
so long as it is done and does not 
affect the other parts of the state. I 
cannot remember the time when Kala- 
mazoo was not a stench in the nostrils 
of good agents. Of course the com- 
panies are satisfied or they would not 
allow business to be done for them as 
it is. Agents living and doing business 
in that locality will have to follow the 
rules laid down and practiced there or 
move to Detroit where they are not 
quite so bad. 


Look out, Mr. Careless Agent, you 
may get caught. The other day I 
stepped into the office of a well-known 
agent and a good one too. His eye 
happened to light on a paper which 
had been covered up with others. “By 
George, I must attend to this matter 
at once. This is a notice to get off a 
risk and it is about ten days since I got 
that notice and it slipped my mind.” 
Now remember when a company says 
get off, get off quickly or you may 
have to pay the loss yourself. The 
company sends you these notices to 
avoid paying a loss so if you don’t do 
as you are told you assume the lia- 
bility yourself. 

Op DETROITER. 





Indiana Rate Conditions. 

Notwithstanding the state anti-trust 
suits in Indiana, the companies are 
holding together fairly well, while here 
and there is found a tendency to ignore 
the tariff due to agents being free lances 
and not being obliged to report through 
stamping offices, yet there is not as 
much rate disturbance as was antici- 
pated. 


er 


Suing Threshing Outfit 
The Continental has brought suit to 
collect $1,200 from a threshing machine 
owner at Greencastle, Ind. It claims 
that the threshers were at work on a 
farm and that the machine was _ set 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets - es =#= # 
Capital - - = = 
Losses Paid - ° - 


ASSETS 
Cash on hand and in bank $ 22,336.17 


City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 
Real Retate .......cccccscs 83,137.73 
Interest due and accrued. . 12,545.74 
e¢ from Agents and , 
CUNT ci dohecceses 99,346.21 
"$1, 224,888.95 
M. W. OBRIEN F. H. WHITNEY 
President Vice-President 


$1,224,888.95 
400. ° 


5,760,000.00 
LIABILITIES 
Capital Stock............. $ 400,000.00 
Amount required to rein- 
sure all outstanding 


TIMED 20. .c0ccceee esses 472,762.07 
Losses unadjusted and 
BOE GMB. ccoscccoccese 29,682.43 
Net surplus ...... oeconee . 822,444.45 
$1,224,888.95 
E. J. BOOTH E. P. WEBB 
Seer Ass% Secretary 
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FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets ° ° ° 
Surplus to Policy Holders - 





$1,335,923.18 
481,083.0 


F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 














~-MONONGAHELA | 


Insurance Company 
OF PITTSBURGH, PA. 


INCORPORATED 1854 


has entered Indiana and desires agents in all towns and cities. 
Address 


GEO. M. COBB & CoO. 


INDIANAPOLIS, IND. General Agents 











MICHIGAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL AGENTS, DETROIT, MICH. 

COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO.., of Milwaukee, Wi Michigan & Ohio 
NORTH RIVER INSURANCE CO. of New York - Michisen & Wresoesia 
GERMAN FIRE ICE, CO.: of Pittsburgh, Penn. Michigan & Wisconsin 
JEFFERSON FIRE INSURANCE CO., of Philadelphia Michigan, Wisconsin, Ohio, Minnesota 
NASSAU INSURANCE CO., of Brooklya Michigan . 

ne OT Neg = N.C. ree Oe. Yeahs Mienente 
LTH INSURANCE CO.., of Ottumwa, la. Michisan, Ohio, Wisc, lk. & ky. 
We write a general class of business and desire agents in every City, Town or Village where we are not represented. 
SPECIAL AGENTS 

F. M. SAGE, . TT. KIRKWOOD, GEO. B. SEDGWICK. A. M. WEIR 
tt Garkeid Bh Coetont Ohio 612 Pabst Bidg., Milwaukee, Wis. Springheld, Ill 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 


NATIONAL LUMDER comer 


e 
COMPANY 
LUMBER . SPRINKLERS WOODWORKERS WAREHOUSES 





Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


1OHN J. HENRY, Pres. 





GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


Se Newacte f° 


NEWARK WN. J. 


Being desirous of increasing its western agency plant, invites corr ndence 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 


CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicage 


CHARLES M. HENRY, See 
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close to the barn in order to blow the 

straw into the barn. That in leaving IN ILLINOIS AND WISCONSIN 
the place the engine passed within 2 
feet of the barn. That the engine was| COMMITTEE TO GO TO QUINCY 
not provided with spark arrestor and 
that the sparks from said engine set 
fire to the barn and contents. As a re- 
sult the company was compelled to pay 
to the owner the sum of $1,054. It is 
alleged that the company was damaged 
by the fire to the extent of $1,200, for 
which amount it asks judgment. 

It is understood that the defendants 
deny that their engine set fire to the 
barn. They allege that the engine was 
provided with all safety appliances in- 
cluding a spark arrestor. They believe 
the fire has some other origin than that 
alleged in the complaint. 








Illinois Field Organizations Will Have 
a Large Delegation Investigate 
Conditions in that City 





A big field committee appointed by 
the Illinois State Board and Illinois 
Field Club will go to Quincy, IIl., in 
a few days to investigate conditions 
there and report. It is supposed the 
recent hearing conducted at Quincy by 
the Illinois Fire Insurance Commission 
rather inspired the appointment of the 
joint committee. 

At the hearing there was consider- 
able evidence of relief rates but the 

; companies claim that most of these 

American, at. j= ne Logans- | were granted under promise that im- 
Portier Natl-—f G. Lockyear, Evansville; J. | provements will be made. — ; 

E, Stein, Terre Heute. iis neeiis Misa field Le paanpe™ ~— ——e 
rit, Amer.— 3 Ferre Haute. | these cases and see what the conditions 

Cite N. Yeiticler & GOT, Cokes. are. The Chamber of Commerce has 

Detroit—Otto Axline, Wabash. made a number of complaints and it 

Fee oP tichtin, Rongediace. is the idea of the committee to see 

Home—D. W. Glass, Fremont; P. A. Berg, | what the public grievances are. 
Lowell; C. D. Carr, Ossian. 

Mich. Coml.—Lanta Sears, Danviite. 

Niagara—W. H. Carrier, La Fayette; G. F. 
Whitaker, Dunkirk; G. E. Muller, Brookville; 
Ed. Grischke, Garrett; E. C. Ungemach, Ft 





Indiana Agency Appointments 
Alliance—P. E. Altes, Tere Haute. 





Deranged Man Starts Fire 


Arthur Meyers of Peoria, IIll., last 
week confessed to the chief of the fire 

wes. & M.—W. S. Eaton, New Betestines 5. department and chief of police of that 
& ee arn, meee | city that he set fire to his dwelling in 
Queen—P. D. Waltz, Arcadia; L. W. Crandal, | order to secure the insurance. The 
Fremont; Edward Ny — building was insured for $400 and the 
a = 2 des tanaeen, Elwood. furniture for $300. A couple of years 
St. Paul—Schroer & Cummins, Ciay Citys Cox | ago Meyers was confined in an insane 
& Brady, Crothersville; A. L. Long, Fairmount. | asylum, but was later released as im- 
Sun, a Mumaw, Warsaw; Edward | (oved. The fire was extinguished 


ischke, s 
— State—E. S. Griffin, kiwood. with a small loss. 








Michigan Agency Appointments q Change at Mineral Point 
Amer. Natl.--G. H. Cobb, Escanaba; German Frank Hanscom, cashier of the First 
Insurance Agency, W. E. Landers manager, | National Bank of Mineral Point, Wis., 
a h itted suicide, the bank goi 
Cinti. Und.—O. J. Brazier, Jackson. who committed suicide, the bank going 
German, Pa B._D.. Niles, Grand Leip, P “ the hands of a receiver, conducted 
State of Ill.-—Der e Roller, Holland; | a local agency. The Commercial Union, 
Bene 4 Hanson, Cadillac; Steven & Co., Grand Fireman’s Fund, Detroit F. & M., and 
t. & L. & G., Eng —T. Cc. Yates as First | Springfield have transferred to the 
National Bank Insurance Agency, Negaunee. widow Mrs. Henrietta E. Hanscom 
i om . ds. : 3 : 
Millers nat anton tb a Rapids. The Scottish has transferred to the 
Royal Ex.—H. H. & G. G. Thatcher, Pontiac. | lowa State Bank. It is likely the other 


ne ag & Northup, Escanaba; C- | companies will transfer to Mrs. Hans- 
Sun, ta—<. C, Van Wogoner, Flint. corn. 








Rate Conditions at Joliet 


W. S. Ross takes over the A. H, Ross agency Rate conditions at Joliet, Ill, have 
* . ae “¥ a - materially improved. When the new 

. L. Reilley, formerly inspector at Evansville, 
Ind., who resigned to become special agent of rates were promulgated, nonboard 
the California Fire, is now connected with the | agents wrote some business at the old 
Indiana Inspection Bureau. rates and a free-for-all fight was pre- 

Another Indiana Sour mill bes gene, up p dicted. Several board companies were 
smoke, the latest in art. elonged to the 
Indiana and Michigan Electric Company and was on at the old rates, but about all have 
leased by A. H. Burrell and B. D. Morgan. | reformed their policies. The agents 
The loss was $50,000. Spontaneous combustion | seem satisfied now that there is general 


is given as the cause. cooperation for better practices. 


INDIANA NOTES 








Cranes Ss. Hesty, os & geet ain ~—- 
eneral counsel for the Board of Control of the : : : 
upreme Lodge Knights of Pythias, recently Wisconsin Agency Appointments 
resigned that position to reenter private prac- American, N. J.—R. A. Jones, Black River 
tice. Mr. eeny, originated the Fifth Class of | Falls; W. G. eeks, Lyons; 6. B. Reedal, 
the —— of Pythias, which carries insurance | Phillips. 

practically on the old line reserve plan. Amer. Cent.—T. T. Chave, Tomahawk. 




















FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 
Capital Stock - S$ 750,000.00 


Liabilities - . 4,743,032.63 
Special Reserve Fund 300,000.00 
Net Surplus ~- - 1,954,999.45 

Total Assets 3$7,.748,032.08 


Philemon L. Hoadley, Pres’t. C. Westen Bailey, Sec’y. 





CHAS. E. SHELDON, 
Manager Western Department 
Reckford, Il. 


a 
































Est. 1892 


Atlas Insurance Company of Des Moines, la, 


EHetabiliiehed im 1892 


FIRE, TORNADO AND AUTOMOBILE INSURANCE 


A conservative company, but a liberal writer with the right 
kind of agencies. 


Childs, Young & Wood, General Agents for Cook county, 152 La Salle 
St., Chicago, Ill. 

W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiar3 
and Mississippi, Memphis, Tennessee. 


For agencies in all other territory, address the Home Office 
WILLIAM WILKINSON, President. 








T. H. NELSON, Secretary. 
INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, 1st Vice-Pres. E. R. DANNELS, Sec'y 
and Southern Michigan, 33 North High 


M. F. GRIM, General Agent, $io,"eninsty 275.52" 
MONTGOMERY & FUNKHOUSER, Gen. Agts. uisscou"ss/Uprr alts: gnosts 


Chicago. 
Telephone Main 2010 








Louisville Insurance 


Company 
FIRE AND TORNADO INDEMNITY| MOONEY & COMPANY 











(INCORPORATED) 
me corners cumtinnonty enter the eume 184 La Salle Street 
Application from leading agencies solicited. CHICAGO 





Henry P. Magill & Co. ee 
General Agents EXCEPTIONAL FACILITIES FOR 
184 La Salle Street Chicago | HANDLING SURPLUS BUSINESS. 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 











This is the time of the year when agents remind their clients 
to have all chimneys and flues carefully examined and repaired. 
Neglect of this simple precaution has cost our country annually 
MILLIONS of DOLLARS and THOUSANDS of precious HUMAN 
LIVES. Such fires are due to the CRIME of CARELESSNESS. 


If the risk is found all right, have it insured in a strong, con- 
conservative American Company. There are none better or 
more conservative than the ‘PEOPLES NATIONAL.” 


LOUIS S. AMONSON, President 


CASH CAPITAL ONE MILLION DOLLARS 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 


and Cook County 
TELEPHONE CENTRAL 311 


CHICAGO 





No. 159 La Salle Street 
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Eng.—C. E. McGorty, Portage; May- 
yy eenah; R. R. Hoe ‘r, Shawano; 
H. J. Boortz, Rice Lake; C. E. Meier, Madison. 

Caledonian—W. R. Lyle, Ripon; Theo, Ernst, 
Milwaukee. 


California—William Maertz, Antigo; Earle 
Pease, Grand Rapids. . 
Cent. Natl—Walter R. Daskam, Antigo; 
Harry G. Bell, Tomahawk. 

Continental—H. L. Drake, Medford; John 
Soevig, Milwaukee. 

Des Moines—F. J. & E. E. Barber, Oshkosh; 
M. S. Hines, Rice Lake; A. Wright, Water- 
town; E. P. Fisk, Tomah; a & @ &. & 


Sherman, Baraboo, Aes 
German, Ill—W. R. Phillips, Evansville. 
Glens Falls—John Picken, Milwaukee. 





Hanover—T. J. Welsch, Beaver Dam. 
Hartford—A. L. Groot t, Milwaukee; H. 
C. Rowan, Elroy; F. E. Yates, Amery. 

North Amer.—W. K. Murphy and W. L 


right, Merril- 


an. 

Mich. F. & M.—Earl Rogers, Whitewater. 

Milwaukee—H. W. Kau — Louis Dick, E. 
C. Dick and Joe Ornstein, ilwaukee; Ernest 
L. Wicker, Colby. 

Milw. Merch.—S. W. 
Graves, 
waukee. z 

Orient—F. M. Scott, Milwaukee. 

Pennsylvania—L. E. Pomeroy, Amherst. 

Peoples Natl.—H. J. — hiand; C. E. 


ones, Jr., Milwaukee; Julia L. 


George H. Russe ‘Mil- 


Brush, Wausau; E. F. 
Browntown; i, 


Vickers, Blanchardville; C. ox, Mineral 
Point; G. A. Stevens, Cassville. 
Phenix—J. H. Janssen, Beechwood; Ole 


Christensen, Fairchild; C. L. Christensen, Poy- 
sippi; John Maech, Haugen; W. C. Gibbons, 
Valton; Iver Soniley, lack Earth; Simon 
Clough, Laona; L. W. Schuppener, Stitzer. 

Phoenix—Henry Hillemann, Sheboygan Falls; 
R. A. Jones, Black River Falls. 

Prov. Wash.—S. M. Gore, Viola; Clarence 
Hille, Port Washington; W. D. Brady, Red 


os Netti J. 
russ. Natl—H. J. Mulholland, Kaukauna; 
R. A. Jones, Black River Falls; G. A. T’ 4 
Chilton; R. N. Lehman, Antigo. — 
Dow d, Read 
a ard, t ; kK BRB. 
oo Cites . he Cass, Whitewater, wen 
ila. nd.— n ; 
Bertha Scott, Stevens Point. —— ae 
St. Louis—B. H. Volz, La Crosse. 
Scott. Union—H. A. Wood, Burlington. 
Security, Ia—J. L. Fitzgibbons. Menasha; 
Jacob Anderson, Racine; Louise C. Williams 
4 oe cr ¥ 
Shawnee—W, C. Helbig, Cumberl : 2. 
Finnegan, New Siecheend: Edw. i Fr“ Denice 
Iron River; George Randall, Hudson; W. : 
Warren, Ellsworth; N. R Deming, New Lon- 


don; G. N. Wood, Grand Rapids. 

State—C. H. Ordway, Fond. ro Lac. 
_. S. Lloyds—H. O. Bernhardt, Sturgeon 
Hibice!” M. Kehlor, Kenosha; J. J adler, 


United Amer.—E. A. Makal, Mil 
Western Reserve—C, F. ~~ Mellen 





. Illinois Agency Appointments 
mer. Natl—W. J. Parks, La Salle: 
Sweeney, Spring velar; A. W. Klinke, Minding): 


American, N. J. ©... lvi - 
C. Fuhrhop’ Canipbell Fh. vin, Lafayette; F. 


Buffalo Coml.—J. E. W. ibe : 
Boston—J. H. Siefert. Be t, Chicago. 
Caledonis, H. Siefert, Belleville. 


ian—H. P. Deneen, Normal Park 
Columbia, N. J.— Y Pekin: 
ionaven re F. A. Velde, Pekin; F. B. 


Cent. Natl. ; 

Hetherington, en. rn Tae 2, © 
oml. Union, Eng.—E. B. Tucker, Effi 

Sine! v. Sieh ge 
midt, ; F. N. Tallyn, Benson. 

Pa ng Mo.—Griggs-Holland Realty Company, 


Concordia—J, L, 

arner, Mackinaw. pera 
tman, W. Va.—R. M. Dietz, Cant 

t. Amer., N. Y.—R. L, ” Cant ell 
Frankfort; 7 Fitzgerald, Maple Pact: ys 


Frey, Mile ; 
érman, Ind.—G. W. R. i ; Gi 
— ay Company, a ee 
Genesio n' 7 3 Brio ¥° ot see 
eorgia Home—W, E. oo Peki 
Glens Falls—J, F, Hefferman, cite. 


cham Brem.—A. E. Olson and A. J. Fritz, 


Home—O. C. McCart i 

. C, ney, Hamilton; C. ° 

Fonrad, Sycamore; Cuttings Geen saan 

ce wille; - Mercer & Nations, Liberty; T. M. 

L mA Tetseport P. M. Zigrang, Brussels; J. 
Green, Sorento; | 


Decatur; G. W. 


A. Dove O2mi; Gardner & Gre ° 
Callison, Hoeneton R. E. Wilson and C. W. 


State of Ill—w i 
G. > -—W. H. Gray, Kin dy; C. T. 
tons Cr a Soh E. D. hides, aR 
v at ys oliet. 


Mowry, Facksonvitle, ©?” Law, Austin; C. A. 

Mil Meck 3. E. Wright, Herscher. 
ara— 

Bale Loan fLeig McKibben & Som, Arcola; 


NR? C. H. 


‘al— 
SHO Erged, Breese 


: ‘and, Batchtown:; ; 2 
3 . tk; Brighton; a 

se Servet Sinuts -H. H. & Conrad, ee z 
Maddox, Fillmore; E. B Hobe ; 
ames Wyatt, Chrisman; O. A. Nesbi i 
Royal fry - W. Rogers, Gwubaue” 





ILLINOIS NOTES" 

A. Studebaker succeeds Geo. W. Huffer at 
Coffeen, Ill. 

Wheat & Collison succeed to the C. E. Hamil- 
ton agency at Rantoul, Ill. 

Sunderland & Warne succeed to the G. G. 
Waltmire agency at Delavan, 

Walker & Waterman of Sycamore, Ill., have 
dissolved partnership and each will take part of 
the companies. 

J. Frank Sperry returns to Champaign, IIl., 
from Denver and will take charge of the agency 
of H. T. Sperry & Son. 

H. C. Alba, son of Conrad Alba, local agent 
at Cairo, Ill., has joined his father in the insur- 
ance and real estate business. 

Rate conditions at Hoopeston, Ill., are re- 
ported good. A rate was several years ago 
taught the agents a severe lesson and nobody 
wants to start trouble. 

The local agency partnership of Cummings & 
Hatfield at Peoria has been dissolved. The 
agency will be continued by Charles A. Cum- 
mings. S. K. Hatfield will devote his time to 
the Peoria Automobile Company, which he owns. 


WISCONSIN NOTES 


E. C. Kretlow succeeds Kretlow & Lamont at 
Wausau, Wis. 


The Farmers Mutual of La Prairie, 
has filed articles of incorporation. 
sure against loss by lightning. 


Articles of incorporation have been filed by 
the Farmers Mutual of Ripon, Wis., to do 
business in four townships in Fond du Lac and 
Green Lake counties, Wis. 


The local agents at Ladysmith, Wis., are seek- 
ing to start a rate war against one local agent 
who is charged with persistent rate cutting. 
They have issued a circular offering to write 
insurance issued by the offending agent at one- 
half the premiums named in the icy. Many 
companies do not uphold this action and state 
that they will refuse to accept business offered 
under such conditions. They suggest that the 
local agents should study the new anti-rebate 
law of Wisconsin before going too far. 


QUINCY HEARING IS ENDED 
(CONTINUED FROM PAGE 2) 
should have the power to reduce haz- 
ards by ordering the removal of fire- 
traps that endanger other buildings. 
Leaton Irwin of the Irwin Paper Com- 
pany went further and thought the rat- 
ing authority should also be equipped 
to furnish plans for fireproof construc- 
tion of buildings. He stated that when 
a new building was being planned for 
his company, he consulted all the archi- 
tects and all the insurance men in 
Quincy, but could not learn anything 
definite about proper methods of con- 
struction. Mr. Irwin was especially 





Wis., 
It will i 
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logical and dispassionate in discussing 


insurance rates. His company occupies 
a building erected five years ago ac- 
cording to the best plans obtainable, 
and the rate on stock for a while was 
74 cents. Last year it was increased to 
$1.32 and then reduced in competition 
to 81 cents. 

Mr. Irwin thought fire insurance a 
proper subject for state regulation. He 
thought it could be distinguished from 
merchandising because the ordinary 
man can not post himself on insurance 
while he can on merchandise. 

The hearing having been finished at 
noon, the commissioners this afternoon 
were taken in automobiles to the prin- 
cipal places of interest about the city 
and were entertained at the home of 
E. J. Parker, president of the State Sav- 
ings Loan and Trust Company. 





How Chicago Managers View Hearing 

Notwithstanding the evidence pro- 
duced at Quincy showing the granting 
of relief rates, thus on the surface at 
least indicating that some policyhold- 
ers were getting an unfair advantage, 
the Chicago company authorities de- 
clare they can explain the reason to the 
commission to its satisfaction. It is 
said by these authorities that the relief 
rates were granted on the promise that 
the risks would be improved. These 
promised improvements, it is further al- 
leged, are being followed up to see that 
the assured keep:their word. Chicago 
managers hold that the real facts as to 
the granting of relief in certain Quincy 
risks were withheld by the assured. 
The rating authorities claim that every 
case at Quincy where a premium payer 
complained of his rate, is receiving its 
just charge. Some risks, they say, have 
been under the old system paying an 
inadequate rate, but the new schedules 
put each on its proper basis. 
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JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas. 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE 


INSURANCE CO. 


DES MOINES, IOWA 








_ ORGANIZED 1865. 





| ASSETS . ow ele)» 877,496.93 

| RESERVE... . . «+ 647,971.26 

| CAPITAL . . « «+ « « 100,000.00 

SURPLUS . . . - «+ «+ 106,674.60 
H. R. HOWELL, President 

‘W. D. SKINNER, See’y. GEO. A. HOWELL, Asst. Sec. 


Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St., Chicago 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 
C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 


C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 
GEORGE M. ROBERTSON, Special Agt., No. Iil., Wis., Minn., 159 La Salle St., 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 





JANUARY 1, 1909 


Gros Assets... ..cccccccccccccsccccccccccece se PUSS 
.. 191,863.55 
44,640.08 
3,926.18 


Surplus to Policyholders......-++++s+++eeeees 
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THE WEST AND NORTHWEST 


PROGRAM OF MUTUAL MEETING 








Iowa Association to Hold Its Annual 
Convention in Des Moines—Many 
Papers Scheduled 





The twenty-ninth annual convention 
of the lowa Mutual Insurance Associa- 
tions will be held in Des Moines Nov. 
17-18. The program is: 


November 17. 

Call to order and address by the president. 

Enrollment of members and payment of dues. 

Appointment of credentials, resolutions and 
finance committees. 

“Is it possible for live stock to pay its own 
losses on fire and lightning insurance on a pro 
rata assessment?” Frederick Hahn, Aurora, 
Iowa. 

Reports of county associations. 

“Confidence,” C. E. Harsh, Des Moines. 

“Roofings,”” N. Densmore, Des Moines, 

Reports of county associations continued. 

“Is it advisable for county mutuals to adopt 
the standard policy?” Wm, Mather, Springdale, 


Iowa. 
November 18. 

Report of state associations. 

“What should be the attitude of the local 
agent when a loss occurs or when the adjuster 
is on the ground making a settlement,” D. M 
Grove, Nevada, Iowa. 

“What constitutes a good local agent,” G. M. 
Smith, DeWitt, Iowa. 

“Improvement necessary in the report blanks 
5d state auditor,” J. R. Gillis, Mount Pleasant, 
owa. 

me dvantages or disadvantages of a reinsurance 
association,” J. E. Brooks, Greenfield, Lowa. 

oe box. : 

ppointment of committee on program and 
printing. 

Address, —_ L. 

Address, John W. 
Columbus, Ohio. 

Election of officers. : 

Report of committee on resolutions. 


John Evans of Grinnell, Iowa, is 
president. Harry Harding of Jefferson, 
lowa, is secretary. 

The Iowa Mutual Tornado Insurance 
Association will meet Nov. 16 in Des 
Moines. 


Bleakly, auditor of state. 
Zuber, state fire marshal, 


Oklahoma Agents Meeting 

The second annual meeting of the 
Oklahoma State Association of Local 
Fire Insurance Agents was held at 
Shawnee, Okla., last week and business 
of considerable importance transacted, 
delegates being present from all parts 
of the state. The following officers 
were elected to serve during the present 
year. Charles T. Brice, McAlester, 
president; S. M. Hilligon, Muskogee, 
first vice president; W. Lyle Dickey, 
Tulsa, second vice president; C. E. 
Elkins, Sulphur, third vice president; 
E. C. Wallace, Sapulpa, secretary treas- 
urer; J. H. Mullen, Bartlesville, chair- 
man executive committee. 

A number of addresses were made at 
a banquet given at the Hotel Norwood, 
and H. C. Upham, Oklahoma City, state 
agent of the Aetna, acted as toast- 
master. 





What is a Tornado? 

The question of whether a high win- 
ter wind can be classed as a tornado 
has been raised in a suit started by C. 
E. Jordan against the Iowa Tornado 
Insurance Company in the court at 
Osage, Iowa. Jordan seeks to collect 
insurance on twenty head of cattle kill- 
ed in a heavy sleet and ice storm last 
winter. The insurance company claims 
that it insured against tornadoes only 
and Jordan asserts that the high wind 
drove his cattle into exposed places 
and resulted in their death. The ques- 
tion has never before been raised in an 
Towa court, it is said. 





Stubbs Buys Enright Agency 

L. H. Stubbs & Co., of St. Joseph, 
Mo, have purchased the insurance 
agency of C. F. Enright together with 
its good will. The business will be con- 
ducted on the same lines as heretofore, 
with Mr. Stubbs in charge, he having 
had the management of the Enright 
agency for the past six years. 

This agency is the largest one in the 
city and is composed of the following 
companies: New York Underwriters, 
Fireman’s Fund, Fire Association, Pal- 





atine, North British & Mercantile of 
England, North British & Mercantile 
of New York, National of Hartford, 
Northern of England, Scottish Union 
& National, Shawnee, Providence 
Washington, Calumet, Phoenix of 
Hartford, German American, Employ- 
ers’ Liability, Hartford Steam Boiler, 
Aetna Indemnity, Commerce Trust, 
American Lloyds (sprinkler leakage), 
Fireman’s Fund (automobile). 

Mr. Stubbs is one of the best known 
and most popular local insurance men 
in the west. He has been largely in- 
strumental in the building up of The 
St. Joseph Fire Prevention & Inspec- 
tion Bureau. 


Uuder Good Headway 

The Sioux Fire has made fine prog- 
ress in Iowa this year. The company 
was organized last winter and com- 
menced business Feb. 4, 1909. The 
company now has 372 producing agents 
in Iowa and has written $55,000 in pre- 
miums so far this year. It will enter 
South Dakota at the beginning of the 
new year. 

C. J. Wooldridge, who organized the 
company and is its secretary, was for 
several years Iowa state agent of the 
Columbia of Omaha and is applying 
the same system of intensive cultiva- 
tion to the field as the Columbia fol- 
lows in its home state. He is watch- 
ing the business closely, protecting his 
local agents and building a high-class 
institution. 

The agents of Sioux City are very 
friendly to the company as a home in- 
stitution. In this they differ from 
agents at some points, who seem to 
regard home companies as intruders. 








Improvement At Sioux City. 

The spirit of get together is at work 
at Sioux City, Iowa. Recently Peters, 
Perkins & Guiney, one of the leading 
agency firms, entertained all the other 
local agents in the city at a banquet 
at the Hotel Mondamin, an event by 
which the feeling of good fellowship 
was increased materially. The Sioux 
City agents have always been prom- 
inent factors in the Iowa Association 
of Local Agents and there is no appar- 
ent reason why men of that caliber 
should not bring about excellent con- 
ditions in their home city. 

Sioux City is prospering greatly this 
year. The population is increasing 
rapidly and five or six hundred new 
dwellings have been erected this sea- 
son. 





Can’t Get Around Expense Limitation 
The attorney-general of Minnesota has given 
an opinion to Insurance Commissioner Hartigan 
sustaining him in his refusal to relicense the 
Minnesota Farmers Mutual. The 1907 legisla- 
ture passed a law limiting the expenses of hail 
companies and the ry! in trying to get 
around the law passed a by-law making a certain 
percent of the assessment a part of the member- 
ship fee. The attorney-general rules that the 
company e¢annot lawfully fix its membership fee 
so as to authorize its expenditure as such. He 
says that there may be some doubt as to the 
constitutionality of the law in question, but it 
is the oo of the courts to hold a law 
valid unless the contrary is conclusively proven. 





Missouri Agency Appointments 
L. & L. & G., Eng.—Wilson & Stone, Laredo; 
V.._G. Yates, Gallatin. 
Natl. Union—Andrews Agency, St. Louis. 


N. W. Natl.—W. R. Menteer, oe City; 
F. B. McCoy, Jameson; D. . _McClelland, 
Laredo; J. H. Dusenberry, Ludlow; Walter Hud- 
son Grant City. 

Phenix—John Rothenheber, Chaffee; R. B. 
Merriwether, Monroe City; P. R. Mitchell, 
Bakersfield; O. M. Duncan, Wheaton. 

Royal—E. A. and L. M. Roemer, Pacific; W. 
A. Pietz, Washington. 5 

Sovereign—W. T. Campbell & Co., St. Louis. 

Spring Garden—L. P. Senteley, Forest City. 

State, Ia.—W. H. Scarritt and G. F. Mosher, 
Kansas City. : 

Westchester—H. H. McDowell, Lee’s Summit. 

Alliance—C. P. Whitbread & Lo., st. Louis. 

American, N. J.—Wilson & Orr, Drexel; W. 
Hudson, Grant City; C. L. Shinn, Hale. 

Atlas, la—Hunter & Bryant and C. E. Sallee, 
Kansas City; Holcomb Petty, Liberty. 

Buff. Comi.—J. H. Green, Jefferson City. 

Buff. Ger.—C. F. Schultz, Jefferson City. — 

Citizens, Mo.—Jackson Phillips, Higgins- 
ville; St. Clair Garth Realty Company, Colum- 
bia; L. A. Wetzel, Greenfield. 

Concordia—M. H. Lewis, Clarence. 

Federal—J. A. McGee, St. Joseph. 

Firemans Fund—Plowman & Greenville, Han 
nibal; J. B. Craven, Richmond. 

Franklin—J. L. Rinker, Aurora; Turner & 
Walton, Poplar Bluff; J. R. Reddick, Bloomfield; 
J. W. Cook, Dexter. 

Germania—Begley & Lavin, Poplar Bluff. 

German, Pa.— oy, & Levin, Poplar Bluff. 

Ger. Amer.—U. S. Haynes, Clar le. 

Ger. All.—Thos. Watkins, . a 

Ham. Brem.—C. P. Storts, Slater. 

Hartford—Arthur Farrar, Ozark; Minter & 
Winn, Kirksville; —-, & Lilleman, g3 R. 
Lanigan & Bro., B. J. Will, St. Louis; bert 
Davis, Fredericktown. 

Home—A. F. Dinwiddie, TCommbia; H. E. 
Bash, Ava; J. A. Deppen, Stewartsville; C. L. 
Edwards, Winston; G. W. Greener, Verona; C. 
L. Spencer, Reeds; R. C. Staff, Mercer; W. O. 
O’Bryant, Republic; W. M. Hartley, Bolckow. 

L. & L. & G—J. L. Shackleford, St. Joseph. 

Milwaukee—Walter Hudson, Grant City; R. 
White & Son, Macon. 

New Brunswick—C. E. Coover, Springfield. 

Niagara—H. P. Lynch and Mason Tripp Com- 
pany, St. Louis; Wayts & Beadles, Hume; Rob- 
erts Bros., Flat River; J. A. Reddick, Bloomfield. 

N. B. & M.—Harrison & Daily, Monett. 

Nor. Union—Piowman & Greenville, Hannibal; 
aa Bray, Jr., Copel. & Co, Qu c 

een—Farmer, Payton 0.5 een City; 
A. J. Norris, Ash Grove. 

St. Louis—M. W. Lichius, Steelville; Kelly & 
Suge, Kennett; Begley & Levin, Poplar Bluff; 
F. T. Karnes, Senath; J. W. Bealke, Sullivan. 

Phoenix, Ct.—J. E. Ream, Green Ridge; F. H. 
Gentemann, O’Fallon; Andrews & Bennett, St. 
Louis; W. R. Batey, Watson. 

Pruss. Natl.—Sardius Smith, Joplin. 

Royal—C. C. Davidson, Eldorado springs. 

Scott Union—O. T. Harrison, Kennett. 

Security—W. W. Carpenter, New Franklin; 
Walter Hudson, Grant City. 

Spring Garden—G. D. Parsons, Sikeston; J. 
A. Gilker, Holden. 

Western, Ont.—Andrews Agency, St. Louis. 


MINNESOTA NOTES 


Next May the Clarke-Wertin Company of Du- 
luth will move into the new Burrows building, 
now under construction, where they will have 
elegant offices. 

The Minnesota pond of the Blue Goose will 

give a luncheon at its club rooms in Minne- 

_ at noon, Oct. 30, the day of the Chicago- 
innesota football game. 








GENERAL WESTERN NOTES 


Because of poor construction in the Des 
Moines congested business district the Concordia 
will write no more new business on buildings 
other than fireproof. 

The nonboard agency of Cashman & Evans, 
formerly the Schedde-Mantel agency, has joined 
the Denver board, concessions being made espe- 
cially in the matter of renewals, as an induce- 
ment. 

Edgar M. Davis, president, and Edgar B. 
Sawyer, secretary of the St. Louis Fire, have 
been appointed respectively general agent and 
assistant general agent of the Monongahela Fire 
at St. Louis. 

C. B, Roulet of Dallas, for several years secre- 
tary of the Texas Fire Prevention Association, 
has been appointed fire insurance actuary by the 
insurance interests, and will have charge of all 
= made necessary by the new state rating 
aw. 


C. C. Crowell, agency superintendent for the 
Atlas Fire of Des Moines, announces these new 
agency appointments: Missouri—C. ._ Salle, 
special agent at Kansas City; Hunter & Bryant, 








ALL KINDS OF INSURANCE 





National Casualty Company of Detroit. 
Empire State Surety Company of New York. 
Boston Insurance Co. (Automobile Dept.) of Boston. 
Great West Life Assurance Company of Winnipeg. 





Good territory open for District Agents. 


Come West, and grow up 


with the country. 


The HATCHER BROTHERS CORPORATION 





STATE AGENTS Bri 


FARGO, N. DAK. 








Kansas City. South Dakota—F, 
Presho; Alfred Z. Zoshe, ‘Draper; Jot oy 
Mundo; C. E. Ballard, Interior; A. G 
and A. D. Lee, jrarmingville; °C. F 
hamberlain; . Hageman, Puk " q 
homa—Garner & Ca li, Chickasha; we 
. —~- & Co, 
._ Hawk, ira; 4 
Taggart, Audubon; E. J. Karstens, a," ' 
——. Strawberry Point; Benton DeObolt, 
ssex. F 


NOT GUIETY OF CONTEMPT 


(CONTINUED FROM PAGE 1) 


upon which such insurance should be 
written, to suppress competition in said 
business among the agents, to control 
the compensation of agents and agen- 
cies engaged in said business and in 
other respects alleged, control and di- 
rect the terms, rates and methods of 
writing fire insurance in this state; that 
one of the instruments used by said 
companies for the enforcement of said 
combination is the Indiana Inspection 
Bureau; that the defendant Ernest M. 
Sellers, one of the persons charged 
with contempt of court in this pro- 
ceedings is at the head thereof and that 
the defendant Sellers and his employes 
working under him and what are 
known as stamping clerks in the sev- 
eral counties, cities and villages pub- 
lish and promulgate the rate used by 
each of the defendants in writing such 
insurance and stamp and approve the 
policies written by them and have di- 
rect charge of making the rates of 
premiums used in the state by said de- 
fendant companies, except in Indian- 
apolis where a similar service is al- 
leged to be performed by the Indian- 
apolis Fire Inspection Bureau, of which 
Thomas S. McMurray, Jr., is at the 
head; that the various boards and bu- 
reaus are not incorporated but act as 
separate units in discharge of their re- 
spective parts in said alleged compact 
and that they are all operating for the 
enforcement of the terms and condi- 
tions thereof. 

Defines Scope of Restraining Order 

The court recites that it issued a 
restraining order on the defendants on 
May 8, which is still in force. It or- 
dered the defendants, each of them, 
officers, agents, bureaus and all, or any 
two of them to refrain from “discrimin- 
ating against, or in any manner com- 
pelling or coercing insurance agents 
and insurance companies doing fire and 
tornado business in Indiana to adopt 
and charge the rates of premium or 
write such insurance upon the terms 
and conditions dictated, published or 
prescribed by defendants through said 
combination and conspiracy; from car- 
rying out or further performing any of 
the terms and conditions of said con- 
spiracy and combination; from further 
conspiring and confederating for the 
purpose of controlling rates of premium 
for such insurance or the terms and 
conditions upon which said insurance 
shall be written; from combining and 
co-operating in cutting rates for the 
purpose of suppressing competition and 
destroying the business of competitors; 
from reporting and submitting rates to 
a common representative of the com- 
panies or of any two or more of them, 
or to any other party or person, bureau, 
board, or any representative thereof 
acting for or serving two or more 0 
defendant companies for his or their 
inspection, ratification and approval, 
and from compelling other persons OF 
companies to do so * from do- 
ing any act in furtherance of any agree 
ment, understanding or combination, 
or to maintain or create a monopoly of 
such insurance business, or tending 
thereto; from maintaining any bureau 
for fixing a common rate of esos 
or uniform terms and conditions, an 
from further doing any act, directly oF 
indirectly in furtherance thereof. 

What the Attorney General Alleged 


On July 2 the attorney general of the 
state filed an affidavit in the nature © 
an information for contempt and . 
petition for the appointment of . - 
ceiver for certain property allege : 
be unlawfully used by certain of the 
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defendants in continuance and further- 
ance of the control of the business of 
writing fire insurance. The affidavit 
charged that, except for a few days, de- 
fendants Sellers and McMurray had 
continued in the face of the restraining 
order to promulgate rates and dictate 
terms in which fire insurance should 
be written by defendant companies and 
the latter were thereby enabled to pre- 
vent competition, that the rates were 
uniform and a monopoly was still main- 
tained. It was charged against James 
McBeth, secretary of the Indiana Asso- 
ciation of Underwriters, that since the 
court’s order, he had written stamping 
clerks and secretaries to resume the in- 
spection of daily reports. 

The court then shows that defend- 
ants denied the right of the attorney 
general to maintain the action, as well 
as denying that they had disobeyed the 
order in any way. Sellers answered 
that for many years he had been sur- 
veying and inspecting buildings and fire 
insurance risks and making advisory 
rates; that he is sole and absolute 
owner of the inspection bureau prop- 
erty and that no insurance company or 
representative had any interest in it 
and that he used many other schedules 
beside the Dean schedule as guides in 
making up his advisory rates. McMur- 
ray answered that while he was only 
manager of the Indianapolis Inspection 
Bureau up to the date of the issuing of 
the restraining order; that he began 
business on his own account after that, 
offering his services by circular letters 
to all fire insurance companiés doing 
business in the city, seeking to dis- 
pose of his advisory estimates. 

James McBeth admitted advising 
stamping agents to receive daily re- 
ports, but in no case to send them back 
to agents for correction but to forward 
them directly to the companies writing 
the policies, stating whether the form 
of the policy was correct or incorrect 
and giving the advisory estimate as 
published by him. 

The court then recites that it ad- 
mitted evidence to contradict these 
answers on the theory that the pro- 
ceeding was not a civil but a criminal 
contempt and that the rights of the 
parties complaining, the people of the 
whole state, would be affected by the 
establishment of the charges set out 
in the affidavit, and that it was not a 
case where merely the dignity of the 
court was involved. 

Genuineness of Independence 

From the evidence it was shown that 
McMurray went to Chicago, immedi- 
ately after the service of the restrain- 
ing order on him, consulted Judge 
Bates, and some arrangement, fictitious 
or real, was made whereby McMurray 
was to cease preparing and furnishing 
estimates as a representative of the de- 
fendant companies and was to furnish 
the same information on his own ac- 
count for a price. The court’s deci- 
sion continues: “Whether or not there 
was an actual complete severance of 
the relation of employer and employee 
by McMurray and the governing board 
of the union of said companies referred 
to as the Western Union may well be 
doubted from the fact that McMurray 
continued to use the property of said 
companies and to retain their funds 
in his possession without any under- 
a or agreement for the transfer 
- — of such property or account- 
hand Or the funds in _ McMurray’s 
se Ss. McMurray continued in the 
— way to furnish rates to agents 
fo no policies were sent to him as be- 

re, but they were sent direct to the 
companies. 
Difference Between Rating and Surveying 
m.. few days later, McMurray’s at- 
a Bates and Taylor, interviewed 
gee General Bingham to discuss 
ry — of the restraining 
load ea attorney general was in- 
. the insurance business could 
vai 80 on in Indianapolis unless agents 
be access to the information that had 

en furnished by McMurray, and it 





was suggested he be allowed to furnish 
the information on an independent 
basis, not enforcing rates but making 
inspections and estimates. Mr. Bing- 
ham said it was not his intention to 
stop the wheels of insurance in Indian- 
apolis and assented, but not to the re- 
sumption of rate making, the court 
says, only to physical surveys. He 
was understood, however, to assent to 
the furnishing of advisory rates, also, 
by the defending attorneys. 

The court takes two pages of his de- 
cision to point out the difference be- 
tween making surveys and making an 
estimate of rates. He says it takes 
both a survey and “The tabulated result 
of experience” to make a rate, that it 
must be known what proportion of fires 
have actually occurred as the result of 
or associated with the various physical 
facts of a given building and that the 
ultimate source of this information 
must naturally be with or in insurance 
companies, and it may well be that 
such information must be expressed by 
use of tables, maps, etc., the prepara- 
tion of which may require especial tech- 
nical skill therein. 

Contempt Only in Enforcing Rates 

The decision continues: “The state 
is not required to prove the existence 
of any combination or conspiracy, but 
only that the acts charged really oper- 
ated as one link in the chain of causa- 
tion by which the work of the alleged 
combination was continued and that 
the combination was actually contin- 
ued. The evidence shows that insur- 
ance continued to be written by the, 
companies on figures furnished by Mc- 
Murray and Sellers but it does not ap- 
pear that they were responsible for 
the enforcement, if there was enforce- 
ment, of these rates after the order 
was issued. If anyone with knowledge 
of this order and named therein did 
anything with the purpose to assist in 
enforcing continuance of these com- 
mon rates, such person would be guilty 
of contempt. It was not a violation to 
do such things as were necessary to 
ascertain the rates in which insurance 
ought to be written and it was not a 
violation to furnish this information 
to persons who might wish it, whether 
such persons were the defendants or 
not. But, if anything has been done 
directly or indirectly to enforce the 
use of the results of this information, 
the court’s order has been violated. 

Took No Part in Enforcement 

It appears by the evidence that de- 
fendants McMurray and the stamping 
agents ceased that part of their former 
action which by its nature had to do 
with the enforcement of common rates. 
They ceased to return the policies to 
the agents if the premium named did 
not correspond to their rates, as they 
had formerly done. The remainder of 
their action pertained only to the fur- 
nishing of rates to agents, which might 
or might not be enforced. If common 
rates have been enforced since the or- 
der was issued, the things done looking 
toward the enforcement thereof have 
constituted a violation of the order, 
but things done in the way of furnish- 
ing material necessary to write insur- 
ance, which material may or may not 
have been used by other persons in 
violation of the court’s order, does not 
of itself constitute contempt. The fact 
these persons were acting in good faith 
under the advice of their attorneys, is 
a circumstance bearing in the same di- 
rection, though not a defense ordi- 
narily. In this case, however, their 
advice did no harm to the state, but 
rather was for the good of the state in 
that the insurance business continued 
without interruption. The situation 
with regard to James McBeth, the 
court said, was similar to that of the 
two other defendants and the three 
were discharged. 
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STATE REGULATION 

THE question of state regulation of 
rates opens some broad issues. The testi- 
mony elicited at Quincy, Ill, when the 
Intinois_ Fire INsurANcE CoMMISSION 
held a hearing there brought out mostly 
experiences of business men who had 
their rates increased and were not con- 
vinced of the justice of the advance. In 
most cases, the testimony had a local 
rather than a general color. 

Beneath it all, however, there were 
certain phases of the experience of these 
assured that the fire insurance authori- 
ties can well ponder over. There has 
been discrimination at Quincy through 
the operation of the relief rule, one of 
the most dangerous weapons ever used 
in the business, and one which is des- 
tined to return and strike the companies 
themselves. 

The sentiment expressed on the stand 
by some men was that there existed a 
private means of getting a lower rate. 
If an agent is on to the ropes, so to 
speak, he can get outside companies bid- 
ding and thus through manufactured 
competition can procure a lesser rate. 
Quincy is one of the spots in Illinois 
where there has been much of this pro- 
cedure. 

With it all, there was a certain nar- 
rowness of view in the Quincy testimony. 
Men were anxious for insurance com- 
panies to be regulated and tariffs to be 
fixed or supervised by the state, but 
doubted the practicability of state con- 
trol over their line of business. Manu- 
facturing, for instance, might be hamp- 
ered by too much paternalism. The 
burden of the Quincy song seemed to be 
rate reduction rather than regulation. 

If the state is to take a part in fire 
insurance rating, has it the proper facili- 
ties to carry on the work and will its 
supervision be any more successful than 
other activities it tries to regulate? Can 
politicians in a businesslike way make 
schedules, decide on tariffs and pass on 
technical questions with fairness? 

Can the present machinery be read- 
justed to the new order? These are ques- 


tions that naturally arise and which 
broad guaged business men_ should 
thoughtfully consider. 

The insurance interests need to do 


some thinking, too. In the first place, no 
discrimination should be permitted. One 
man’s dollar should be as good as that 
of his neighbor. The relief rule should 
become obsolete. If rates justify allow- 
ing one man relief, let all others of the 
same class have it. 

If rates on certain classes of business 
in Chicago permit excess commissions, 
then reduce the rates. 

In short the insurance companies 
should have a defense that is not only 
strong but square; not only convincing 





but sincere; a defense that rests on logic, 
fair dealing and experience. 





LICENSE REVOCATION 

Those who have read the able paper 
by President Sewarp of the Fietity & 
CASUALTY on the penalty of revoking a 
company’s license for violation of the 
law, can not fail to grasp his penetrat- 
ing insight into a most serious question. 

The tendency of the day is for state 
departments to attempt to clothe them- 
selves with autocratic power and to hold 
the revocation of license threat over com- 
panies in the way of a big stick. 

Often the cause is exasperating. A 
company may not exercise due care. The 
multiplicity of laws is confusing and dif- 
fer in every state. A company may have 
hundreds of agents and one, unknown to 
it, may violate a law. A subordinate may 
innocently make a mistake and get the 
company before the bar. A fair insur- 
ance department official will of course 
discriminate. The revocation of a license 
should only be the penalty for a heinous 
offense. We believe a commissioner is 
justified in the use of this power where 
he finds a company dishonestly managed 
and it refuses to discharge the guilty 
officials; where it is so weak financially 
that its future is in doubt and refuses to 
bolster up its resources; where it de- 
liberately has filed a false financial state- 
ment; where it continues to disregard a 
law after its attention has been called 
to the practice. > 

Mr. Seward points out the dire results 
of a cancellation of a license, in a finan- 
cial way, the injustice in most cases to 
innocent parties and to the loss of the 
good will. There are many penalties that 
can be visited on companies that are 
commensurate with various offenses. 





LIABILITY RATES 


Cuicaco liability offices recently had a 
chance to bid on a large proposition in- 
volving hazardous construction. One large 
company looked over the plans and re- 
fused to bid. One bid 9 percent. An- 
other with wide experience on this line of 
work bid 6 percent. Another quoted a 
rate of $3.25. The risk was written at 
$2.50. And yet the liability people take 
themselves seriously and expect the busi- 
ness world to do so. How can it? 





PUBLISHING advice as to relative fire 
hazards in Indiana is not contempt of 
court. It is now the plain duty of the 
attorney-general to discover whether it 
be not blasphemy. 





MAny local agents seem to think that 
an underwgiter is one who writes under 
every other agent in town. 





OFFIcers of companies bought out by 
EVERYBODY’s CORPORATION are invited to 
use the want column of THE WESTERN 
UNDERWRITER to secure new positions. 
This paper will put on an extra cashier 
to handle these advertisements if neces- 
sary. It has not done so yet, however. 





Memsers of the CHICAGO BURGLARY 
UNDERWRITERS CONFERENCE, when asked 
about that organization, are now impelled 
to remark, “Oh, SHaw.” 





Ir wouLp seem from the Quincy, IIL, 
testimony that the citizens need some 
publicity committee prescriptions. 








Personal Side of the 
Insurance Business 


The Chicago Board now has an of- 
ficial song that is rendered at the 
monthly luncheons inaugurated by 
President C. N. Bishop. It is: 


Get your chairs up closer, boys, 
Sitting here today, | 
We'll all forget our grievances 
And fines we had to pay, 
We’re ready for the eatables 
That we will store away, : 
While we are lunching with Bishop. 





Chorus— 
Hurrah, hurrah, just see our troubles flee, 
Hurrah, hurrah, jolly boys are we; 
We're glad we’re here, of course we are 
As any one can see— 
hile we are lunching with Bishop. 
Commissions are not high enough 
To suit us, we admit; 
We’d like to have a little more, 
But gently we submit 
The question to our managers 
As they beside us sit, 
While we are lunching with Bishop. 


That rates are all inadequate 
We frequently have heard; 
We cannot make them higher, 
For trouble might be stirred; : 
Just SPRINKLE risks, and—hully gee! 
You'll wonder what’s occurred, 
While we are lunching with Bishop. 
Conrad Roeder, cashier and assistant 
secretary at the home office of the 
American Central at St. Louis, cele- 
brated the fortieth anniversary of his 
connection with the company last 
week. He was first supply clerk, be- 
came cashier in 1875 and assistant sec- 
retary in 1904. 


It is stated that H. L. Ekern, who 
resigned as deputy insurance commis- 
sioners of Wisconsin will return to his 
old position soon. He had some legal 
matters on the Pacific Coast to attend 
to and resigned to do this work. 

Cecil A. Hall, for many years well- 
known field man in Ohio, died Thurs- 
day afternoon from the effects of an 
operation. He had been ill for some 
time and two weeks ago was known to 
be in danger. He was taken to the hos- 
pital Monday, and was operated on 
Wednesday morning. 

Mr. Hall was for many years special 
agent for the United Firemen’s and for 
the last few years has been the inde- 
pendent adjuster at Toledo. 

J. W. Skinner, vice president of the 
Northwestern Mutual Life, has returned 
to Milwaukee from a three months’ 
tour of Europe. England, France, Italy, 
and Switzerland were visited. 

Charles A. Kloeb, of Celina, for years 
a well-known insurance man of north- 
western Ohio, chairman of the Demo- 
cratic state central committee, until re- 
cently an examiner in the Ohio state 
bureau of public accounting, and for 
the last few months assistant manager 
of the Columbus Mutual Life, in which 
he was a director since its organiza- 
tion, died Monday at his home in Ce- 
lina, after an illness of three days, of 
ptomaine poisoning, the result of eat- 
ing oysters. Mr. Kloeb was 50 years 
old. Soon after Judson Harmon be- 
came governor of Ohio, Mr. Kloeb was 
spoken of as a possible successor to 
Judge C. C. Lemert as insurance su- 
perintendent, but he never was an ap- 
plicant for the place. His friends filed 
his name and indorsement for the office 
of state fire marshal, but this was with- 
drawn, and when he assumed an active 
connection with the Columbus Mutual 
he resigned as examiner in the state 
bureau of accounting. 


Frank C. Crittenden, head of the sup- 
ply and purchasing department at the 
home office of the National Life, U. S. 
A., has put the plan of the “Ferris 
Wheel” into practical use. The com- 
pany is getting out large single day 
wall calendars. After each day’s sheets 
are printed, it was found to be an ex- 
tensive job to assemble one from each 








McComb Comments on the 
Use of Dated Back Policy 





Commissioner McComb of Oklahoma 
in reply to an article in the Mutual 
Underwriter criticising his action in 
throwing out lien assets on dated-back 
policies, says: 


Now, what merit or justification is there in 
dating a man’s policy back seven years? Pos. 
sibly the insurance was there for him, provided 
the company was in existence, and if he failed 
to purchase it, it was his own fault. What 
oven are these liens and what office do they 
perform, except to mislead the policyholders and 
the public? ares il 

The question, however, is not raised as to 
whether a company in the regular course of its 
business should loan on policies that have actu- 
ally paid in hard cash a sufficient number of 
premiums to have a reserve accumulated that 
will warrant the loans. Dating a policy back 
seven years before the time when there was such 
a policy is quite different to loaning a man 
the reserve on his policy after he has paid seven 
or eight gross premiums. Should lien notes 
taken to cover the reserve that would have 
accumulated had the policy in fact been issued 
seven years before it really was, be treated 
as admitted assets, and is such practice correct, 
fair and not discriminating in any way? Is 
there nothing objectionable in the premises? 
Do any leading actuaries advise the practice? 
Do they approve the idea? Do any of them 
claim the practice entitled to no criticism 
either from a practical or theoretical standpoint? 

Suppose John Doe and Richard Roe, having 
only $5 each, want to appear as millionaires, 
and each one executes his note for $1,000,000, 
payable to the other upon the same terms and 
conditions and due at the same date, with a 
condition in each note that it shall only offset 
the other note. Would you term them million- 
aires (heavily involved), or simply worth $5 
each? Why not date a policy back seventeen 
years instead of seven years, and rely upon 
theory on'y, it would enable a company to 
show larger assets (if the, people would buy)? 


A limited payment life policy requiring the 
payment of twenty annual premiums is properly 
termed a twenty-payment life policy—that’s 
simple. . ? al 

A limited payment life policy requiring the 
payment of ten annual premiums is properly 
termed a ten-payment life policy—that’s easy. 

A limited payment life policy requiring the 
payment of thirteen annual premiums is prop 
erly termed a thirteen-payment life policy— 
that’s plain. : 

But suppose the thirteen is regarded as an 
unlucky number—a hoodoo—and ways and 
means are sought to change the name of this 
hoodoo without lengthening its life and some- 
one gives birth to the idea that if its head is 
hid for seven years the people will not take, it 
for a thirteen-payment life. (You know ‘tis 
said the ostrich when hard pressed sometimes 
hides its head and thinks it is hid); so why 
not try these tactics in life insurance? Run 
the head of the policy in the ground seven years 
and allow thirteen years to stick out, and then 
calmly say, seven years in the hole and thirteen 
years out makes twenty years—very simple, 
just a matter of figures. In other words, Yo 
seven years you did not have it plus the 
thirteen you will have it makes it twenty years 
in all, or a twenty-payment life policy. 





pile into a single calendar. Mr. Crit- 
tenden had a large wooden wheel con- 
structed with thirty pendant baskets. 
In each basket are the sheets for one 
day. There are two baskets at parallel 
points. 

The wheel is operated by a motor. A 
man stands back of the wheel and pulls 
out the sheets as the wheel turns, being 
able to complete two calendars at once, 
one with each hand. The wheel 1s 
erected in the printing department 
quarters of the companv in the Na- 
tional Life Building, Chicago. 

Insurance men are pained to learn 
of the death of Prof. L. W. Zartman, 
head of the insurance course at Yale 
and writer on insurance topics. He 7 
thirty-five years of age, graduating wit 
the class of 1903 at the University © 
Illinois. He built up the insurance course 
at Yale and interested a number of stu- 
dents in it. 


W. Fred Grandy of Sioux City, for- 
i jation 
mer president of the Iowa Associatio 
of Local Fire Insurance Agents, rd in 
a very happy frame of mind. It’s a pie 
weight eleven pounds. Everybody 
ing well, including the old man. 


Z. L. Tidball, one of the best known 
men in the surety business, and <" 
ager of the American at Buffalo, ha 
retired on account of age and wi 
hereafter act as inspector for western 

(CONTINUED ON PAGE 20.) 
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AMONG CASUALTY AGENTS 


NORTHWESTERN SURETY NEWS 








Matters of Interest to Bonding Men in 
Minnesota and Adjacent Territory 
—Some Changes 





Minneapolis, Minn., Oct. 26—(Special 
Correspondence)—John L. McKenna of 
Hutchinson & McKenna of this city, 
northwestern managers of the Aetna 
Indemnity, has retired from that firm 
and from the service of the company. 
He has gone to New York where he 
will go with the Empire State Surety 
in the agency department. It is 
thought that he may make his head- 
quarters at Chicago and travel the west- 
ern field, under the supervision of Gil- 
bert Congdon, superintendent of agen- 
cies. 

Mr. McKenna came to Minneapolis 
three or four years ago to take charge 
of the business of the Title Guaranty & 
Surety in the office of Hood & Penney, 
general agents. After the expiration of 
his contract there, he was manager of 
the Metropolitan Surety and after its 
failure went with the Aetna Indemnity. 
He has proved a good producer and, 
as his early training was in the home 
office ef the National Surety, he is well 
equipped for field work. 

Carl S. Brown of this city, special 

agent of the United States Fidelity & 
Guaranty, for Minnesota and the Da- 
kotas, has resigned and gone on a va- 
cation. While he has not announced 
his future plans, it is thought here that 
he is likely to go into the fire insurance 
business after a rest. He was formerly 
in that business. 
' Dana Eastman, who has been a solic- 
itor in the local office of the American 
Surety, is talked of as Mr. Brown’s 
successor. He is now in Baltimore. 

The United States Fidelity & Guar- 
anty has taken another step to increase 
its city business by moving the office 
it has maintained in the Corn Exchange 
building to the ground floor of ,the 
Chamber of Commerce building. More 
surety business originates in the Cham- 
ber of Commerce building than in any 
other one structure in Minneapolis. 
This is the office in charge of Stephen 
Cromwell, who does the big surety busi- 
ness in connection with grain certifi- 
cates. All the business of the city 
Office, except the grain business, will 
be reported to Wilson & Force, the 
general agents, in the New York Life 
building. 


The American Fidelity, under Gen- 
eral Agent Trafford N. Jayne, is cut- 
ting a big. swath in the surety business 
here, Being the only nonconference 
company in the state, it is getting a 
large number of small bonds. It is 
also getting a large amount of automo- 
bile liability business. 

Local agents here already are feeling 
the effects of the recent installation of 
a leased wire service between New 
York and Chicago by the American 
Surety. Papers which the northwest- 
€tn representatives of the company 
have to submit to the home office be- 
~~ execution of bonds are now sent 
© Chicago instead of New York and 
Such parts as are necessary are wired 
to New York. Instructions are then 
wired to Chicago and from there to the 
agent. This has reduced the time re- 
quired in getting bonds, on which quick 
Service is needed, so materially that 
agents who have to wait for the mails 
to carry their communications to New 

ork or Baltimore are seriously handi- 
caped. This new deparature practically 
makes the Chicago office of the Ameri- 
can Surety a western department. Well 
informed surety men here express the 
ppinion that other companies with 
arge western interests will be forced 





to meet this competition by some sim- 
ilar device. 


Considerable complaint is heard 
among local agents of the practice of 
Charles M. Frost, secretary of the Min- 
nesota Bankers Association, in inducing 
members to cancel their bonds and bur- 
glary policies before expiration and put 
them in the National Surety, which has 
a contract with the association. Mr. 
Frost formerly was connected with the 
American Bank Insurance Company. 
Most of the fidelity bonds and bank 
burglary policies are written for three 
years, with premiums payable, 40 per- 
cent the first year and 30 percent each 
subsequent year. Representatives of 
other companies have no fault to find 
with Mr. Frost’s arrangement if he 
would not induce members to drop 
their other policies at the end of one 
or two years, which is equivalent to 
canceling at short rates. 





CLEARS UP AUTO QUESTION 





Iowa Attorney General Explains His 
Ruling on Liability Insurance— 
Owners Protested 





Following much protest by owners 
and insurance men, Attorney General 
Byers of Iowa has explained his recent 
decision as to automobile insurance and 
in a manner that will be considered sat- 
isfactory to insurance men. The at- 
torney general declares that he has been 
misunderstood. He says that automo- 
bile owners are classed by him in the 
same category as employers and are 
thus permitted to carry exactly the 
same insurance as can any employer 
under the employers’ liability act. In 
other words, an automobile owner who 
is driving his own machine cannot be 
insured against accident or against a 
damage suit in a personal injury case. 
But if his chauffeur or anyone employed 
by him is driving, then the owner may 
be imsured against any accident result- 
ing therefrom. This looks tough on 
the man who cannot afford a chauffeur 
but the attorney general holds that the 
word “employer” as used in the em- 
ployers’ liability act is sufficiently flexi- 
ble to be construed as meaning an auto- 
mobile owner. 

When the attorney general’s decision 
was first read, not only insurance men, 
but automobile owners as well raised a 
tremendous howl. W. R. Weir, presi- 
dent of the Automobiie Club of Daven- 
port sent out letters to auto owners 
asking them to write the attorney gen- 
eral their opinion of him and his ruling. 
The result was that Mr. Byers’ corre- 
spondence attained mammoth propor- 
tions. 

The Automobile Owners Protective 
Association, formed by Des Moines 
automobile owners to insure them- 
selves against damage suits growing out 
of automobile accidents, is somewhat 
up in the air since Attorney General 
Byers handed in his decision. The as- 
sociation has filed amended articles 
changing from chapter 9 of the lowa 
insurance laws to chapter 7, or in other 
words, quitting the liability field and 
getting into the accident class. But be- 
cause the articles were filed with the 
county recorder before they were ap- 
proved by State Auditor Bleakly, the 
entire application was withdrawn. It is 
probable that under Mr. Byers’ ruling 
the association will seek to reincorpor- 
ate in the liability field. J. M. Pierce 
is president and W. M. Springer secre- 
tary, both of Des Moines. 





Offers Inspection Service 

The Travelers has introduced a new 
service in the form of an annual in- 
spection of steam and hot water heat- 
ers in private residences. These in- 
spections are carried on by the boiler 
department of the Travelers Indemnity 
at a cost of $2.50 per annum or $6 for 
three years. This service is available 
only to holders of private residence 
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Monthly and Annual Premiums. 
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Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
respondence with producers solicited. Address the Company 


























CAPITAL 
$100,000.00 








NMemorandum 


The “General Accident,” Philadelphia, best serves producers 
and the public. Its Agents adjust and pay all claims at sight. 
What you cannot get in the line of health and accident insur- 
ance with the ‘‘General”’ is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


AN AGENCY CONTRACT WITH THE 


Title Guaranty € Surety Company 


SCRANTON, PENN. 
is a valuable asset to any Insurance Office 


CAPITAL AND SURPLUS, OVER - - $1,250,000 


L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 


Address, M. M. TOWNSHEND, Supt. of Agencies 
ASSURANCE CORPORATION, LTD. 


EMPLOYERS’ LIABILIT OF LONDON, ENGLAND 


Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and 
Leading Liability Company. All forms of Liability Insurance. The most advanced and practical Per- 
sonal Accident and Sickness Policies. United States Assets, $4,684,068.61. Surplus, $1,938,111.03. 


GENERAL AGENTS 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky. W. Va., Tena., 518 Walnut St., Cincinnati. 
WM. O. BRUNSKILL, 337 Superior Ave., N. W., 
K TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus. 
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CHAS. H. GARRISON, Mich., Majestic Bldg., Detroit. 








LOYAL DURAND, W: sin, Mitchell Bidg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 
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general liability policies in the Travel- 
ers. These liability policies have 
$5,000-$10,000 limits and the rate is 
$4 a year, or $10 for three years. 

Very little residence liability busi- 
ness has been written in Chicago in 
the past, but since this new inspection 
feature was brought out, the Chicago 
branch office of the Travelers has been 
pushing this line and is writing con- 
siderable of it. 





CHICAGO BURGLARY SITUATION 





Several Officers Paying Usual Commis- 
sions—Rate Reduction Likely If 
Trouble Is Not Settled Soon 





In the Chicago local burglary insur- 
ance situation little interest appears to 
be taken. Several offices are going on 
as usual, taking such business as comes 
at their regular commissions. One or 
two such offices report a better busi- 
ness than usual, the brokers evidently 
realizing that this excess commission 
flurry is only a passing affair and that 
commissions soon will be put back on 
a reasonable basis. 

The American Bonding Company 
last week circularized brokers setting 
out its point of view. Associate Mana- 
ger Quint stated in his letter that Chi- 
cago brokerage commissioners are 20 
to 25 per cent lower than companies 
pay brokers elsewhere and that he 
simply was paying the rate other com- 
panies pay in other cities and that for 
doing this certain other offices have un- 
dertaken to put the American Bonding 
out of business locally. He stated, 
however, that the company would con- 
tinue to meet the situation. 

Other offices take exception to his 
statement of the reason other compa- 


nies opened up. They state that no at- | 


tempt was made to have Mr. Quint 
agree to any specific scale of com- 
missions, but that he refused to agree 
to any scale, insisting upon being per- 
mitted to pay more than any other 
office. 

Local men appear to regard the sit- 
uation as now up to the company presi- 
dents, who are to meet again Nov. 5. 

One man who usually is pretty ac- 
curate in his forecasts, says that unless 
the trouble in Chicago is settled by 
about the middle of November, rates 
will be reduced in Cook County to the 
figures prevailing in the rest of the 
country outside of Massachusetts. He 
does not volunteer to say what com- 
pany or companies will do this. He 
says the Chicago record for ten years 
shows that the companies would have 
lost money in Cook County had they 
written all that time at New York 
rates, but he is satisfied the rates will 
be reduced to a point where no com- 
pany can afford to pay excess commis- 
sions unless the trouble is settled. 

Regarding his attitude toward a com- 
pact Mr. Quint of the American Bond- 
ing says he wants no agreement now. 


His office has done $4,000 in premiums 
during October. He says his former 
position on a compact has been mis- 
stated to the extent that he did not de- 
mand a differential against all offices, 
but only against those which have fire 
business to use in exchange for bur- 
glary business. 

Several offices report a larger in- 
crease than usual in burglary business 
this month. Most of the agents appear 
to be sorry they ever allowed them- 
selves to get drawn into an attempt to 
regulate commissions. One prominent 
agent says they would have done much 
better to let matters run along as they 
were going. 


Philadelphia Casualty Report 

S. H. Wolfe, the actuary, has made 
an examination of the Philadelphia Cas- 
ualty on what he terms a _ bed-rock 
basis. He states that while there has 
been incapable and careless underwrit- 
ing in the past, the present officers seem 
imbued with the right spirit. The as- 
sets are, as of June 30, $1,367,614; net 
surplus $138,910, capital $300,000, in- 
come for six months $603,510, disburse- 
ments $483,189. 


DECISION AS TO EXPIRATIONS 











Facts Brought Out in the Metropolitan 
Casualty Suit Against An 
Agent in Cleveland 





The Metropolitan Casualty believes 
that the decision in its suit against 
Wm. E. McKindsey of Cleveland, in 
which it sought to prevent him from 
| using its records or interfering with 
its business, does not agree with the 
comment of this paper which was made 
in a recent issue, saying: 

“The decision of the court permits 
| Mr. McKindsey to use his knowledge 
| of the Metropolitan’s business, but not 
| its records, theoretically upholding the 
| company but practically supporting the 
| agent.” 
| President Winslow of the company, 
| in giving the facts that led to the suit 
says: 


In the first place, we had an agent in Cleve- 
land by the name of Ralph A. Wackerman. In 
| order to go into other business he desired to 
dispose of his fire insurance agency, but it 
seems that he attempted to sell the accident 
portion of the business, which he had no right 
to do under his contract with us. A list of the 
business and the records which were the prop- 
erty of this company were turned over to Mc- 
Kindsey and he circularized those policyholders, 
as subagent of the Ocean Accident, and tried 
to corral the business. But we obtained an in- 
junction prohibiting McKindsey, or the Ocean 
Accident, or its Cleveland general agents, from 
soliciting any of the policyholders included in 
the papers and records obtained from our late 
agent. 

McKindsey is allowed, of course, to solicit 
business of our company, the same as any 
other individual or agency could do, except that 
business which belonged to the company and 
which was on the records which he obtained 
from our late agent Wackerman. Had you 
had a representative in court you would have 
discovered that we won out with flying colors, 
and the decision in our favor did not reflect 
| very nicely on the other side. 








McMillin, Esty & Pattison, Cleve- 





The Modern Insurance Man is a Scient- 


ist. 
rather than "I guess." 


His work is based on the principle of "I know" 
He is out for every dollar 


there is in the business and seeks information from 
every source. Realizing this we have printed a book 
containing information that will be of interest to every 


Casualty Man and to every Life Man who isn’t yet 
convinced that the Casualty line will be of immense 


advantage to him. 


The book is fully illustrated with 


actual samples of helpful canvassing documents. Send 


for it to-day—it's free. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice Pres. 


694 Linden Street, Scranton, Pa. 








and attorneys for the Metropolitan 
Casualty, in commenting on THE WEstT- 
ERN UNDEWRITER’S statement already 
quoted, say: 

This is not the idea or the intention of 
Judge Vickery, who rendered the decision, as 
the writer had a personal conversation with 
him. The decision was to the effect that Mr. 
McKindsey had no right whatsoever to utilize 
any information in any matter which he had 
gathered from the data, which the court held, 
he had wrongfully obtained from the Metro- 
politan Casualty, or, in other words, he was 
not to utilize his knowledge concerning the 
Metropolitan’s business where the same was in 
red yz obtained from and through the use of 
this data. 





Continental’s Move at Detroit 

The Continental Casualty is going 
to give closer attention to its railroad 
business in Detroit, Mich., hereafter 
and in this connection, the usefulness 
of the Detroit Sanitarium is to be de- 
veloped. Herman C.‘ Burgess, for a 
number of years, has been manager of 
the heapieel but also had the manage- 
ment of the company’s Detroit office 
in the Stevens building. Under the 
new arrangement, Mr. Burgess is re- 
lieved of the office work so that he can 
give his entire attention to the hos- 
pital and its big auxiliary, the railway 
policyholders. George Comer, the com- 
pany’s district manager at Atlanta, Ga., 


United States Casualty Company 


bility, Boile Se egg i 
. r. ’, ad 
cians’ Defense. Sprinkle? Leakage. 


H. H. WOODSMALL & C0., °*“"iASiaxa “°* 


Law Building, - INDIANAPOLIS 








has been transferred to the Detroit 
office and has taken up that part of the 
work. 

Detroit is short on hospitals and the 
sanitarium can do a lot more business 
under Mr. Burgess’ active and com- 
petent supervision. 





Prudential Casualty Progressing 

The Prudential Casualty of Indian- 
apolis will, it is expected, be ready for 
business about Jan. 1, as the stock will 
all be sold by that time. It will enter 
about ten states, as follows: Ohio, 
Pennsylvania, Kentucky, Tennessee, 
Arkansas, Illinois, Michigan, Wiscon- 
sin, Indiana and Missouri. Messrs. 
Shea, Levy & Taylor are the sales man- 
agers, with offices in the Odd Fellows 





The Metropolitan Casualty Ins. Co. 
(Formerly: The Metropolitan Plate Glass & Casualty Ins.Co.) 
gf New York 


HOME OFFICE - 47 CEDAR STREET 
CHARTERED 1874 


Priate GLass 2s 
PERSONAL ACCIDENT p i 
AND HEALTH 0 icles 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
DanieEv D. Wuitney, Vice-President 


S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 





Massachusetts Bonding § Insurance 











Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 


J.T. BURNETT, Sec’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinoi 


FRED L. GRAY CO., Northwestern Managers 
328 Security 


Ss 
159 La Salle $t., CHICAGO, ILL. 
Bank Bldg., MINNEAPOLIS, MINN. 


JOHN S. SPANN & CO., Inc., General Agents for Indiana, 
46 N. Pennsylvania St., INDIANAPOLIS, IND. 
CHRIS. SCHROEDER & SON CO., General Agents Southeastern Wisconsin, 


83 Michigan Street, MILWAUKEE, WIS. 





The Aetna Indemnity Company 
of Hartford, Connecticut 


ExEecuTEs— 


Surety bonds for Contractors, 


Surety bonds required in Court proceedings, 

Surety bonds covering miscellaneous requirements. 

Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 


IssuEs— 
Burglary insurance policies. 
Health insurance policies. 


Plate glass insurance policies. 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 


business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 





Earn More! Write 


ASSETS $258,000 00 


Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 





Agente 
Wanted 











policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 


dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 


SURPLUS AS TO POLICYMOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 


(Estab. 1886) 





CRAWFORDSVILLE, IND. 
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building. Mr. Levy was formerly local 
vice-president of the Federal Life; Mr. 
Shea was a special agent for the same 
company, and Mr. Taylor was formerly 
in the life insurance business with the 
Columbian National. The first $100,000 
of the stock was sold at par, the next 
$25,000 at one and a half for one, an- 
other $25,000 at one and three-quarters 
for one and the remainder is being sold 
at-two for one. As the proposed capi- 
tal is $1,000,000, this will give total 
funds of $1,881,250, less the organiza- 
tion expenses. It is understood the first 
hundred thousand was taken by the 
managers and seven directors, each of 
whom took $10,000. 

The company will be one of the larg- 
est in the west of its kind. 





ORGANIZE $1,000,000 COMPANY 





Prominent Capitalists Behind Indian- 
apolis Institution Which Will Write 
Automobile Insurance Exclusively 





The Automobile Insurance Company 
of America has been organized at In- 
dianapolis with $1,000,000 capital stock. 
D. M. Parry, president of the Parry 
Automobile Company of that city, is 
president of the insurance company, 
and L. N. Littauer, New York, a for- 
mer congressman, is vice-president; 
Ernest B. Thomas, Rushville, Ind., sec- 
retary; John W. McCardle, Indianapo- 
lis, treasurer. It is said that at the 
meeting at which the company was 
organized there were notable business 
men from many states, representing 
private capital of $50,000,000. Among 
the directors are: 

Theodore C. Search, Philadelphias Harvey 
Garber, Columbus, Ohio, a former congressman 
and general manager of the Bell Telephone Com- 
pany for the central district; Congressman J. W. 
Fordney, Michigan; Roger C. Sullivan, Chicago, 
president of the Great Lakes Dredge & Dock 
Company; W. B. Brinton, Dixon, IIl., president 
of the Grand Detour Plow Company; James W. 
Vancleave, St. uis, president of the Buck 
Stove & Range Company; Samuel W. Murdock, 
Lafayette, Ind., president of the Merchants Na- 
tional Bank; John W. McCardle, Indianapolis, 
a member of the state board of tax commis- 
sioners. 

‘R. M. Malpas, formerly secretary of 
the Anchor Life, has been one of the 
active promoters. . 

_ The company will write automobile 
insurance exclusively and claims to be 
the pioneer in this line, though there 
are many companies that sell automo- 
bile insurance along with other kinds. 
The company has been four months in 
organizing. There was strong advocacy 
of New York and Chicago as headquar- 
ters for the company, but Indianapolis 
was finally chosen because it is near 
the center of population and near the 
center of the automobile industry. 





Low Rate Policy on Females 

The German Commercial Accident 
has gotten out a 50 cents a month disa- 
bility policy for women who are em- 
ployed in shops, mills, factories, stores 
and offices. The membership fee is $2. 
The benefits are for ordinary accidents: 
Death benefit 


i chseehiineebeneneweeaen $100.00 
88 of any two limbs......sccesscces 00. 
{ET go > Se ree x 100.00 
BUD GE GE BK nsckakcnccscnavanrsan 50.00 
SOE ER oti binincpaedstin watennae 33.33 


14.00 
These benefits are doubled for acci- 
ents on common carriers, in burning 

buildings and elevators. 





New Industrial Disability Company 

The Illinois Casualty Company is a 
new assessment industrial company that 
is being organized at Chicago. The pro- 
moters are now engaged in getting the 
500 members necessary to secure a 
charter. The company will give bene- 
fits on a little different basis from that 
of most industrial companies. It will 
Pay $1,000 for accidental death, $100 for 
death from any cause and $10 a week 
for disability. The weekly benefits are 
imited to ten weeks, it being the theory 
of the Promoters that $10 a week for 
that time is better than $5 for twenty 
weeks. It is claimed that the average 





illness from which a man recovers is 
terminated in ten weeks. The first five 
hundred policies are being sold at $5 
for one year, but after the company is 
organized the rate will be $1 a month. 
The organizers are fifteen men, most of 
whom are connected with the Modern 
Woodmen and other fraternals. A 
final meeting will be held Oct. 30 to 
complete the organization details. Each 
of the promoters has put up $100 as a 
guarantee to cover organization ex- 
penses. 

The officers will be J. F. Harris, a 
Chicago attorney and supervising dep- 
uty of the Modern Woodmen, presi- 
dent; William Doud, district deputy of 
the Modern Woodmen, secretary, and 
C. N. Rowley of the Chicago Telephone 
Company, treasurer. 


October Rather Slow 

Surety offices in Chicago generally 
report that October has been a quiet 
month. There has been the usual run 
of small business, but not much in the 
way of big contract bonds to swell the 
premium income. It appears to be “be- 
tween seasons” in the contract busi- 
ness. 

The period, however, is not without 
its advantages to the companies, as a 
number of large contracts are being 
completed and the liability of the sure- 
ties terminated, thus releasing reserves. 








HELD A MEETING OF AGENTS 





Woodmen’s Casualty Representatives 
Gather in the Home Office City 
for Three Days 





The Woodmen’s Casualty of Spring- 
field, Ill, held an agency meeting at 
the St. Nicholas Hotel in that city last 
week, there being some forty present. 
The program of talks was: 

“The — Souty, a eel W. A. 
Northcott, president, Springfield, Ill. 

“How to! Manage 2 State,” C. S. Locknane, 
state agent, To . Kan. : 

Gente thaamien led by F. A. Ellison, state 
agent, Kansas City, Mo., and G. W. Alcock, 
state agent, Oshkosh, Wis. 

“Square Dealing by the Agent and the Home 
Office,” E. E. Murphy, vice-president, Leaven- 
worth, ° 

General discussion led Sf Alonzo Hoff, gen- 
eral counsel, Springfield, Ill., and C. A. Phelps, 
local agent, Sandwich, Tu. : 

“The Agent << cia” J. W. Luce, 
laim adjuster, ringfield, Ill. 
"Geneent Gumuaden led by F. R. Ramsdell, 
local agent, Ottawa, Kan., E. H. McFadden, 
local agent, Osborn, Kan., and Charles Fetfier, 
district agent, Springfield, Ill. 

“How to Manage a District,” F. H. Pulver, 
district agent, Osborne, Kan. 

General discussion, led by L. S. Matherly, 
district agent, Vandalia, Ill., H. E. Rice, dis- 
trict —. Cameron ath and O. J. Chapin, 
special ent, Springfield, Ill. 2 
Slew te Sennen the Work in a Large City, 
Major C. M. Travis, city manager, Chicago, Ill. 

meral discussion, led by S. J. Beac , city 
manager, Pittsburg, Pa., J. R. Rizer, city man- 
ager, Kansas City, Mo., and I. S. Benerd, city 

manager, Indianapolis, Ind. 
i J. M. Appel, 


“Economy in Management,” 
auditor, Springfield, Ill. y 

General discussion, led by R. R. Smith, treas- 
urer, Brookfield, Mo., and Joseph W. Stoutzen- 
berg, state agent, poquaapest. nd. 

“How to Start the New Agents,” Dr. Wallace 
Longstreth, state agent, Lansing, Mich. 

General discussion, led by G. G. Williams, 
special agent, Springfield, Ill., and F. E. Valen- 
tine, local agent, naba, Mich. 

“Value of Annual Business and How to 
Write It,” F. L. Ebey, district agent, Topeka, 


Kan. 

General discussion, led by G. W. Nelson, 
district agent, Topeka, Kan., Fred D. Jones, 
local agent, Topeka Kan., and J. E. Dedrick, 
local agent, Oskaloosa, Kan. o 

rr, 


“Policy Forms,” 
Springfield, Ill. 
Discussion, led by J. M. Connelly, state agent, 
Parkersburg, and R. E. Martin, state 
agent, Little Rock, Ark. ‘ : os 
“The Manual and Classification of Risks, 
Horace Huron, special agent, Rock Island, Ill. 
eral discussion, le 4 G. B. Mullaney, 
city manager, Kankakee, sll., and Mark Stull, 
district agent, Oklahoma City, Okla. 
“Duration of Disabilities,” Dr. C. M. Bowcock, 
medical examiner, Springfield, Ill. ‘ 
General discussion, led by H. E. Timmons, 
local agent, Tulsa, Okla.; . E. Sullivan, dis- 
trict agent, Commerce, Tex. my 
“Why all the Questions on_the Application 
Should be Answered,” Dr. B. E. Jones, medical 
examiner, Rock Island, IIl. 
General discussion, led A J. E. Newman, 
Okla.; C. P. Hudson, 


district agent, Ln ee 
local agent, Hamilton, Mo. : 
“How to Solicit an Devteten(? W. C. Roe, 
general agent, Springfield, Ill 
era 
agent, Guthrie, 


secretary, 


ion. by j. S. Shearer, state 
Okia. ; J. Plummer, state 


agent, Fairmount, Minn.; C. D. Speelman, dis- 
trict agent, Sedalia, Mo. 
“Our Competitors,” N. C. Sherburne, state 
agent, Newark, Ohio. 
General discussion, led by W. A. Orr, secre- 


tary, Springfield, Ill.; F. A. Tooey, special agent, 
Oklahoma - 7 


ity, Okla 
“How to Secure Agents,” W. H. Wyckoff, 
state agent, North Girard, Pa. 

General discussion, led by R. 
agent, Peoria, Ill., and W. W 
agent, Branchville, S. C.; N 
agent, St. Joseph, Mo. 

On the evening of one day there was 
a banquet at the Illini Country Club 
with Vice President E. E. Murphy as 
toastmaster. 


P. Burns, local 
. Graham, state 
. F. Taylor, local 





Bad Boiler Explosion 

The Hartford Steam Boiler and the 
Standard Accident are the insurance 
companies chiefly interested in the ex- 
plosion of four boilers at the power 
plant of the Pabst Brewing Company 
at Milwaukee on Monday. Up to the 
present time there is no definite infor- 
mation as to the liability. The wreck- 
age is so great that it has not yet been 
determined whether one man who is 
missing is buried under the debris or 
has gone away. The nature of the ex- 
plosion is yet to be determined. The 
Hartford had a large blanket policy on 
the battery of boilers and probably will 
sustain a heavy loss. What the Stand- 
ard Accident will sustain under its lia- 
bility policy will depend, in part at 
least, upon the outcome of injuries to 
workmen. The damage done is esti- 
mated at $250,000. 





Truce in New York 


At a meeting of executive officers of burglary 
insurance companies in New York last week a 
truce was agreed upon until Nov. 5, when an- 
other meeting will be held. During the interval 
no company, party to the agreement, will Bd 
over 30 percent brokerage commissions in New 
York except where it is under contract with 
brokers for a higher rate. The Massachusetts 
Bonding and Employers Liability did not enter 
the agreement. 

A committee was appointed to consider the 
reorganization of the Burglary Insurance Under- 
writers Association, 





Violation of Antirebate Law Alleged 

Commissioner Beedle of Wisconsin recently 
cited Lee F. Ward and James H. Munsell of 
Milwaukee, agents of the North American Acci- 
dent, to appear before him on Oct. 22 to 
answer to a charge of violating the law pro- 
hibiting the granting of rebates to policyholders. 
The case was, however, put over till Nov. 9, 1909. 

This is the first case under the Wisconsin 
antirebate law, passed at the last legislative 
session and which went into effect in ay of 
this year. In the complaint against Ward it is 
alleged that he rebated the premium on two 
o— gave a written contract to other policy- 
olders granting them greater benefits than were 
specified in the policies, and that he falsely 
classified the occupation of an aqemenst for 
one of greater danger to one of less danger, 
thereby defrauding his own company, and also 
Otto F. Voy, the applicant. e complainant 
was J. J. Tague. The policyholders were Julius 
Lueck of Horicon, is., and John Krueger, 
Henry A. Stroscheim and Charles F. Schroeder, 
Markasan. 

The complainant against James H. Munsell 
om TF. 7, Le and the policyholders were 
Herman Kantér and Frank Hafemeister of 
Hartford, Wis. 


CASUALTY NOTES 

There have been fourteen bank burglaries in 
Minnesota since Sept. 15. 

The Kansas City Casualty of Kansas City, 
Mo., will be ready to start business Jan. 1. 

The Fidelity & Casualty last week paid four 
bank burglary losses in isconsin, aggregating 
$16,000. 

H. P. Angel, one of the organizers of the 
Ohio State Life, is selling stock for the Midland 
Casualty in Ohio. 

The Aetna Indemnity had a $5,000 burglary 
policy on the Reedsville (Wis.): State Bank, 
which was burglarized of $6,500 last week. 

Walter B. Phister of Phister & Right, Chicago, 
liability general agents of the Travelers, who has 
been seriously ill since April, is slowly recover- 
ing at his home. 

Unless a calamity of some sort upsets calcu- 
lations, the Maryland Casualty will write 40 
percent more plate glass business in Chicago this 
year than last and show a lower loss ratio. 

E. N. D. Armstrong, home office secretary of 
the Ocean Accident, has been “swinging around 
the circle” of the western general agencies, in 
company with United States Manager Oscar 
sing. 

Mrs, Clara Jevne of Chicago, whose resi- 
dence was burglarized a few days ago, had 
$1,000 burglary insurance in the Aetna In- 
demnity and also had a policy in the United 
States Fidelity & Guaranty. , 

The Fletcher National Bank of Indianapolis 
has secured permission of the county board of 
‘finance to exchange bonds on deposit as col- 
lateral for public deposits for a bond of $200,000 
by the Federal Union Surety. 

E. L, Whitehead of Nashville, Tenn., general 
agent for the American Live Stock, is extend- 
ing his agency to cover other lines, and has 











added the Colonial Casualty, ot Huntington, W. 
Va., to his office for all the state. 

Owing to the enactment of a law in Missouri 
last winter requiring that bank and trust com- 
panies employes give bonds of a very stringent 
form, fidelity rates on these classes have been 
practically doubled in the state. 

The application record of the Bankers Acci- 
dent of Des Moines for September showed an 
increase of 10 percent over August, and 25 per- 
cent over September, 1908. September was the 
biggest month in the company’s history. 

The State Bank of Avon, Minn., 
robbed, had a $8,000 burglary policy in the 
United Surety. The State Bank of Karlstad, 
Minn., also robbed, had $1,000 in the Aetna 
Indemnity and $2,000 in the United Surety. 

Auditor of State J. L. Bleakly of Iowa has is- 
sued a certificate to the Income Protection Acci- 
dent Association to transact business in Iowa. 
This is the company to insure wage earners 
agwast sickness ard accident, organized by C. 
M, Baker. 


recently 


After seeing most of the western general 
agents, General Manager Strong, of the don 
Guarantee, left Chicago for Toronto this week. 
United States Manager Lawson is to meet him 
in Boston late in the week, after which Mr. 
Strong will sail for home. 

The Maryland Casualty sent a check for $100 
to Richard Brachvogel of White Bear, Minn., as 
a reward for — to run down Robert Pohl, 
who held up and robbed Cashier Alfred Auger 
of the White Bear State Bank, and who was 
killed while trying to escape arrest. 


The Fred P. Thomas Company has given 
notice that it will withdraw from the plate glass 
compact at Cleveland. The office represents the 
Maryland Casualty and claims that it must 
have the liberty of meeting the competition of 
one or two offices that are not represented. 


The White-Darling-Baker-Hazard Company of 
Minneapolis, which took the general agency of 
the General Accident a few months ago, are 
reported to be doing a big - business. essrs. 
White and Hazard are old liability men, for- 
merly with the Fred L. Gray Company of Min- 
neapolis. 


A. C. Goodwin, formerly peorelt auditor of 
the Ocean at Minneapolis, who resigned in or- 
der to go with the J. Gordon Steele Company, 
expert accountants, has returned to the service 
of the Ocean and has temporary headquarters in 
the northwest, but expects to be assigned to 
eastern territory. 


The industrial insurance commission of the 
Wisconsin legislature will soon send out blanks 
to manufacturers and merchants for information 
on which to base a bill to be introduced at the 
special session of the legislature. The bills 

ready drawn will be changed to conform with 
new ideas suggested by answers to this request. 


The committee appointed at the last meeting 
of the executives of the ey writing bur- 
glary insurance to take up the question of the 
continuance and the reorganization of the Bur- 
glary Insurance Underwriters Association and 
to submit a plan therefor has been called to 
meet on Oct. 29 at the home office of the Aetna 
Indemnity. 


W. Herbert Stewart, Chicago, manager of the 
American Bonding, expects the first year under 
the branch office system in Chicago to show an 
increase in surety and fidelity income over last 
year, notwithstanding that Fred S. James & 
Co., the former general agents, held consider- 
able of their fidelity business and most of their 
contract customers. 


At the regular monthly meeting of the di- 
rectors of Casualty Company of America, the 
following new directors were elected: Gen. 
Charles Miller, president of Galena Oil Com- 
pany; William H. Silverthorn, president, Rail- 
way Steel Spring Company; president, United 
States ans, Heating Company; director, 
Carbon Steel Company. 


Dr. H. C. Sharp, treasurer of the board of 
trustees of the Indiana Reformatory at Jeffer- 
sonville, has presented the state auditor with a 
bill for $125 for the premium on his offici 
bond of $50,000. The auditor is in doubt 
whether he can legally draw a warrant on the 
state treasury for this amount and probably 
will seek the advice of the attorney-general. 


At a meeting of stockholders of the United 
States Fidelity & Guaranty held last week it 
was unanimously resolved to increase the capital 
stock of the company from $1,700,000 to $2,000,- 
000, selling the additional stock, 3,000 shares, 
at $140 per share. The new issue was greatly 
over-subscribed. The par value of the stock is 
$100, and, therefore, $120,000 will be added 
to the surplus. 


Grant L. Bell, treasurer of the Title Guaranty 
& Surety, has gone to San Francisco to appoint 
a successor to Resident Manager Dan arter, 
who has resigned because of the demands 7 
his time made by his property interests in 
Angeles. Superintendent of Agencies M. M. 
Townsend is now in the far northwest — 
ing for the admission of the Title to a couple 
of additional states. 

The stockholders of the Federal Union Surety 
at a special meeting voted instructing the di- 
rectors to carry into effect the proposed plan for 
the reincorporation of the company, as provided 
in the legislative act of March 6 last, for the 
purpose of transacting in the future not only 
the business of corporate suretyship and guar- 
anty insurance but also the business of casualty 
and other lines of insurance authorized by the 
act. 

The failure of the Columbia Life & Trust 


Company of Oklahoma City involves some de- 
gontery bonds. The state school land depart- 
ment ha 


d its deposits omens by a $50,000 
bond in the National Surety, $50,000 in the 
United States Fidelity & Guaranty and $40,000 
in the Southern Surety. The National offered 
to pay its $50,000 if the land department would 
assign $50,000, its claim against the bank, to the 
surety company. At last reports it was likely 
it would do this. 
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IN LIFE INSURANCE CIRCLES 


TRIES TO CLOSE UP COMPANY 








Illinois Department Seeks to Have Re- 
ceiver Appointed for United 
States Life Endowment 





Superintendent Potter of Illinois filed 
a bill in the superior court at Chicago 
this week seeking to annul the charter 
of the United States Life Endowment 
of that city and asked for a receiver, 
giving the assets as $32,887 and liabili- 
ties $462,735. 

The company is organized under the 
assessment laws. For some time it 
provided that monthly installments be 
paid the beneficiary until she married. 
In case of total permanent disability 
monthly payment instalments were to 
be paid so long as the assured lived. 
The department took the ground that 
there is no actuarial basis for fixing the 
liability under the marriage contin- 
gency, and that the rates were inade- 
quate. The marriage feature was elim- 
inated. There remained, however, con- 
siderable liability under the old con- 
tracts. The company and the depart- 
ment last year took this matter of old 
claims up and the department demand- 
ed that sufficient funds be contributed 
to offset the deferred liability. The 
department declares this has not been 
done. 

Another point at issue is the figuring 
of liability in case of claims. The ben- 
efits are paid monthly, the company 
holding that it should only be charged 
with current monthly payments. The 
department maintains that the commut- 
ed value of claims is the proper amount 
and the liabilities stated in the bill 
filed are figured on this basis. 

A few weeks ago the company took 
over the Select Knights of America, 
but the department refused to approve 
the deal. The company held the re- 
cently enacted law as to reinsurance 
of companies did not include fraternals 
and hence the department had no 
jurisdiction. 

Superintendent Potter also charges 
that the premium payments of new 
members have been and are used in 
the discharge of the liabilities of the 
company, already accrued under claims 
on policies proved and allowed long 
prior to the admission of such mem- 
bers, this use of the premiums of newly 
added members being a fraud upon such 
members. He also held that the pre- 
mium of $1 a month is wholly inade- 
quate, and at no time has the company 
ever made an adequate charge, such 
inadequacy working a fraud upon its 
members. 

The company was organized in 1904 
with former Attorney-General James 
McCartney as president and R. E. Ma- 
bry, former insurance department ex- 
aminer, was secretary. Arthur L. 
French succeeded later to the presi- 
dency. The company originally was 
regarded as pretty much of a political 
institution. A number of state officers 
were interested in it, among them Col. 
J. Mack Tanner. 

The old guard was wiped out when 
the present administration of the com- 
pany stepped in. E. C. Kingsbury was 
president of the Federal Mutual En- 
dowment of Chicago, which was taken 
over by the United States Life Endow- 
ment, Mr. Kingsbury becoming presi- 
dent of the latter. 

Dr. Joseph M. Blake is vice-president 
of the United States Endowment and 
H. F. Pixley is secretary. 

Concerning the petition, 
Kingsbury said: 

The suit is entirely unexnected. The issue 
with the department is the deferred installment. 
udge N. C. Sears has gone into this matter ex- 
austively and tells us we need not have on 
hand funds equal to the commuted value of 
these installments. The contract provides only 
for monthly benefits and not for the payment in 
one sum. We have ample funds to meet these 
installments as they come due. We are only 
insolvent when we are not able to meet our 


obligations when due. We have an income of 
$18,000 or more a month. Our expenses are 


President 





$5,000. The rest goes to mortuary and reserve 
funds. We are —— dent the department can- 
maintain its position. 

“ the coineueenes of the Select Knights we 
are within our rights, as the law does not cover 
the reinsurance of a fraternal. : 

It can be said that the average time of these 
installments is twenty-five years. 


Settles Claim Against McCurdy 

The Mutual Life of New York has 
compromised its claims against Rich- 
ard A. McCurdy, its former president, 
for $750,000. Suit was brought against 
Mr. McCurdy in 1906 for $3,371,341, and 
against his son, Robert H. McCurdy, 
his son,in-law, Louis A. Thebaud, and 
former vice-presidents Gillette and 
Grannis, for other sums that brought 
the total claim up to about $6,000,000. 
All these claims were included in the 
settlement, which was recommended by 
a committee of directors which had 
Joseph H. Choate as special counsel. 








Commonwealth May Enter Ohio 


The Commonwealth Life of Louis- 
ville, which wrote a larger industrial 
business in Kentucky last year than any 
other company, is considering entering 
Ohio for industrial business and open- 
ing a district in Cincinnati. It already 
has a successful district across the river 
in Covington, Ky. The company 
writes only white risks. 


Will Be Ready Jan. 1 

The Great Southern Insurance Com- 
pany, of Memphis, Tenn., is getting 
ready to begin writing insurance Jan. 
1, according to C. J. Hebert, who has 
had charge of the stock sales of the 
company. 

Mr. Hebert states that the company 
will have all its capital and surplus in- 
tact by the first of December and after 
a month of preparation of policies, 
books, etc., the company will have 
everything in readiness to begin 
promptly on Jan. 1. 

The organization of the Great South- 
ern has attracted much attention 
throughout the country, because it will 
write a number of casualty and surety 
lines, in addition to its main business 
of life insurance. 








Compelled to Issue License 

Commissioner McComb has met his 
first defeat in the Oklahoma courts in 
his efforts to regulate fraternal insur- 
ance, and the Modern Brotherhood of 
America has won its first round in a 
legal battle to compel him to issue it 
a state license, which Commissioner 
McComb refused upon the ground that 
it had not complied with the Oklahoma 
statutes by conforming to the rates re- 
quired under the law. 

Attorneys for the Modern Brother- 
hood showed that the order was prop- 
erly organized and doing business in 
the Indian Territory before statehood 
and was therefore entitled to a license. 
The courts have sustained the conten- 
tion of the association by ordering 
Commissioner McComb to issue it a 
state license. 





Goes East on Union Central Case 


Superintendent Lemert of the Ohio 
department, left Sunday for Baltimore, 
to take depositions of Actuaries Hall, 
of the Maryland department; Davenport 
of the Virginia department, and Ham- 
mond, of the Connecticut department, 
in the case of the state against the 


AGENTS—ATTENTION! 


You can add greatly to your in- 
come by selling THE COLUMBUS 
MUTUAL LIFE INSURANCE 
COMPANY’S Life, Health and 
Accident Policies. 

Some good territory still open in 
Ohio. 

Correspondence confidential. 
Address, HEALTH & ACCIDENT DEPARTMENT 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 





WANTED---Manager for Cleveland 


(OOD proposition, salary and commission for 
high class man---others will waste postage. 
Life, Health and Accident, and Monthly Pre- 

mium Departments. Attractive special policies, 

Address, 
W. C. CULKINS, 
Vice-Prest. and Genl. Megr., 
The Columbia Life Insurance Co., Cincinnati. O. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 












The 
Cleveland Life 
Insurance Company 


WM. H,. HUNT, President. 
HOME OFFICE: 


ROCKEFELLER BLDG., CLEVELAND, OHIO 
LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
Say, Mr. Agent! You've looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 








October 28, 1909. 
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Union Central Life, to determine the 
status of its surplus from non-partici- 
pating business. Taking of depositions 
began Tuesday morning. With their 
completion the Ohio department will 
be ready for trial. 





Intermediate Life May Branch Out 

The Intermediate Life of Evansville, 
Ind., which is one of the Indiana com- 
panies which has shown a steady, nor- 
mal growth in its own state, having 
something over five millions in force at 
the close of its fifth year, will prob- 
ably enter several adjoining states 
shortly after the first of the year. 





Now Has $1,000,000 Insurance 


Mrs. Charles Netcher of Chicago, 
owner of the Boston Store, has taken 
out $300,000 additional insurance, mak- 
ing her line an even $1,000,000. This 
makes Mrs. Netcher one of the most 
heavily insured women in the country, 
if not the world. 

William B. Carlile, Chicago manager 
of the Mutual Life, placed this policy, 
as he has the other insurance taken 
by Mrs. Netcher. As the Mutual Life 
had a full line and this business would 
have been reinsured had it been placed 
in that company, Mr. Carlile, at the re- 
quest of the Mutual, placed it directly 
in the Equitable of New York. The 
policy is ordinary life, participating. 
Mrs. Netcher’s other insurance is non- 
participating, written before the big 
New York companies ceased writing 
that class. 

Mrs. Netcher has taken this insur- 
ance purely as a protective measure. 
Her children are yet minors and, as 
she expects soon to build a large addi- 
tion to the Boston Store, she regarded 
this additional protection desirable both 
for the children and the business. 

It will be remembered that Mrs. 
Netcher learned the value of life in- 
surance when her husband died unex- 
pectedly about four years ago, just 





when his supervision of important busi- 
ness changes was most needed. About 
a million dollars of life insurance car- 
ried by him made possible the carrying 
out of his plans without delay or em- 
barassment. 





Philadelphia Life in Illinois 

Mac Enaney & Barnett, Chicago local 
and general fire agents, become Illinois 
managers for the Philadelphia Life, 
which has not been active in the state 
for some time. Mr. Mac Enaney is a 
well known fire insurance field man and 
will no doubt be able to get representa- 
tion in a number of fire agencies. Field 
Superintendent Clowney will be in Illi- 
nois for a month with some special men 
working up business and agency con- 
nections. 





Pleased with Ohio Move 
The new industrial branches recently 
established by the John Hancock Mu- 
tual in Ohio, two each at Cleveland 
and Cincinnati, are reported to be do- 
ing well. The company is securing a 
clean business and has attached a spe- 
cial inspector to each district to insure 
the proper selection of risks. It is also 
understood that a medical examination 
is being made in each case which is 

unusual with industrial business. 





Goes to the Prudential 
H. A. De Camp, manager of the Ger- 
mania Life at Cincinnati, has resigned 
and has joined the forces of Manager 
Tate of the Prudential in that city. 
His successor with the Germania has 
not yet been appointed. 





Ohio Is Divided into Four Parts 

R. Z. Staudt has opened a district 
office for the Royal Union Mutual Life 
at Zanesville, Ohio, and will handle 
southeastern Ohio. He is a brother of 
J. W. A. Staudt of Canton, the state 
agent. Another brother, C. L. Staudt, 





_ “Nobody Can’t Make Nothin’ _ 


“rut.” 


his while. 


more explicitly. 





For Nobody For Nothin’ ” 


A bit of tramp philosophy clothed in crude English but nevertheless serv- 


ing in a unique way to express our sentiments to thousands of agents everywhere. 


Incalculable are the number of men applying themselves diligently. but 
each year finds them no further advanced than the preceeding one. 


Why is it? How would you explain the steady advancement of a friend 
or acquaintance whom you are sure possesses no more ability than yourself? 


This person, if the facts be known, is a “live wire’ charged with a high 
voltage of energy and initiative. He believes firmly that he “can't make 
nothin’ for nobody for nothin’ “ and loses no time in putting the conviction 
into practice by breaking away from old connections and stepping out of the 
He identifies himself with people of a like calibre who think and work 
along similar lines. In a short time he is receiving a first class compensation 
and in return produces and “makes good,” knowing as he does that it is worth 


Why don't you follow in the path of the successful man and do the same? 
Now is the time, for here is the opportunity, and opportunity waits for no one. 
This company will place you in a position that is attractive both in remunera- 
tion and proposition. Digest what has been said and get in touch with us 
either by a visit or communication, and the return mail will enlighten you 


UNION NATIONAL LIFE INSURANCE COMPANY 
PHILADELPHIA, PA. 


Home Office, Pennsylvania Building 





The MUTUAL LIFE INS. CO. of New York 


Oldest in America Strongest in the World 





Largest Margin of Assets in Excess of Legal Liabiliities. 

No Company More Economically Managed to-day. 

No other company has, by increasing its scale of annual 
dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly. 





For terms to producing agents address: 


GEO. T. DEXTER, Second Vice-President 
34 Nassau Street : : : Fy New York, N. Y. 














The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for leach of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 

441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 

$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 


~ day in rye to Policyholders and addition to Reserve. $126,996.37 per day 
n Increase of Assets. 





NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 


neon insurance, or cash surrender value or extended insurance after two years’ premiums have 
m paid. 


Loans for the full cash surrender value. 
Policy payable in one sum or in instalments for term of years. 
Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as tc military or naval service in time of war. 
Right of the insured to ceaape the beneficiary. 
Liberal re-instatement privileges. 
Every effort has been made to make this new policy the very perfection in a life insurance contract. 
For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio ° 
JOHN A, RINGOLD, General Agent Southern Ohio 


Che Jobn Hancock HMiutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


° 819-820 Williamson Building, Cleveland 
i. <i 21 Carew Building, Cigcinnati 


The Columbian National Life 
Insurance Company 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non -Participating Company 








ROLAND O. LAMB, President. 
WALTON L. CROCKER, Sec’y 





Issues the most desirable forms of Life, Endowment, Term 
tt age Policies. Annual Dividends. Cash and Paid 
ip Values. 


The most liberal conditions of any policy in the market. 
Excellent agency contracts await good men. 


ROBERT K. EATO 
Superintendent of Agenci Bost 


3. C. CAMPBELL 


@ The New Columbian Policies (Sept. 
09) are Unexcelled in Clearness and 
Liberality. 


Cood Contracts and Ter- 
ritory for Cood Producers 
ent for Ohio and West Virginia, Board Spee eee 


of Trade Building, Columbus, Ohio ARTHUR E. CHILDS, - - President 


THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 











Virginia. Every one a man of influence. 
1 Every one a helper. Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 
with the Company. 


For further information regarding the past, present and future of this 











HOME OFFICE, - - Wheeling, W.Va. 
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has a district office at Dayton, and E. 
R. Staudt, the ifourth of the Staudt 
brothers, handles northwestern Ohio 
from Lima. 


TOWNSLEY’S LIGHT GOES OUT 








Union Life of New York is Reinsured 
in the Metropolitan and Will 
be Liquidated 





The Union Life of New York City, 
formerly the Life Association of Amer- 
ica, has been closed up by the New 
York department, and which, under the 
new law giving the department such 
power, will liquidate it. Its risks, 
amaqunting to $2,500,000 or thereabouts, 
will be absorbed by the Metropolitan 
Life. 

The New York department has been 
examining the company for some three 
weeks. It is stated that the capital is 
impaired. The department, so it is 
said, has charged up all the claimed 
surplus as a liability, it representing 
accumulations under deferred dividend 
policies. The department valued yearly 
renewable policies with level premium 
at age 65 as ordinary life. Owing to 
the stricter accounting and valuation 
of the department, the net surplus of 
$50,000 it claimed over and above the 
$200,000 capital is more than wiped 
out. 

The company has had a checkered 
career. It was organized in 1903. At 
the end of 1904 it had over $7,000,000 
in force, but each year it has lost 
ground. The Armstrong committee 
severely castigated the company. 

The dominant factor in the concern 
is H. P. Townsley, the president, who 
has at different times been subjected to 
grave charges. It will be recalled a 
few years ago when the company ap- 
plied for admission to New Jersey, the 
management was forced to return some 
$50,000 which it was claimed had been 
diverted to certain officers without rea- 
son. 

The only western state in which the 
company is admitted is Illinois. It has 
two offices in Chicago, one in charge 
of Dr. R. A. Neale and the other man- 
aged by W. H. Ernst. 


Price of Stock Advanced 


The Commercial Life of Chicago is 
now selling some more of its stock. 
Sales were practically discontinued last 
year owing to general business condi- 
tions. The stock, whose par value is 
$10 a share, was sold at $20 until Oct. 
15, when the price was advanced to $25. 
The company has $107,000 of stock 
sold, out of $250,000 total capitalization. 
President H. Dyrenforth says that the 
present book value of the stock is $30 
a share. Cl : 

The company is writing a very satis- 
factory business this year. It has forty 
agents in Chicago, all producing, and 
about as many more out in the state. 
The company is operating only in Illi- 




















Connecticut General Life 
Insurance Company, ot Harttora 





Assets Over : : $8,000,000 


Superior Policies at Lowest Rates. 
Write for Agency. 


Dr. H. C. Castor, Manager 








nois. Next year it may enter Indiana, 
but expansion into new territory will 
be slow. The company has written 
from three to four times as much busi- 
ness this month as in October last year. 
It expects to close the year with a 
gain of from $500,000 to $1,000,000 in- 
surance in force and $50,000 to $60,000 
in assets. 





Want Information on F. L. Davis 


Walker & Walpole of Yankton, S. D., 
state managers of the United States 
Annuity & Life, is inquiring of state 
departments whether a license has been 
issued to F. L. Davis. They say: 

“He is a tall, slender, dark haired 
man, thirty years of age, with brown 
eyes. Has a wife and three children. 
He has ‘written life insurance for a 
number of years. He is wanted on a 
charge of embezzlement. Was arrested 
once at Waupaca, Wis., but got away.” 


Will Push Western Business 

Superintendent of Agents J. H. Perry 
of the Philadelphia Life is in the west 
arranging to prosecute the company’s 
business in that section. Having ap- 
pointed McEnaney & Barnett as Illinois 
managers, he expects a nice business 
from that state. He will give his atten- 
tion to Ohio and get a stronger organ- 
ization in that state. The company is 
entered in Nebraska, but has never 
done much there. 

The Philadelphia Life expects to 
write $7,000,000 this year. 





Cleveland Association’s Meeting 

The first fall meeting and dinner of the 
Cleveland Association of Life Underwriters will 
be held at the Chamber of Commerce Club this 
(Thursday) evening. The Rev. William A. 
Waldo of the Wilson Avenue Baptist church 
will make an address, while delegates to the 
annual convention of the National Association 
will make their reports. The annual banquet 


in December. 


Entering New States 
The Lamar Life of Jackson, Miss., one of the 
successful southern companies, which has here- 
tofore confined its busi to its home state, is 
preparing, to enter a number of southern states. 
C. W. Welty is secretary. 











LIFE APPOINTMENTS 
Onto 


Reliance—H. A. Beckman, Fort Henry. 
Travelers—W. G. Gustwetter, Cincinnati. 
National, Vt.—Edw. O’Neil, Canton. 

Amer. Cent.—G. M. Morris, Lancaster; J. D. 
Gibbons, Columbus; B. A. Phalen, Newark; F. 
J. Brown, Dayton. 

American, Pa.—C. H. Miller, Dayton. 

Aetna—A. H. Barbe, Cleveland; C. Schraer, 
Cincinnati; J. W. Guiher, Frankfort. 

Conn. Mutual—Cread Milstrad, Portsmouth. 

uitable, N. Y.—Mary A. Cull, Toledo; C. 
M. Siebert, Jr., Columbus. 

Home—J. W. bo Bellaire; J. M. Wolfe, 
Youngstown; E. B. Myers, Columbus; G. W. 
Calderhead, Bergholz. 


Stock Salesmen 
Wanted 


§ One Million Dollar Casualty 
and Life Insurance Company. 

Biggest in the South. 

Home Office in Memphis. 

500 strong letters of Endorse- 
ment from Stockholders among 
leading Bankers, Manufacturer 
and Merchants. 

4 Write with references, present 
and past connections, to 

















Great Southern Insurance 
Company 
‘Field Headquarters 
James Bidg., Chattanooga, Tenn. 


or 














153 La Saile Street, Chicago 





Memphis Trust Bidg., Memphis, Tenn. 


A CALL FROM THE WEST 


Life Insurance men in the Eastern field can find fertile working 
ground in the far WEST, a region rich in resources, rapidly 
developing and great in possibilities. 


The Continental Life Insurance & Investment Company is an in- 
stitution ia splendid financial condition, officered by men of ex- 
ceptional ability, and with a directorate composed of the leading 
men in the Inter-Mountain country. 


We have a new and especially attractive proposition to offer. 


Address, W. H. CUNNINGHAM, General Manager 





will take place either late in November or early |. 





THE COMPANY WITH A RECORD 


- $27,000,000 OF BUSINESS 
In Less Than Five Years 








CITIZENS LIFE INSURANCE COMPANY 
Louisville, Kentucky 


W. H. CRECORY, President 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














The Very Name THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, because of the protection 
guaran under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 


To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
Commercial Life Insurance Company £2194° 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 











Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesots 


— oF<Ffae rs * FF ws we 
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Mass. Mutual—C. L. Smith, Richwood. 

x W. Mutual—C. J. Kuntz, Continental; G. 
E. Altenburger, Ottoville. 

North American, N. J.—Alvah Slyh, Colum- 


~~, York—F. W. Weis, Cincinnati. 
Provident L. & T.—V. M. Riegel, Water- 
ville; Abram Vandersall, Mansfield. 

Travelers, Ct.—Mrs. A. C. Waggoner, Lou- 


donville; F. E. Haefner, Conneaut; E. A. Hasse, 

Cleveland; A. W. Cone, Maumee; Wikoff Bros., 
lumbus. 

— Tilinois, 


Aetna—Wm. S. Hewitt, Carbondale; F. L. 
Matthews, Chicago. p 

Bankers—J. E. W. Branan, Chicago; P. A 
Legge, Mt. Vernon; L. S. Lord, Bradford. 

Equitable, N. Y.—C. G. Schroeder, El Paso; 
L. t. McAllister, Peoria; A. G a 7 Peoria; 
F. G. Holloway, Galesburg; Z. M. Lawrence, 
Crossville; Wm. G. Herrick, Aurora; Sam 


catur. 

Germania—A. F. Graham, Springfield; A. B. 
Ayers, Quincy. : 

Mass. Mutual—G. J. Siebold, Olney. 
Manhattan—C. A. Cole, Macon. 

Mutual Benefit—J. L. Lucas, Chicago. 
Mercantile Life Assn., Ia.—T. W. Greening, 
Quincy: E. L. Murphey, Carbondale; F. C. 
chisler, Carmi. 

New York—A. N. Stevenson, Arlington 
Heights; O. H. Kuechler, Jacksonville. 
Travelers—Cutting Insurance Agency, Jersey- 


ville. 
Indiana 


Amer, Assur.—H. H. Peckham, Indianapolis. 

Amer. Cent.—D. K. Motsinger, Medora; O. L 
Rifuer, Spiceland. 

Amer. Life & Annuity—G. F. Ashley, C. C. 
Babcock, J. W. Patterson, W. H. Jaco, A. J. 





White, C. C. Martin, Alonzo Tourlotte, Edora 
A, Paul, H. G. Kamp and W. E. Loos, Evans- 


ville. 

Fidelity Mut.—W. B. Bentley, Greenfield. 

Lincoln Natl.—F. J. Kidler, Ft. Wayne. 

Mass. Mutual—G. J. Siebold, Vincennes. 

Modern—W. O. Thomas, Terre Haute; E. A. 
Woolley, Denver; L. A. Ayers, Mishawaka; 
Alex Bolen, ~< ow - W. Schiffer, Elkhart. 

New York—W. A. Huddle, Elwood; C, M. 
Nisbet, Howell. 

South Bend—C. D. Geach, South Bend. 

Michigan 

Aetna—G. H. Beringer, Milwaukee, Wis.; 
L. G. Withey, Grand Rapids. 

Equitable, Tl F. Varty, Gilford. 

Mass. Mutual—F, L. Graff, Port Huron. 

Mich. Mutual—Stanley Crane, Sagola; Louis 
Larsen, Muskegon. 

Prov. Savings—E, L. Knickerbocker, Flint. 

Travelers—Henry H. Wilson, Jackson. 

Wisconsin 

Central Life—J. D. Thomas, Madison; C. C. 
Good, Neshkoro. 

Great Northern—C. W. Young, Wittenberg; 
J. F. Cannon, Oshkosh; N. H. Mertes, Hartford. 

New York—Richard Gibbons, Monroe; B. J 
Fuller, Tomah. 

N. W. Mutual—Eric Reinke, H. L. Richter, 
R. Zwalina, Charles Holdmann and J. M. Rob- 
inson, Milwaukee; Lathrop, La Farge; 

. J. Boerner, Kenosha; G. W. Brunschweiler, 
Waukesha; R. A. Jones, Black River Falls; R. 
C. Ballstadt, Merrill. 

Travelers—J. H. Cole, Manitowoc. 

Wisconsin Natl.—Jos. Kolas, Phillios; H. A. 
Larson, North Lake; C. O. Olson, Clayton; C. L. 
Nelson, Sturgeon Bay. 





LIFE NOTES 
The International Life of St. Louis, has been 
admitted to Kentucky. 
Charles E. Winters, formerly of Springfield, 
has been appointed a special agent of the 





A GENERAL AGENCY IN THE STATE OF OHIO 
For one of the best old line life companies in America is open. 
Address 
48-V, care of The Western Underwriter 





Good Producers with Ability to Appoint and Assist 
Agents Can Secure Positions as Managers 
Under Liberal Contracts 


With 


THE GERMANIA LIFE INSURANCE COMPANY 


P. O, Box 1963 
Assets $41,021,783.05 


NEW YORK CITY 
Surplus $5,815,065.71 





THE INTERNATIONAL’S LIFE BOND AGENTS CONTRACT 


WITH MONTHLY SALARY 


Something entirely NEW in the agency liae, securing the agent's work with 
PERMANENT LIFE INCOME 


CALL ON OR WRITE 


THE INTERNATIONAL LIFE INSURANCE CO. 


JOS. A. WALSH, Manager 


Hartford Bidg., CHICAGO 





A FOURTEEN MILLION DOLLAR COMPARY 


.A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


e Insurance for protection on a 


Modern Reserve Fund 


System. Attractive, 


Plain a policies with Disability Benefits that appeal to bankers and business men. 
Tr 


te both men and women on 


and dollars. Cost at age thirty, $10. 
on other ages. hibits , 


es 18 to 55, on amounts from one to five thous- 
per thousand annually, proportionate amount 


If you want to be relieved from selling high priced or lodge insurance, this is your 


chance, 
contract and state territory desired. 


Persons of stan 


ding, experience and ability write at once for attractive 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district managers wanted in Mich., Ind., Wis., IIl.. iowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgr. 


NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
Class contracts to “first class men. 

Contracts direct with company. Some 
seek territory open. Address company 


1019 Ashland Block., Chicago, Ill. 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 
Oza Plan Everyone can Afford. Centracts Up-To 
Date. One Agen Co 


ne t can represent both Companies 
giving him a complete equipment. 


Address the Heme Office 








Look Up Our Record 


. CONSERVATIVE YET PROGRESSIVE 
Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 
Guaranteed Coupon Policies. Disability Riders. 


Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDING, CHIGACO 






















W. O. JOHNSON, President 





OPPORTUNITIES 


Address J. B. SELLS, 
FOR HUSTLERS 


Assistant to President 


W |S eee FE 


"CASWELL BLOCK. Se 
INSURANCE COMPANY . 


Oshkosh, VWWisconsin 


Capital Stock, $400,000 


ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES A & KA EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 
Life Insurance Men who are looking 


for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 














4 











Issuss Poricirzs THat Ss__ Baecauss or 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve ted with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


Fer attractive contract and territory, address 
ZENO M. HOGT, Director of Agencies 
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Security Mutual Life in central Ohio, with head- 
quarters at Columbus. 

The Aetna Life was $1,500,000 ahead on new 
business, Oct. 1, over last year. 

The Mutual Life expects to close the year 
with about $100,000,000 new business. 

J. C. Hamill, Chicago general agent of the 
Indianapolis Life has opened an office at 119 
La Salle street. 


W. W. Cargill, a wealthy lumberman of La 
Crosse, Wis., is said to have left $1,000,000 
worth of life insurance. 

The Midland Life of Kansas City, which com- 
menced business Aug. 1, 1909, has already 
written $500,000 in business. 

T. P. Learned, one of the well-known and 
leading life men of Ohio, has been appointed 


supervisor of the Security Mutual Life for that 
State. 





George Sternburg, formerly with the Iowa 
Life at Waterloo, Iowa, has joined the New 
York Mutual Life and will make headquarters 
in Des Moines. 

W. L. Shephard, vice president of the Central 
Life of Des Moines has gone to Oklahoma, 
where he expects to find investments for the | 
surplus funds of the company. 


O. W. Carpenter, general agent of the Union 
Central Life at Cleveland, states that the office 
is 834% percent ahead of last year. At this rate 
the business will about double that of 1908. 

The Equitable Life of New York has an- 
nounced that it will invest some of its money 
in Des Moines property after receiving the re- 
port of an inspector who was sent to that city 
sometime ago. 


The issuance of deferred annuity contracts 
has been discontinued by the Northwestern Mu- 
tual Life. Field men have been notified of 
this step in a statement which says that there 
has not been a sufficient demand for this form 
to warrant its continuance. 


Jean de Kolty who worked in Iowa for Henry 
Farmer, general agent of the Aetna Life, and 
who became his superintendent of agents when 
Mr. Farmer became Michigan manager of the 
Phoenix Mutual, has now become San Fran- 
cisco manager of the Phoenix, succeeding Jay 
Dwiggins, 


The Missouri State Life is preparing to write 
combination life, accident and health policies 
on all the various plans. The company has 
now in~-the printer’s hands a special rate book 
for monthly incomes policies on all the plans. 


Pursuant to an order of Justice Bischoff, 
the New York department has taken possession 
of the property of the Grand Temple of the 
Templars of Liberty of America, a fraternal 
beneficiary society heretofore doing business in 
New York City. Its assets admitted and non- 
admitted are only $468 while the liabilities are | 





$6,435. An application will at once be made 
to liquidate the concern. 


Edward A. Jones, who founded the Metro- 
politan Life, and raised the first $200,000 of its 
working capital, died early Saturday at his 
home in East Orange, He was 85 years 
old and had been retired from business for 
many years. Death was caused by kidney 
trouble. 


T. M. Ball, manager of agencies of the Ger- 
mania Life in the central west, has appointed 
Oliver D. Houck, formerly with the Mutual Life, 
general agent at Dayton. Other territory for 
the Germania will be placed under direct con- 
tract with the home office by Mr. Ball as fast 
as the proper men are secured. 





Personal Side of the Business 
(CONTINUED FROM PAGE 12) 
New York. Mr. Tidball has been in 
the business for a quarter of a century. 
He opened Mexico for the American 
Surety and has had charge of various 
branches throughout the country. At 
one time he was located at Chicago. 
His successor as manager at Buffalo is 
Herbert L. Hart, who has been the as- 
sistant manager. The change takes 

effect Nov. 1. 

Edward C. Toie, formerly Ohio spe- 
cial of the Aetna, has become local 
agent at Pittsburg for the Casualty 
Company of America and will also 
write fire insurance. 


Wilson Williams, general field super- 
intendent of the Security Mutual Life 
of New York, has just issued in neat 
book form the series of articles pub- 
lished in the Security Agent, the com- 
pany’s paper. The caption is “Hints 
and Helps for the Firing Line.” Mr. 
Williams devotes his attention to prac- 
tical, helpful subjects that will be of 
assistance ‘to the agent. He takes up 
various items concerning policies and 
practice that are of value to every man 
with a rate book. 





The way of the transgressor is still harder 
when he is compelled to convert boulders into 
broken stones. 





AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 
ISSUES BOTH 


Participating and Non-Participating 
Life and Endowment Policies 


ALSO NON-PARTICIPATING TERM POLICIES 








Agents will find that the policies of this Company 
cover a wider range and provide greater benefits 
than others, and are therefore easiest to sell. 











Experienced and successful men, also successful men without 
life insurance experience, may find satisfactory opportunity 


with the A TNA LIFE. 


Address: 


FRANK BUSHNELL, Agency Secretary, 


HARTFORD, CONN. 


or T. B. MERRILL,{Sup’t of Agencies, | 


134 Monroe St., CHICAGO 





&.G. BULLOCK, Pres. B. H. WRIGHT, Sec’y 


State Mutual Lite Assurance Co. 


of WORCESTER, MASS. 
Incorporated 1844 


50% Increase to July Ist. 
June Largest Month. 


WHY? 
Superior Selling Proposition 


Liberal Policy Conditions. Impartial Judgment by 
Large Values. ““Webb’s Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Dividend Apportionment. 
Up-to-Date Latest Competitive Helps. 
Agency Department. Attractive Advertising Matter. 
Our salesmen are doubling their incomes. you? 
Investigate. Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 


“MASSACHUSETTS MUTUAL” 


This year’s business smashes all 
our records. Nearly all agencies 
show unusual gains. Policies that 
lead the whole field, strong litera- 
ture, ready reference competitive 
data, responsive Home Office 
management, brilliant Annual 
Dividend record. Are You Satistied? 
Chicago Agency: L. BRACKETT BISHOP, Manager, 


316 Merchants Loan and Trust Building 
Columbus Agency: 1003 Outlook Building 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 





Pittsburgh Life 


And Trust Company 


W.C. Batpwin, President 
Agency Contracts Made Direct with Solicitors 





ASSETS - + $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities - + - 417,649.50 


Assets in Excess of all Legal 
Requirements - $1,729,981.65 


Insurance in Force - - + $80,000,000.00 


Home Office, Pittsburgh, Pa. 





Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 
The NEW POLICIES of the Provident are 


A 


are still further r 


Assets, $67,324,334.35 
for conciseness and simplicity of form and for 


adaptability and liberality in all ——- The Soomiieas rates of the Provident are exceedingly low and 
A A 1 Vi A 


y large 





CORRESPONDENCE WITH ——- SOLICITED. 


TYERGER & ELLIS, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio ~ 
CROOK & CHAPPELL, Generai Agents - - - 
JANNEY & PIGKERING, General Agents - - 
BASSETT & REESE, General Agents - - - = 


12 Union Trust Building, Cincinnati, Ohio 

- - 1706-710 Garfield Building, Cleveland, Ohio 
- = 328 The Nicholas, To!edo. Ohio 

325 Marquette Building, Chicago, Ill. 
1218-20 Ford Building, Detroit, Mich. 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President 


THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made ee ee or non-participating— 


Dividends, annual or deferred. 


Values based upon 


ULL RESERVE. 


Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 








THE PEOPLE BUY 


the goods they are most familiar with. 


The Prudential 


is the most extensively advertised 
Life Insurance company in the world. 
Its story goes to 20,- 
000,000 prospects 
every month. Some of 
these prospects 
should be yours. 


AGENTS WANTED) 








TUNITIBS—NOW! 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by theState 
of New Jersey 
JOHN F. DRYDEN, Home Office, 
President. NEWARK, N. J. 
Write for Agency 











Ghe 


of New York 
SUPERIOR POLICIES 
RIMBALL C. ATWOOD, President 
290-292 Groadway “aw Yer: 




















STOCK SALESMEN 


If you want in, write or come to St. Louis by first train. Don’t hest 
tate. The new $10,000,000 Boat Line now organizing at St. Louis. “Every- 
body boosting.” 


Greatest lineup “‘ever.”’ 


Address 


Mississippi Valley Transportation Company, Subscription Department. 
908-914 New Bank of Commerce Building 
Phone Olive 2975; Kinlock Central 56 7 


ST. LOUIS, MO. 
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NEWS OF FIRE PROTECTION 


LOOK INTO THE DAYTON FIRE 








Considerable Anxiety Felt by Compa- 
nies Over the Recent Heavy Loss 
in That City 





Considerable anxiety has developed 
over the fire protection conditions at 
Dayton, O., due to the big fire there 
a few days ago, which involved a num- 
ber of buildings. Some of the compa- 
nies with heavy liability in the city have 
sent their field men to look into the 
conditions. 

The fire started in the Computing 
Scale Company, a four-story mill con- 
structed building with streets on three 
sides. It was located near the chief 
feed main and a short distance from the 
canal. Weather conditions were not un- 
favorable. The fire jumped across the 
street and worked its way a block off. 
Complaint is made that there was not 
enough water. Companies feel that the 
canal supply should have been used. 

Dayton’s fire department has been re- 
garded as a topnotcher and companies 
are at a loss to see how it let this fire 
get beyond its control for so long a 
time. 

A special agent, commenting on the 
big fire at Dayton, said that this is one 
of the cleanest, best towns in the state 
and that its record is especially good, 
outside of the periodical conflagrations, 
such as this, from which it has suffered. 
These, of course, come about purely 
through unfortunate circumstances. The 
fire in that city last week, however, 
brings the insurance losses in the state 
up to a pretty high figure. 

* 7 . 


A Dayton local agent in commenting 
on the fire says: 


I have surveyed the ruins and interrogated 
what few persons I have had time to see, among 
them the chief of the fire department. It is 
evident that the fire had a very considerable 
start before the first alarm was turned in and 
the department was handicapped by the burning 
of the frame boiler shop on the opposite side 
of the street from the Schwind building (occu- 
pied by the Computing Scale Company) and 
freight cars and depot in the rear. The cars 
took fire early and the railroad men would not 
pull them out on account of the danger to other 
buildings along the track. The boiler shop was 
not completely destroyed and it is evidence of 
good work that a portion of it and the buildings 
adjoining were saved. With a bad start and 
only one side from which the fire could be 
reached, the destruction of the Schwind build- 
ing and that adjoining was practically inevitable. 

The supply of water from the mains was 
fair, but entirely inadequate, although drawn 
partly from the 20-inch main on Monument 
avenue, one block away. The best results were 
obtained by the engines pumping from the canal 
on the west side of the block burned. In the 
opinion of Chief Ramby, it has been amply 
demonstrated that a much larger water supply 
must be obtained. 


Held First Annual Meeting 

Real business and intentions to do 
business characterized the first annual 
meeting of the Nebraska Fire Preven- 
tion Association, held Oct. 15 at the 
Rome hotel in Omaha, this being the 
first meeting held since the organiza- 
tion on Sept. 7 at the same place. All 





of the officers elected at the first meet- 
ing, also the executive committee, were 
reelected. They are W. C. Lyle, presi- 
dent; A. J. Love, vice-president; Frank 
M. Pond, secretary-treasurer, and John 
F. Dale, C. D. Mullen, L. C. Storey, 
S. J. Alexander and E. D. Marr, exec- 
utive committee. 

The time for new business was prin- 
cipally devoted to the discussion of a 
system whereby a field man or other 
member who finds that an insured 
building has become an unsafe risk, or 
that any building is a menace to surround- 
ing property, shall report it at once to the 
secretary of the association and that 
he in turn will report it to other field 
men; that efforts will be made along 
proper lines by the members to have 
the building made a safe risk, or re- 
moved; and then, all efforts failing, 
that an appeal, backed up by good in- 
formation, be made to the state fire 
commissioner to take such official ac- 
tion as may be within his power and 
judgment. 

Quarterly meetings will be held, the 
next one coming in January. 


SERVICE CAPTURES THE LINE 








Agents Lose to One Who Showed the 
Assured How to Get Rate 
Reductions 





There is nothing an agent can do 
that will be so productive of good re- 
sults as to keep himself informed as to 
the many devices used to prevent fires 
and imparting this information to his 
customers. An agent who is trying to 
reduce the fire waste is doing more to 
reduce rates than the man who is ever- 
lastingly cutting rates or dividing com- 
missions. A friend of mine was serious- 
ly concerned when he heard that a cer- 
tain agent who does not always stand 
for good practices got a big line. Of 
course he divided commission, no doubt 
about it. How could he get it other- 
wise? One day my friend had a heart 
to heart talk with the head of the firm 
who had placed the line and at last 
said: “Why did you take the bulk of 
your insurance away from the old 
agents and give it to this new man?” 

“Well, I will tell you. This man 
examined my forms and showed me 
where I might be lame in case of a fire. 
Again, he suggested an idea which I 
adopted, the effect of which was to 
reduce my hazard, hence the rate. 
Otherwise he interested himself in my 
behalf. I thought his interest deserved 
recognition, so I gave him a good line 
of insurance.” 

I know how some feel regarding in- 
spections by agents who have their in- 
surance. A call twice a year, once when 
getting the line and once when col- 
lecting the premium, isn’t enough. They 
like to see the agent interested, go 
through the building and when he sees 
anything that can be improved, suggest 
how and, if it has a tendency to reduce 
the rate, see that they get it. In other 
words, every man wants to feel that 
the persons he employs in any depart- 





ROBERT A. MEIER, JR. 


Confidential 


ATTORNEY AT LAW 


84 Adams Street 


Information 


CHICAGO 





ment are working for his interest. 
agents, get wise.—“Old Detroiter.” 


So, 





Iowa Meeting This Week 


The annual meeting of the Iowa | 


State Fire Prevention Association will 
be held in Des Moines Oct. 29 at the 
Chamberlain hotel. 





Town Improvement in Iowa 

C. P. Chase, a contractor at Clinton, 
Iowa, who has been awarded contracts 
for the installation of water works sys- 
tems in various cities, says that $3,000,- 
000 in water works, paving and sewers 
will be spent within the coming few 
months. In the matter of water works, 
Pella will spend $140,000; Greenfield, 
$45,000; Leon, $55,000; Osceola, $25,000; 
Stuart, $15,000; other cities fully $50,000 
already contracted for in smaller 
amounts. 





Madison Improves Fire Alarm System 

As a result of sweeping changes that 
have been made in its fire alarm equip- 
ment, Madison, Wis., is boasting of one 
of the finest systems in the state. A 
new switchboard, fire alarm repeater, 
transmitter, storage battery and a re- 
vised system of box numbers have been 
installed. At a cost of $3,000, the 
double circuit of alarm signals has been 
changed to six circuits, new instruments 
have been installed and the signal de- 
partment of the fire stations has been 
improved. 

If some system could be devised 
whereby the available water supply of 
Madison could be increased and the 
pressure could be made stronger at 
times of fire, insurance men are con- 
fident that following the changes that 
have been made in the fire alarm sys- 
tem, insurance rates would be lowered. 





Des Moines is Waking Up 

The agitation for a new building code 
in Des Moines has resulted in a general 
awakening to the fact that Iowa needs 
not only a fire marshal law, but a sta- 
tute that will permit the city regulation 
of the material that is put into a busi- 
ness block within the congested busi- 
ness districts of the cities. Within the 
past week, the announcement was made 
that the Concordia of Milwaukee has 
restricted its liabilities within the down 
town districts of Des Moines, and it is 
anticipated that similar action will be 
taken by other companies. 

In the meantime, Fire Chief Burnett 


| who is building inspector under the Des 
Moines ordinances has taken several 
| shots at the construction of new build- 
| ings while L. W. Ainsworth, manager 
for the Western Union Telegraph Com- 
pany has issued a statement declaring 
that the business district of the city is 
better safeguarded from fires in the 
| way of fire alarm boxes than any city 
in the country. Mr. Ainsworth declares 
that there are over 300 fire alarm boxes 
in the business and factory districts 
which are used as patrol boxes and 
from which reports are made every min- 
ute throughout the night. He also calls 
attention to automatic sprinklers on 
most of the big down town stores. 

W. Warnshuis, president of the 
Iowa prevention association and J. D. 
Carpenter, chairman of the inspection 
committee asked City Solicitor Brennan 
for an opinion as to the Iowa statute 
on building inspectors. Mr. Brennan 
held that there is no state building code 
and said that a building inspector could 
enforce the city ordinances only. 

The fire department has begun a rig- 
orous inspection of the buildings of the 
city, particularly as to fire escapes and 
water connections. The East Des 
Moines business district was first taken 
up. Many improvements were recom- 
mended to be made at once. 

The question of a new building code 
for Des Moines was taken up at a 
meeting of the fire underwriters of the 
city held at the Chamberlain Hotel at 
noon Tuesday. The insurance men are 
determined to push the issue and in- 
sist that stricter regulations be kept 
of the building of structures in the 


PARKERSBURG IS DEFERRED 























Local Agent Tells About Its Fire Pro- 
tection and Says It Has Been 
Misrepresented 





J. H. Knapp, secretary of the Citizens 
Insurance Agency of Parkersburg, W. 
Va., in writing of the fire protection of 
that city, says: 


Referring to your issue of Oct. 21, under 
the caption “Parkersburg Fire Protection,” we 
note reference to a $30,000 loss, and that the 
West Virginia Inspection Bureau advises that 
Parkersburg be considered but little better than 
an unprotected town. It occurs to us that the 
article in question is a little bit misleading, and 
we therefore desire to place you in possession 
of the facts. 
| _ The loss on the building was appraised and 
fixed at $2,700; the loss on the Mt. State Busi- 
| ness College, one of the occupants of the build- 
| ing, was settled at $200, and the loss on the 


Imperial Confectionery Company, another tenant 
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of the building, was adjusted at $668 on ma- 
chinery, $1,674.62 on the furniture and fixtures, 
$1,381.60 on stock, with a soda fountain not 
yet adjusted. On this the owners claim $2,000 
, but it has been referred to appraisers 
who e¢ not met as yet. There is also a 
dotting stock in one of the store rooms of 
the building, on which we are not advised as to 
the exact amount of loss, but understand that 
it is $1,995. There is also a loss on the Per- 
kins Grocery Company of $30.85. From these 
res you will see that the $30,000 loss 
dwindles very materially upon investigation and 
settlement. 

As to the advice from the bureau, that Par- 
kersburg be considered but little better than 
an unprotected town, it seems to us that the 
mere fact that the fire department was able to 
control and extinguish this fire, with compara- 
tively smali loss, is of itself proof that Parkers- 
burg is considerably better than an unprotected 
town. It is true that the fire occurred at a 
time when the largest of three pumps in use 
at the pump was out of commission, but 
there was ample water in the fire cistern in the 
street, and by the use of the steam fire engine 
this fire was controlled very readily. 

The article refers to the fact that bonds have 
been floated for a new waterworks system, and 
says that “Work on the new system has been 
suspended.” As a matter of fact, the work on 
the new spstem has never been begun, except 
that test wells have been drilled to ascertain 
the quantity and quality of water, and pipe and 
supplies of various kinds have been either bought 
or bids are now adverti for same. The city 
authorities, however, have bought a new pump 
of large capacity, which will at once be in- 
stalled in the old pump station to guarantee a 
sufficient supply of water until the new works 
are built. e are unable to understand on 
what grounds the inspection bureau bases. its 
opinion and advice that Parkersburg be con- 
sidered but little better than an unprotected 
town. There certainly is nothing in the history 
of the town, or in the facts relating to the re- 
cent fire, to justify such an opinion. 


Preparing for Annual Meeting 

A program is being prepared by 
President George R. Crosley of the 
Wisconsin State Fire Prevention Bur- 
eau and the members of the executive 
committee for the first annual meeting 
of the new association which will be 
held on Nov. 1. 


Inspection of Elkhart, Ind. 

The members of the Indiana State Fire Pre- 
vention Association were to meet at Elkhart 
yesterday, but it was expected the attendance 
would not be as large as usual. Some members 
understood no more meetings were to be held 
until after the New Year on account of the 
delicate situation in the state as a result of the 
antitrust suit. Others, however, were appar- 
ently not informed of this desire and they de- 
cided to declare the association’s vacation ended. 


Fire Department May Benefit 

Cleveland, Ohio, will be able to issue about 
$500,000 bonds the coming year without exceed- 
ing the legal limits. The fire department may be 
able to secure some of it for engine houses 
if the bond issue fails at the general election. 
If this carries, the plan for extending the high- 
a eg system may be brought to the front 
again. 








To Call Hilinois Meeting 


President R. M. Bennett of the Illinois Fire 
Prevention Association expects to call a meeting 
in December to elect officers at about the time 
of the Illinois State Board semiannual meeting. 


FIRE PROTECTION NOTES 


Inspector Sanderson of the governing commit- 
tee has made a recent inspection of a number of 

cking-house properties with a view to develop- 
ing the efficiency of automatic sprinklers in such 
risks. 

The engineers of the National Board of Fire 
Underwriters are making an inspection of fire 

rotection conditions at Quincy, Ill., and have 

en cordially welcomed the city authorities 
and the fire department. 

The inspection committee of the Iowa Fire Pre- 
vention Association has gone to Ottumwa and it 
is expected that the report will show some few 
oy about the Ottumwa water plant that will 
be decidedly interesting to insurance men. 





CAMPBELL ADDRESSES CLUB 
(CONTINUED FROM PAGE i) 
gage bond. It is nothing but a prom- 
isory note. A collateral trust bond is 
one issued on securities or other prop- 
erty deposited with a trustee. A con- 
vertible bond is one that may be con- 
verted into some other form of secur- 
ity. A joint bond is one with two or 
more obligors. A guaranteed bond is 
practically the same. A divisional bond 
is one issued on part of a corporation’s 
property. A sinking fund bond is one 
providing for the payment of part of 
the principal each year into a sinking 
fund so that there will be money on 
hand to pay off the bond at maturity. 
Such a bond usually is not of a very 
high class. That is why the sinking 
fund is required. An income bond is 
one on which the payment of interest 
depends on whether it is earned or not. 
An extended bond is one which is over- 
due, but on which an extension of time 
has been granted. An underlying bond 
is one which takes precedence of all 
other bonds on the same property. A 
refunding bond is one issued to take 
up other bonds or debts falling due. A 
participation bond is one entitled to 
some share of the earnings in addition 
to the interest. A sterling bond is one 
payable in English money. A tax bond 
is one issued by a state and which is 
accepted as money in the payment of 

taxes. 
How Companies Raise Money 

Company investments are now usu- 
ally in bonds, because they are less 
subject to fluctuation in value. A bond 
represents money payable at a certain 
time and the only thing that affects its 
market value is the fluctuation in the 
common rate -of interest. It is not 
really necessary for companies to have 
assets that can be readily marketed. A 
good well managed company can bor- 
row money by putting up the assets as 
security, or even on its note alone. 
Many a large company did not sell a 
single dollar’s worth of securities to 
pay their San Francisco loss. 

Large Number at Meeting 

The club provided cigars and musical 
entertainment. There was a large at- 
tendance and the assembly room of the 
Chicago Board, where the meeting was 
held, was crowded. Eleven new mem- 
bers were admitted and four applica- 
tions for membership were read and re- 
ferred under the rules. 





Runaway Wife Hazard 


The runaway wife hazard is bad; it 
leaves a dwelling on a man’s hands that 
he has no use for and which adverse 
claim under a homestead may prevent 
him from selling in open market, but 
as it will turn into cash through a fire 
insurance policy, he insures it and when 
it burns, he puts it into his vest pocket 
next his heart and is happy.—Fireman’s 
Fund Record. 





The Northwest General Agents Fire Insurance 
Association, composed of fire insurance general 
agents, has been organized at Seattle, with the 
ae officers: enry Carstens, president; 

. A. Strout, vice-president; Arthur Wy: Whal- 
ley, secretary-treasurer. 
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SUES FOR RETURN OF FEES 





Attorney-General of Wisconsin Goes 
After Insurance Commissioners and 
Sureties for Large Amounts 





Four suits were filed in the circuit 
court at Madison, Wis., on Saturday 
against three former commissioners 
and the present commissioner of insur- 
ance by the attorney-general of Wis- 
consin, this being the first formal step 
in the demand that fees alleged to have 
been illegally retained be turned into 
the state treasury. The suits are di- 
rected against the commissioners and 
their sureties as follows: 

Dr. William A. Fricke; bondsmen, Charles F. 
Pfister and R. E. Giljohann of Milwaukee; 
— causes of action, with penalties of $20,000 
cash. 

Emil Giljohann; bondsmen, R. E. Giljohann 
and C. i. Kalvelage of Milwaukee; three 
causes of action, with penalties of $20,000 each. 

Zeno M. Host; surety, Aetna Indemnity; two 
causes of action, with penalties of $20,000 each. 

George E. Beedle; surety, National Surety; 
— causes of action, with penalties of $100,000 
each. 

In brief the complaints recite that 
the defendants were charged with the 
duty of examining both foreign and 
domestic insurance companies doing 
business in Wisconsin, and with the 
duty of paying into the state treasury 
all sums collected by them as compen- 
sation for such examination, as provid- 
ed by law, over and above the actual 





necessary expenses of such examina- 
tion; that the respective commissioners 
concluded such examinations during 
their terms of office and collected 
therefor large sums of money, over and 
above the actual expenses of conduct- 
ing the examinations, the exact amount 
of which is not known to the complain- 
ant, the state of Wisconsin, and which 
were converted by the commissioners 
to their own uses. 

The defendants will file answers with- 
in twenty days. 





Rate Inconsistencies 


Here are some examples of rates that 
make the assured “sore” and the life of 
the local agent anything but a sweet 
dream: 

A lumber company owned a very 
long frame shed, inclosed on three 
sides, in which finished lumber was 
stored. It was rated under the lumber 
schedule at 75-cents. An implement 
factory purchased the property, the 
shed was fully inclosed and was used 
for the storage of cast iron wheels. It 
was rated under the Dean schedule at 
$1.25. 

A frame elevator of about 60,000 
bushels capacity, with gasolene power, 
exposed at about forty feet by a skele- 
ton ironclad implement warehouse, is 
rated under a special hazard schedule 
at $1.45. The warehouse which has a 
cement floor, no heat and no light, is 
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rated under the Dean schedule at $2.10. 
One charge in this rate is for the pres- 
ence of a sample automobile, which, 
however, it is said, is never run out 
and has no gasolene about it. In the 
power plant of the elevator, however, 
a large amount of gasolene is used. 





Commends Agency Association 
The National Association of Credit 
Men in its bulletin says as to the Na- 
tional Local Agents Association: 
tional Association of Local Fire Insur- 
ents held its annual conference Sept. 
once i's at Atlantic City. This association 
js doing excellent service in bringing about better 
practices in fire underwriting, | is seeking to 
elevate the plane of the agent’s work and is 
bringing about a better relation between the 
companies and their lo representatives. 
Recognizing the work that the National Asso- 
ciation of Credit Men is doing to improve con- 
ditions in fire insurance lines, the local agents 
in their conference voted to authorize their 
president to continue a committee to confer 
with this association. One very practical sub- 
ject discussed at the conference was the “‘clean- 
up” proposition, or what the local agents can 
accomplish in their respective towns and cities 
to free premises of those unkempt conditions 
which have been found conducive to fire waste. 
It-was felt that the local agent is ,in a strong 
position to lead off in a “c a movement 
which would rapidly extent 1 over the 
country. 


Not Wanted-Property Hazard 

Buying not-wanted property should 
be discouraged. A good, straight ten- 
thousand-dollar loss for good people, 
on valuable property and with a wide 
margin carried by the insured, goes 
through without a ripple, while a 
shady-looking little sell-out of three or 
five hundred dollars on worthless prop- 
erty prompts a growl and very often 
catises a contest in the adjustment that 
gives an agency a black eye and the 
company a bad name. Beware of not- 
wanted property!—Fireman’s Fund 
Record. 








Work of Competition 


The natural tendency of mankind is 
to get “all the traffic will bear” for 
whatever they have to sell (and under- 
writers are no exception to the rule), 
but competition may be depended upon 
to keep prices, or rates, as low as the 
cost and hazard of the business will 
permit—Fireman’s Fund Record. 


Cc. D. HIRST—Charles D. Hirst, formerly 
secretary of the Commonwealth Fire of Ottum- 
wa, lowa, which was recently absorbed by the 
Monongahela, has been elected assistant secre- 
tary of the Monongahela. Mr. Hirst will divide 
- time between the Pittsburgh and New York 
offices. 


MISCELLANEOUS NOTES 


The suit against stockholders of the defunct 
Traders of Chicago to hold them liable under the 
unlimited liability statute of California was 
called yesterday efore Judge Windes in 
Chicago. The complainants are now seeking a 
continuance. 

President Lenehan of the Western Union has 

p d as bers of the traction committee 
Fred S. James, National of Hartford, chairman; 
Cofran & Dugan, Hartford; H. C. Eddy, Com- 
mercial Union; Law Brothers, Royal, and W. H. 
Sage, German-American. 

H. C. Eddy of the Commercial Union and H. 
N. Kelsey of the Sun of London have become 
members of the executive committee of the 

estern Factory Insurance Association, suc 
ceeding M. F. Driscoll of the Phoenix of Lon- 
don and W. J. Littlejohn of the North British & 
Mercantile. 

Structural weaknesses in the congested value 
district of Buffalo, N. Y., together with some 
Narrow streets and the frequent high wind 
velocities result in a rather severe conflagration 

zard in that section of the city, accor ing to 
the engineers of the committee on fire prevention 
of the National Board who have just com- 
pleted an inspection. 

Peter V. Rovianek is suing Robert Dickson 
= R. D. Tweeddale in the superior court of 

timore, having brought eight suits on promis- 
md notes, aggregating over $54,000. It is al- 
~ that the notes were given in the purchase 
4) Armenia of Pittsburgh, later called the 

ardian Fire of Pennsylvania. Rovianek was 
president of the Armenia for a while. 
eleven of the 130 insurance companies de- 
te delinquent for taxes in Indiana to the 
a at of the 10 percent kept out by ex- 
- tors Henderson and Daily, have settled with 
yds by paying the money over again. The 
whi ry companies have until Nov. 28 in 

~ to pay. Forty-two of the companies in 
wae in the state at that time have since 
> Tawn or gone out of business. 

Tosecuting Attorney Jeffries, of Jackson 
County, Ark., announces his intention of con- 
pani ing the Prosecution of the sixty-five fire com- 
den of against which omnibus suits for viola- 

Se the antitrust law were recently brought, 
court’ aptmalties of $65,000,000. The supreme 
Gouna smissed the “a complaints on the 

nd that suit must brought against each 
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company separately instead of jointly. Mr. 
Jeffries now announces that he will file the 
complaints separately and ask practically the 
same penalties. 


POINTERS 


FOR LOCAL AGENTS. 











Question—What constitutes vacancy 
of a building? If all the members of a 
family go away on an extended visit 
or journey, leaving the house in proper 
order, the same as when living in it, 
and are gone a month or more, is a 
vacancy permit necessary? Is there 
any difference in the vacancy of city 
and farm property where the furniture 
is left just as it was used? If a loss 
should occur during the absence of the 
family, could the insurance be col- 
lected if there was no vacancy permit 
on the policy? 

Answer—Courts generally construe 
vacant to mean empty, and will not 
hold that a house is empty if there are 
any goods or furniture in it. If the 
family goes away, leaving the furniture 
in the house, the house is not vacant 
within the meaning of the law, but it 
is unoccupied. It will be necessary to 
attach a permit for unoccupancy, as the 
policy provides that the insurance shall 
be void if the building insured “be or 
become vacant or unoccupied, and so 
remain for ten days.” 

The foregoing is the rule as to dwell- 
ings. It is sometimes very difficult to 
say when another kind of a building 
is vacant or unoccupied. The same rule 
would apply to farmhouses, and to all 
farm buildings if they were unused dur- 
ing the absence of the family. If stock 
is kept in the barns and cared for by 
some one, as would be necessary, the 
om could not be said to be unoccu- 
pied. 

Courts have held that the insurance 
cannot be collected if the building is 
unoccupied and no permit is attached 
to the policy. 

Question—First—If the assured is 
carrying combination insurance for 
$1,000 written in one policy and should 
have a tornado loss of $500, and before 
the damage was repaired fire should 
destroy the property, would the assured 
receive the full face of the policy; or 
if the assured had a $500 loss and the 
damage was fully repaired, would the 
reduction be made of $500 also on the 
fire policy, and in case he should have 
a total loss by fire, would he receive 
only $500, or would he receive the face 
of the policy of $1,000; or, in other 
words, what we are trying to get at is 
this, in cases of tornado losses, does it 
reduce the fire insurance? 

Second—If the assured is written 
combination insurance under two poli- 
cies, one being for tornado and one 
being for fire, will a tornado loss re- 
duce the fire insurance or a fire loss 
reduce the tornado insurance, and in 
case that they should have a partial 
loss under either policy, would both 








policies be reduced for that partial } 


loss or if only tornado loss, and the 
property was restored, would it operate 
against the fire policy? 

While the second question is prac- 
tically a repetition of the first, what 
we are trying to bring out is this, is 
there any difference between the com- 
panies that write the combination in 
one policy over those that write the 
combination in separate policies? 

Third—If the assured has combina- 
tion insurance and the tornado policy is 
written, not stating a premium, but in 
consideration of the premium stated in 
the fire policy, does this tornado policy 
operate just the same as one that has 
the premium stipulated? 

There have been many arguments and 
controversies in this vicinity over those 
questions. We have our personal ideas, 
but wish to get them from authority 
on the subject. There are a good many 
questions involved in this matter and 
we wish that you would devote some 
little space and answer fully the ques- 
tions and anticipate any others that 
may come into your mind. This will 
benefit a large number of agents doing 
a farm business as well as a city busi- 
ness. 

Answer—Your questions cannot be 
answered absolutely, as there has been 
no court decision on them, and experi- 
enced underwriters disagree. It is said 
that they are not likely to come up for 
settlement, as the circumstances are not 
likely to arise. The answer also would 
depend on the way the insurance was 
written. 

Some companies simply include tor- 
nado and lightning in the insuring 
clause, and the policy simply covers, 
say, $1,000 against fire, lightning and 
tornado. Such a policy would be re- 
duced for all features if a loss was paid 
from any cause. There would be no 
question in such a case. 

Some companies cover tornado in a 
rider like a lightning clause, without 
any reference to the amount. This 
would be the same as covering tornado 
in the insuring clause. 


Other companies cover a_ specific 


amount in a rider and this presents the’ 


most doubtful question of any as to 
whether a tornado loss would reduce 
the fire insurance or a fire loss the 
tornado insurance. So far as can be 
learned no suit has ever occurred where 
a fire occurred after a tornado loss and 
before the policy was restored, or vice 
versa. 

Where a separate tornado policy is 
written in consideration of the premium 
named in the fire policy, it would seem 
that a tornado loss would not reduce 
the fire insurance, nor would a fire loss 
reduce the tornado insurance. This 
opinion is given on the ordinary prin- 
ciples of contracts and is not based on 
any insurance precedents, but was ex- 
pressed by an underwriter of long ex- 
perience. It does not take into con- 
sideration the question whether when a 
loss occurs from one cause the policy 
covering the other cause is not made 
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absolutely void by the change of con- 
dition. - The standard fire policy pro- 
vides that if a building falls except as a 
result of fire the insurance shall imme- 
diately cease. Some farm policies may 
not have this clause, and tornado poli- 
cies may not have an equivalent clause. 
The policy also provides that the as- 
sured shall give immediate notice of a 
change of condition. If notice is given 
the company may cancel, and if not 
given the insurance probably is void. 

, +our second question refers to “com- 
bination” insurance under two policies. 
If this simply means two policies, one 
covering fire and the other covering 
tornado, without reference to each 
other, the answer is that neither policy 
is reduced by a payment under the 
other. The last part of the preceding 
paragraph applies to this case also. It 
is therefore apparent that the disadvan- 
tage of having a joint policy reduced by 
a loss from one cause may be offset 
by the danger of having all the insur- 


ance covering the other cause become 
invalid. 


Question—Please inform me whether 
a regular agent of a company in Ohio 
can cause the arrest of a person repre- 
senting himself as an agent, soliciting 
and collecting premiums for policies, 
yet having no license to do so, but turn- 
ing the business over to an authorized 
agent? Or would it be best to lay in a 
complaint to the general state agent of 
the company? 

Answer—Soliciting insurance without 
a license is just like any other misde- 
meanor, and prosecutions are made in 
the same way. This may be by indict- 
ment or by the swearing out of a war- 
rant. A solicitor is required to have a 
license just the same as a regular 
authorized agent who writes the poli- 
cies. If the general agent were noti- 
fied he would probably see that the 
solicitor secured a license. 


_Question—We find frequent discus- 
sions as to limit of liability of policy- 
holder in farm mutual companies. Un- 
der a fire polcy a note is taken for 2 
percent and under tornado policy 4 
percent for five years on a representa- 
tion that this will be the limit of assess- 
ments. Will you kindly advise fully 
on the subject as to whether or not 
liability is limited and cite us, if possi- 
ble, to an Illinois court decision on the 
subject. 

Answer—A policyholder in an Itli- 
nois farm mutual is by law (Sec. 117 of 
Insurance Laws of Illinois) subject to 
assessment for the full amount of the 
losses sustained by the company dur- 
ing the period in which his policy was 
in force. 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 
Agents for Milwaukee Fire, Virgin 
State, Hawkeye, State, Calumet 
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ILLIN-OIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President ~ 


ble and 
Offer» exceptions! inducements to reliable om cqengete moan wile ave engestonsed to or who would libs 


Address the HOME OFFICE; 


FORT DEARBORN BUILDING 14 MONROE STREET 


NORTHERN INSURANCE CO. 
GP Hw Week «oe «com x 


N BE Ww YoR K 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638. 91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 











ORGANIZED 1870 


THE CONCORDIA FIRE ORTEN'T 


INSURANCE COMPANY INSURANCE 


OF MILWAUKEE, WIS. 


Gash Caphtal......ccccccccccccceecessccces $ 300,000.06 
eoetalineniniel Sen COMPANY 

Reserve for all other Liabilities........... 156,991.14 

PD sdahvendcadssedesseescrscieced 61,678.62 
ee 1,487,620.57 OF HARTFORD, CONN. 


GEORGE BRUMDER, President 

GUSTAV yan Jr., Vice President 
H. AUG. LUEDKE, Vice President 
PRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE nce & S08 SAGE, General Agents for oe Michigna 
Whitney Opera House Block, 
Soeit, Michigan. 


SPECIAL AGEN WESTERN DEPARTMENT 


SEDG 271 La Salle Street, Chicago, Ill. 


The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 


wants a good reliable man to take charge of its office at Evansville, Ind. 
Only men with good records need apply. Address 


ALBERT J. HELIKER, Home Office, President 
ACENTS, 


CHARLES E. DOX 
MANAGBR 








J.T. KIRKWOOD, Cleve- 
M. SAGE, Detroit; GEO. B. | 
Ishpeming, ichigan. : 








ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








This Company is operated on careful and conservative lines, and is meeting with exceptional success. 
Ite plans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 
Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 











UNION LIFE INSURANCE CO. 


OF CHICACO 





HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














WANTED— 


District AGENTS AND AGENTs IN OHIO 
TO SELL 
Tue Best Lire INsuRANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


“PERFECTION” POLICIES Prominent Chicago Agents 
are issued only by the Members of the Chicago Underwriters Association 
Continental Casualty aoa “ITER Balle Servet. Chrons 

Company 
CHICAGO, Illinois 
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RITCHELL MILLER 
H. G. B. ALEXANDER : 
President sad General Meneges WHITNEY & BARBOUR 


138 La Salle Street, Chicago 








STRICTLY FIREPROOF ae dons security chiara, Ra 
N £ ae serve; Commercial ‘Union; Commoowealth. 
HOTEL BREVOORT CHAS. A. NEWTON & CO 
Chicago, Illinois 19) Le = aa 


MOST MODERN EQUIPMENT Newark Fire, Newark, N. 
UNEXCELLED RESTAURANT Capital Fire, Concord, N. 






































Sete ire, (Ltd. a Liverpool, Eng. 
On Madison Street, near La Salle illiamsburgh City Fire, New York 
One minute from the Insurance District Leading ) gents 4 and B Brokets. 
The a Mee F. CHURCHILL WHITTEMORE CO. 
ie ae 118-120 North Fourth Street, - seee st. LOUS 
yy oe 
TWO OR THREE a & KROUSE, 
real district managers are wanted General Agents 
by the Mey oy Giant of ~_ oe 325 Walnut Street, Philadelphis 
or splen territory in Penn- 
sylvania, New Jersey, Kentucky,| Representing Queen City 
Virginia and West Virginia. We | 22°¢ ©°-, Ohio, Penna., N. J. na West Va 
want to cover this field THOR- and Hawkeye Ins.Co. Ohioan 
pinta nw acnegay will pay top-notch Fire Adjusters 
ORDER OF UNITY |JUST WIRE nave Sup 
i or. 
824 Lewis Bidg., Pittsburgh, Pa. eae LL, 
GEORGE C. GI 
MANAGER 
G E R M A N | A Quincy Adjustment and Service Burest 
QUINCY, ILLINOIS 
FIRE INSURANCE CO. 
NEW YORK R. B. WARREN, Adjuster 
Fire Insurance Losses 


ORGANIZED 1859 





Cash Capi ~ - $1,000,000.00 LY 
Assets, aa: ° - $5,874,016.00 FOR COMPANIES ON 
Net Surplus $1,509,442.33 

Surplus for Policy Holders $2, 509, 442.33 
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HEAD OFFICE : THE WARREN ADJUSTMENT BURE 





Odd Fellowes Building, “e “ INDIANAPOLIS, IND. 





William and Cor. Cedar Streets WICHITA, KANSAS 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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N a brief history of the Fidelity & 

Casualty, issued by the company, it 

is said: “The earliest directors of 
the company decided after mature con- 
sideration that more than one branch 
of the minor miscellaneous lines of in- 
surance could be transacted with safety 
and profit, provided a careful selection 
of the branches to be taken up should 
be made, and provided also that the 
company should carefully adhere to the 
rule that each branch must carry its 
own expenses and losses.” 

Doubtless much of the wonderful 
success of the Fidelity & Casualty may 
rightly be attributed to its adherence to 
the provisions noted. With equal truth 
it may be said that much of the evil in 
the present casualty situation arises 
from the failure of agents to adhere to 
the last provision, viz., “that each 
branch must carry its own expenses 
and losses.” 

Outside of the life and marine 
branches a very large part of all the 
insurance written in the country has 
been written by agents whose principal 
business is fire insurance. They have 
sought to make money on that and not 
infrequently they have looked upon 
other lines as mere feeders to their 
fire business. Very many times they 
have prostituted the casualty business, 
tebating and cutting rates in order to 
secure fire lines on which board agree- 
ments prevented their deviation from 
the published tariffs. In other cases, 
they have given brokers “all there is 
in it” on casualty business in order to 
secure their fire business, and the cas- 
ualty general agents have been forced 
to a considerable extent to meet the 
conditions thus created. 

Thus in many places brokerage com- 
missions have gone up to a point which 
does not leave the general agent a rea- 
sonable overriding commission and to 
a point which is detrimental to high- 
grade brokers because it gives the low- 
grade one enough so he can rebate and 
still have a fair commission left. 

It would be as unjust to charge all 
the ills of the casualty business to the 
fire agents engaged in it as it would be 
foolish to attempt to prove that the 
strictly casualty agents have done noth- 
ing wrong, but it is a fact that much 
that is out of joint in the business is so 

cause each line has not been made to 
stand upon its own feet and make 
money for those engaged in it. 

It may be to the advantage of an 
agent to conduct one line of his busi- 
ness for nothing or even at a loss in 
order to increase his profits on other 
lines, but such a course debauches the 
line that is used as “bait.” It is mainly 
the fault of the companies themselves 
that they have permitted their business 
to be treated in this manner. In their 
desire for premiums too often they have 
been satisfied to let an agent use all the 
casualty lines as “boosters” for fire in- 
Surance or to use the minor ones to 
help him get liability lines. In assum- 
ing this attitude they have done much 
to bring about the demoralization which 
reigns in several branches of the busi- 
hess at many points, and this demoral- 
ization will continue, local compacts 
_ agreements notwithstanding, until 
the companies themselves take more 
_ in the choice of their representa- 
Ives and insist upon fair treatment for 
tach branch of their business. 





In the larger cities the casualty com- 
[ines are now confronted with the 
nd Problem with which the fire insur- 
— companies and agents have been 
srestling for ten years or more, viz., 

€ commission scale for brokers to be 





followed where both commission agen- 
cies and branch offices exist. While 
some companies have been as strong as 
any general agents in holding down 
commissions to subagents or brokers, 
others have taken the position that the 
branch office is the company and can 
pay as much, or nearly as much, to 
those who bring in business as other 
companies can pay to their commis- 
sioned agents. Such a situation, when 
carried to the extreme, practically puts 
the general agent out of the running, so 
far as brokers are concerned, except 
to the extent that he is able to at- 
tract their business through personal 
friendship or by reason of the excel- 
lence of the service he gives. 


Fire insurance men being much bet- | 


ter organized locally than are casualty 
men have generally arranged through 
their board agreements for uniform 
rates of commission to be paid brok- 
ers or subagents, which place all com- 
panies on an even basis so far as com- 
pensation is concerned. 

The opinion has been advanced by 8 
thoughtful general agent of a casualty 
company that the large city problem 
will not be solved until the companies 
themselves determine what shall be 
the rate of commission actually to he 
paid the primary producer of the busi- 
ness. If this were done, it would then 
be a question for each company to de- 
cide individually how it would secure 
and supervise its business. It could 
either fit up its own office and employ 
a resident manager and _ necessary 
clerks on salary, or with a contingent 
commission to the manager extra; or it 
could fit up its own office and employ 
a general agent on an overriding com- 
mission; or it could employ a general 
agent on an overriding commission suf- 
ficient to enable him to furnish the 
office and bear all local expenses. 

This plan would put all companies on 
an equality as regards the money com- 
pensation actually paid those who pro- 
duce the business. Competition for 
brokers and subagents would then be 
on the proper lines. The general agent 
or manager who cultivated the brok- 
ers, who helped them gét business, pro- 
tected them in their renewals and han- 
dled their claims satisfactorily would 
get their business, as he should; the one 
who neglected them, disregarded their 
rights, was arbitrary and treated their 
customers in a way that they did not 
like would lose their business. Such 
an arrangement apparently would be a 
great relief from the present system of 
competing for brokers by payment of 
excess commissions. 





The season is now at hand when 
agents should put forth extra efforts on 
collections. In spite of all they can do, 
there will be some premiums over three 
months due outstanding Dec. 31. Un- 
der insurance department rules these 
old premiums are not allowed as assets, 
so the companies are unable to make 
the showings they would if agents col- 
lected and remitted promptly. 

Surety agents should also make it a 
point to clean up all old cases on which 
liability under the bond has ceased. 
There are thousands of bonds outstand- 
ing, on which the companies have to 
keep up reserve, although the estate 
has been closed up, the contract com- 
pleted or the liability has ceased other- 
wise, but the agents have neglected to 
investigate and report. Every dollar 
so tied up in reserves means that much 
less surplus and, consequently, reduced 
= capacity under the 10 per cent 
rule. 





Accident and Health 





One of the beauties of the personal 
accident business from the standpoint 
of the agent or broker is that it is more 
likely to stay with him than are other 
kinds of insurance, especially in large 
cities. In very many instances one 
agent or broker has control of the fire, 
liability, plate glass and burglary in- 
surance of his customer. The unsatis- 


burglary adjustment is likely to cause 
the loss of the whole line. Personal 
accident and health insurance, not be- 
ing connected with the property of the 





often is not solicited at all by his reg- 
ular broker. If another agent or broker 
comes along with a proposition which 


strikes the assured favorably, he is | 
likely to get an application. If the as- | 
sured’s regular broker afterwards so- | 
licits him for his business he is likely to | 
be turned down. “Now see here,” the | 


assured will say, “you have most of my 
business and you ought to be satisfied.” 


The broker can not very well answer | 
that. In two or three years the ac- | 


cumulations amount to something 
worth while and then it becomes all 
the harder for anybody to twist the 
business. 





Accident and disease are the two 


one is immune. A man may exercise 
the greatest care, but he is at the 





° | 
mercy of some one who is careless or | 


es Accident and health in- 


surance, therefore, become necessities, | 
to indemnify people against the two | 


| most common dangers. 





|. While it is impossible to tell just 
| how to impress a prospect for each in- 


close him depends on practice and in- 


to_an agent. 
First, he must have determination— 


as expressed in his will power. 
The next is work. One must have 
the love of labor in his heart. Think 


labor. Study the man. 

A salesman must have adaptability. 
He must be sincere and be able to im- 
nress men. He must believe in him- 
self, his company, his contract. He 
must have singleness of purpose, zeal 
and good sense. He must be practical. 
He must go forth to sell not merely 
to talk. He must be able to convert 
his prospects into applicants and know 
when to drop useless prospects. 

The salesman must select the policy 
to suit the case. The prospect should 
be aware he is dealing with a special- 
ist who knows his business. 





Question—Why do you classify a 
barber proprietor in “B” and his em- 
ployee in “C” or a proprietor of a sa- 
loon in “C” and his bartender in “D”? 
Are they not exposed to the same risk 
of injury? 

Answer—They are exposed to the 
same hazard, but it costs less to in- 
sure the propritor because in many 
cases his loss of time is only partial as 
he can supervise the business, wait on 
the cigar counter and cash register and 


sloyee under the same circumstances. 
Therefore the employee might be en- 
titled to total disability benefits for an 
injury which would only be partially 





factory handling of a liability case or a | 


assured or the conduct of his business, | 


greatest risks a man encounters. No | 


dividual has his own peculiar mental | 
temperament and the matter of how to | 
genuity, yet there are qualities primal | 


raw. rigid, dominating determination | 


first and then do. Put enthusiasm into | 


remain in his place of business while | 
he would not pay wages to his em- | 


| disabling to the proprietor. Policies 

pay for the “loss of time” sustained. 
A broken finger on left hand rarely to- 
| tally disables a class “A” or “B” risk 
| but almost always causes total disabil- 
lity in class “C” or “D.”—Bankers’ Ac- 
| cident “Live Wire.” 


BE CAREFUL NOT TO RUN 
SHORT OF LIVE PROSPECTS 


Prospects come to no agent. He 
must seek them in the highways and by- 
ways of life. It takes digging. An 
| agent must go out as a seeker if he ex- 
pects to find; he must make business 
getting an every day matter, followed 
|up with persistence. Accident insur- 
| ance is one thing that can not be writ- 
ten in an office no matter how preten- 
tious it may be. 

The wide-awake industrial accident 
agent wants no office, he has no time to 
spend looking at desks, he knows that 
to land John Doe’s name on the dotted 
| line he must go to his place of business. 
He must leave no stone unturned in 
hustling for prospects. 

It’s the steady everyday hunt that 

brings the dollar to you. It’s the see- 
ing a man every hour of the day that 
gets results. Don’t stop with one ap- 
plication. Make it four if youcan. You 
want the money, you need it, therefore, 
go out and put in eight hours honest 
work and you will be surprised at the 
| results in dollars to you. 
No better illustration of the reason 
| why some agents fail in soliciting can 
be given than the following truthful 
tale. 

“Not long ago one of our field men 
sat at the writer’s desk complaining that 
| he had run short of prospects and he 
| guessed he had written every one any 
way. He was shown a tall office build- 
ing across the street and asked if he 
| had ever canvassed a man in it for in- 
| surance. ‘No,’ he replied, ‘I have not, 
| in fact I never thought there was any 
| use.” ‘Why not?’ was asked him. ‘Be- 
| 
| 











cause they are all rich men,’ he said. 

“He was told to go over and try 
leach office in turn and not to come 
| back without an application. He re- 
| turned at five o’clock, with three ‘app’s,’ 
the most pleased man in town. ‘Why, 
I can sell a hundred men over there,’ he 
said. ‘It’s just full of good risks and 
do you know there has not been an ac- 
cident man there in a coon’s age?” 

The moral of this talk is that busi- 
ness can be found where least expected 
and the agent should never give up try- 
ing until he has scoured every corner 
of his territory and then he should 
start all over again. If you have any 
corners that you have overlooked in 
your territory, start out today and make 
a clean-up of it. 

Don’t overlook anyone. They will 
not stop you. It’s for you to let them 
know you are alive—that you have the 
best policy on earth and can prove it. 
There is money for you if you but 
work. 

Make today’s business better than 
yesterday’s. 

Yours for results, 

One Wuo Has Been THERE. 
| P. S. Enough ginger will make a 
Jack-rabbit tackle a Bull-dog—there- 
fore ginger up. 





“Anybody can give away policies. Get 
| the money—that’s the test of salesman- 
| ship and ability. Policies properly sold 
will in the great majority of cases 
stay on the books.” 
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Liability Insurance 


A man who holds a prominent official 
position in one of the leading casualty 
companies recently told how he came 
to get into the business. His training 
had been in the home office of a life 
company, where he had risen from a 
boy’s position to one of responsibility. 
Then circumstances took him into the 
public service in a capacity where he 
simply had to make good. There he 
found that a man can do pretty much 
what he sets about doing provided his 
will is strong enough. A long, severe 
illness sent him back to private life 
and on his recovery he cast about for 
something to do.. He concluded that 


he wanted no more clerical work. He. 


proposed to do something that would 
be more active. This was about ten 
years ago. One friend, a fire-insurance 
agent, told him liability insurance was 
the coming line. 

“What’s that?” he asked. 

“Why, if your horse runs away and 
hurts somebody and you are insured, 
the company pays the damages.” 

“Whether the horse was hitched or 
not?” 

“Sure.” 

That looked pretty good to him and 
he sought further information. The 
next man, also a fire-insurance agent, 
said, “Liability insurance never is going 
to amount to much. It’s so intricate 
that most people can not understand it, 
and you never can make money selling 
insurance that you have to explain.” 

An examination of policy forms dis- 
gusted the seeker after knowledge. As 
he expressed it, “It took two para- 
graphs to tell what the company would 
do and two pages in fine print to tell 
what it would not do.” However, he 
concluded to look into it further, so he 
inquired what companies wrote it 
and found that one whose home office 
was in his own city was engaged in it. 
He made application for an agency and 
secured a position as special agent. He 
had been told that it was impossible to 
sell liability insurance on the first inter- 
view, but he tried it nevertheless. Dur- 
ing his first year he sold 101 policies, 
with $15,000 premiums, and fifty-five of 
these policies were sold on the first 
interview. Then he began a circulariz- 
ing campaign, sending out a list of 
questions and asking those interested 
to send in a postal card which was en- 
closed. Enough answered so that for 
a year or two he was kept busy on the 
prospects thus developed. He proved 
too valuable a man to be kept on spe- 
cial agency work, so the company put 
him into an official position, where he 
could teach others how to get business. 





“What is your rate on the new alco- 
hol auto?” 

It depends upon whether the alcohol 
is carried in the tank of the machine or 
in the tank of the chauffeur. 





Liability men appear to be agreed 
that the meanest class of claims they 
have to handle are those arising under 
automobile collision insurance policies. 
One difficulty lies in the fact that the 
assured wants to run the car to his reg- 


ular repair shop and have it put in 
order. Some of these repair men do 
not do the work themselves, but farm 
it out to those who handle or make 
special parts of cars. The repair man, 
however, gets a “rake off.” This makes 
the cost to the liability company just 
that much greater than is necessary. 
One Chicago manager saved $108 on a 
$300 repair job by having the various 
specialists do the work and eliminating 
the middleman’s profit. 

Another difficulty arises from unrea- 
sonable demands by the assured. Re- 
cently a back panel in a car was injured 
in Chicago and was replaced by a new 
one. The repair man stated that in 
less than a week nobody could tell 
from the painting that the new panel 
was different from the rest of the ma- 
chine. The owner had his car repainted 
every year, usually about this time He 
insisted that the liability company have 
it repainted this time; in other words, 
_ it pay about $80 for a $15 or $20 
Oss. 





In pointing out the need of private 
residence liability policies the Travel- 
ers Insurance Company says: 

“There is here a far greater degree 
of liability than is generally supposed. 
A heater, the hot water boiler, an ig- 
norant servant, ice on the sidewalk or 
steps, a loose brick in the chimney, an 
unhinged shutter, a pavement flag raised 
by frost, the torn edge of an ash can, 
a rent in a stair carpet, the frozen 
water back of a stove, the glass door, 
rickety wash tub, a hot iron, a waxed 
and slippery floor, broken glass or 
china, the family dog and‘a hundred 
other causes are all enue with dan- 
ger to the owner’s purse from the pos- 
sible claims of domestic servants, em- 
ployes about the place or the public. 

“If the large manufacturer finds it 
an economic necessity to carry liability 
insurance, because of the losses which 
he may be called upon to pay in litiga- 
tion and damages, the owner or lessee 
of residence property has even more 
occasion to protect himself, for it is 
possible for the manufacturer though 
uninsured, to pay a large award even 
at a cost of dividends, which are a 
margin of safety, while a judgment 
against the owner or lessee might re- 
sult in serious embarrassment. _ 

“Comparatively few of the latter class 
could possibly pay out of income the 
compensation or awards resulting from 
such claims for compensation, but 
must draw the amount almost invari- 
ably out of the capital, and a large 
award with the additional cost of liti- 
gation, would mean in many cases the 
sweeping away of the accumulations 
of many years’ denial and saving, and 
possibly the loss of his home. There 
is at all times in this country a very 
large measure of liability under our 
present laws. 

“Under these policies the company 
assumes the cost of investigation and 
adjustment, or payment of claims, the 
expense of legal litigation and legal 
awards up to the limit of the policy as 
may arise from suits for damages, from 
servants and people employed about 
| the place, and from the general public. 
| All for $4 a year or $10 for three years. 
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GIVES THE INSURANCE SIDE 
OF COMPENSATION QUESTION 


During the investigations of the Min- 
nesota Employes’ Compensation Com- 
mission last summer, Fred L. Gray, of 
the Fred L. Gray Company, northwest- 
ern general agents of the London Guar- 
antee, gave the commission some ideas 
from the insurance view point. Some 
of his points were as follows: 


There is considerable misapprenenswn 1n the 
public mind as to the difficulty which confronts 
the injured workman in securing relief from his 
employer. During 1908 the ndon, in Mr. 
Gray’s territory, received reports of 3,696 acci- 
dent cases. Out of these have grown fifty-five 
law suits, of which twenty-eight were settled out 
of court. Thus in but 1% percenr of the acci- 
dents reported was suit commenced and in only 
7-10 of one percent was it — to go to 
trial. While this was a little exceptional, the 
record of 35,000 cases in the same territory since 
1892 shows the ratio of suits brought to acci- 
dents reported to have been but a trifle over 2 
percent, while suits actually contested represent 
only about 1 percent of the accidents. The 
record of the company in the United States 
shows about the same proportion. 


Insurance Companies Reduce Hazard 


Furthermore, liability companies are mainly 
responsible for the liberal treatment which in- 
jured workmen receive today. Before this form 
of insurance was introduced, when the reliet 
came from the employer’s own pocket, he was 
naturally inclined to look upon it a pure charity, 
the rights of the injured being pur rarely con- 
sidered. Now trained investigators and ad- 
justers study all the circumstances of the acci- 
dent and if the case is found to present even 
latent features of danger, in nine times out of 
ten an amicable settlement is made directly with 
the injured, without the intervention of an at- 
torney. Also, there are instances without num- 
ber where liability companies have satisfied an 
otherwise worthless judgment, thus compensating 
the injured and allowing the cuynvyer to con 
tinue his business and keep his other workmen 
employed. 


Writers Cite Abnormal Condition 


Most writers in discussing workmen’s com- 
pensation for accidents evince a fondness for 
citing the mortality statistics of the ultra-hazard- 
ous employments, and the peculiarly harsh con- 
ditions of compensation which exist in certain 
localities. The statistics of Pittsburg are often 
drawn upon, where the conditions there are ex- 
ceptional and do not compare with the conditions 
in industrial towns in the middle west. 

Not a few well meaning people are of the 
opinion that liability insurance is against public 
policy, inasmuch as it tends to make employers 
ess careful. As a matter of fact, liability com- 
panies, with their efficient inspection bureaus, 
are doing more practical good in the direction of 
bettering the physical hazard of risks than, with 
possibly two or three exceptions, is being done 
by any state inspection bureau. Liability compa- 
nies are more efficient in getting improvements 
than are state inspectors. 


Operating Cost of State Insurance 


Some people think that because the liability 
premiums exceed the losses there is an abnormal 
profit in the business. State or federal insur- 
ance, however, could not be provided without 
considerable operating expense. 

Not over 10 percent of all accidents result in 
death or loss of arm, leg, hand, foot, eye, etc., 
and most ef the remaining 90 percent are of an 
extremely trivial character. Under state insur- 
ance or a system of compensation for all acci- 
dents, some practicable and equitable method 
should be devised so that the indolent workman 
who carelessly pinches his finger would not be 
tempted to loaf two or three weeks for the sake 
of the partial wage which a sweeping compensa- 
tion law would give him. It is the prevalent 
malingering which constitutes one of the chief 
weaknesses of the European system. 

The idea of doing away with litigation by a 
change in the present method of compensation is 
fallacious. Questions arise under general com- 
pensation acts that are no less difficult and no 
less common than the questions as to liability 
under the present American system. 


Burden in Competition 


The question, viewed from any angle, is 
ultimately an economic one. In England the 
cost of compensation was increased at least ten 
fold by the Workmen’s Compensation Act. The 
problem over here is vastly more difficult. In 
England the law was national in scope and af- 
fected the cost df production all over the coun- 
try. Pending united action, it is doubtful if 
any individual state will take the risk of handi- 
capping its industries by legislating independently 
on the subject. 





“When you sell a policy sell it right. 
Explain the provisions, tell what it 
does do and what it doesn’t do, and 
explain the necessity for paying pre- 
miums promptly when due. The great- 
est mistake you can make is to be 
afraid that a full explanation will in- 
jure your chance of making a sale.” 





“All business is based on confidence 
and you can gain the confidence of a 
prospect very quickly by a full, free, 











frank explanation of the policy pro- 
visions.” 





; ter. 





Miscellaneous Lines 
—————— eel 


Owners of the heating boilers seem 
to think they are immune from ex- 
plosion. Yet they do burst and the 
causes are ascribed to external forces 
and not internal. Water heated pos- 
sesses great energy. Heating boilers 
are constructed to stand only low pres- 
sure, but sometimes by accident they 
are subjected to high pressure. Two 
recent explosions of heating boilers 
show the danger. One was at the 
provision store of the Batchelder & 
Snyder Company in Boston and the 
other was in a heating plant of a pri- 
vate home at Mt. Kisco, N. Y. 





Agents are doing themselves and 
their companies a serious injustice by 
the way they are handling the burglary 
business. The average assured is not 
aware that burglary insurance, unlike 
other lines, is not sold at so much per 
$1,000 regardless of the amount taken. 
When the owner of a city residence 
or occupant of a fine appartment asks 
the cost of burglary and theft insurance, 
he is likely to be told $12.50 per $1,000 
(except in Cook county, Illinois, where 
the rate is $18). If he had in mind 
taking $3,000 insurance he figures the 
premium at $37.50, when the premium 
really is only $30 for $3,000. Had the 
agent told him the cost would be $75 
for $3,000 insurance for three years, 
he would quickly calculate the premium 
on a smaller amount or a shorter time 
at the same rate. Then, if he were 
seeking a smaller amount, the agent 
would have to tell him that for smaller 
amounts the rate is relatively higher. 
This would give the agent a good open- 
ing to show him the economy of taking 
full coverage, or something like it, and 
to explain that it requires considerable 
insurance to protect one against dam- 
ages thieves or burglars may do to 
what they do not carry away. 

Were agents to quote rates on a larger 
amount and then come down to a smaller 
one if necessary, they would increase their 
premium incomes and reduce the com- 
panies’ loss ratios. 





To most agents outside of large cities, 
plate glass insurance is a small mat- 
It is important enough, however, 
so that they should handle it right or 
not at all. A fire agent cannot afford 
to endanger a good fire line by dis- 
pleasing his assured over a relatively 
small plate glass risk. A very large 
part of the value of plate glass insur- 
ance is in the service. To a merchant, 
for example, the loss of use of a val- 
uable show window and the loss of the 
time in arranging for its replacement, 
especially if the local glazier has to 
send away from town for the glass, 
is about as serious as the loss of the 
glass itself. When he insures his glass 
he rightly expects to be relieved of all 
loss and inconvenience except that 
which is actually unavoidable. Any 
unnecessary delay in replacing glass 1s 
just cause for complaint on his part. 
It behooves an agent, then, either to 
see that the company he represents 15 
one which gives the promptest and best 
service, or he would better act simply 
as a broker and place his plate glass 
with some other agent who does rep- 
resent a good company. 





The bank burglary companies are 
confronted with the dynamite robber, 
possessed of no delicate tools. Safe 
manufacturers can find no antidote for 
dynamite. They cannot put together 
a safe that will stand against the explo- 
sion. They rush in, explode a safe, grab 
what they can, shoot to kill, and disappeat- 

This condition makes bank burglary 
insurance essential and it should be 
adequate to cover all loss. 


Plate glass agents should be very 
careful about taking risks on_ plates 
which already contain slight breaks, 
but which the assured has refused ‘0 
have replaced because of the value ° 
the lettering on them. It not im re- 
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quently happens that the lettering is 
valuable and the owner insists that a 
small crack does not amount to any- 
thing and he does not want to lose the 
value of the lettering by a replacement. 
Experienced plate glass men know how 
to deal with these cases. Some small 
breaks are comparatively harmless, but 
others are almost sure to run further. 
The safe way for the inexperienced man 
to do is to leave such risks alone. 





Companies writing burglary insur- 
ance find it necessary to make very 
careful investigation in case of loss 
where there is the slightest suspicion. 
An agent should not be bluffed by an 
assured who seems to be offended at an 
investigation. Numerous cases of fixed- 
up robberies are reported in residences, 
business places and banks to recover 
on burglary insurance. In some in- 
stances, detectives have been able to 
get confessions from the guilty. Local 
agents should be in a good position to 
assist companies in investigations be- 
cause of their knowledge of conditions. 
Moral hazard in burglary insurance is 
one that will need very careful watch- 
ing. 





Agents in writing burglary insurance 
too often permit the applicant to fix 
the amount of insurance. He takes out 
a $1,000 policy while his actual, readily 
removable valuables may exceed that 





sum several times over. It is incon- 
sistent to see a clerk with a moderate 
salary residing in a five or six room 
apartment carrying the same amount of 
burglary insurance as a man living in a 
large house with $15,000 worth of jew- | 
elry, silverware and furs. He perhaps 
figures he does not stand to lose much | 
more than $1,000. The intelligent agent | 
should be able to convince him of the | 
danger he is exposed to and the need of | 
proper protection. He may have a/| 
house valued at $50,000 and only carry 
$5,000 fire insurance, believing a fire 
might be easily extinguished. Yet he 
leaves $45,000 in value exposed. 
Burglars may not only steal but de- 
stroy valuable paintings, furniture and 
bric-a-brac, which damage is covered. 
Some few pointed facts forcefully | 
driven home are quite likely to result | 
in a larger policy. In time it is hoped | 
a coinsurance clause will prevail with | 
burglary insurance which will force an | 
assured to cover at least 50 percent of 
the value of his removable property or 
become a coinsurer for the deficit. 


| 





“Some people think appendicitis is 
caused by fast living; others belitve it 


| 
it often due to the fee for an opera- | 
tion.” | 


Surety and Fidelity 


A case has been decided against a 
surety company in New York where a 
bank carried a $20,000 fidelity bond on 
a cashier. When the bank applied for a 
renewal, the bank stated it had audited 
the books of the cashier and found 
them correct. On the strength of this 
statement the bond was renewed. It 
was found later that the cashier was 
short $21,000 when the statement was 
made. The bank, however, acted in 
good faith as it had followed the cus- 
tomary method of auditing. 

The company denied liability on the 
ground that the bank’s assurances re- 
leased the surety from liability. The 
case got into the courts. The final 
court held against the company tak- 
ing the ground that the bank did not 
guarantee the correctness of the cash- 
ier’s accounts but only guaranteed that 
the accounts had been found correct by 
the auditor in his examinations. The 
Fidelity & Casualty in commenting on 
the case says: 

“This decision seems to us a just one. 
Of course, a bonding company and a 
bank can, if they please, enter into an 
agreement whereby it is expressly stip- 
ulated and understood that the bond- 
ing company shall incur no liability if 
as a matter of fact and irrespective of 
the knowledge or ignorance of the bank 
the person bonded is short at the re- 
newal date. Sometimes, we regret to 
say, surety companies issue bonds of 
this narrow type, or ask banks to exe- 
cute renewal statements intended to 
limit the companies’ liability in the way 
described. 

“No prudent banker would knowingly 
enter into such an agreement with a 
bonding company, and no right-minded 
company would attempt by indirection 
by an entrapping renewal statement, 
for example) to reach an end that it 
would not venture openly to seek. The 
better way by all manner of means is 
cur way—not to require the assured to 
cemmit themselves to unqualified dec- 
larations of fact, but only to make their 
statements ‘to the best of their knowl- 
edge and belief.’” 





Because our rates are based upon the 
amount of the contract, occasionally a 
contractor misrepresents the amount 
ot his contract, in order to deceive us. 
Agents are urged invariably to learn 
after competition what was the total 
amount of the contract, and notify us, 
so we may send a bill for the premium. 
Agents, of course, will be credited with 
the commissicn thereon. This is an 
exceedingly important matter, and it 





FIDELITY“:DEPOSIT 
COMPANY of MARYLAND 


Fidelity Judicial Contract 


- BONDS 


Capital $2,000,000 


Conkling, Price & Webb 


GENERAL AGENTS 


N. Y. Life Bidg., Chicago, Iil. 
Frank A. Preston 


GENERAL AGENT 


Lemcke Bidg., Indianapolis, Ind. 
E. Shriver Reese 


GENERAL AGENT 


Soc. for Sav. Bidg., Cleveland, Ohio 


Assets $6,110,216 


Net Surplus $2,536,505 


Roger L. Merrill 


GENERAL AGENT 


Majestic Bidg., Milwaukee, Wis. 
Whitaker Bros. & Penny 


GENERAL AGENTS 


Chamber of Commerce, Detroit, Mich. 
John P. Ryan 


GENERAL AGENT 


Union Trust Bidg., Cincinnati, Ohio 


is the intention of this company to in- 
vestigate all contract bonds written 
since September 1, 1908, to learn wheth- 
.er or not the full premium was paid. 

Agents are therefore cautioned to 
make careful inquiry, hereafter, regard- 
ing the actual amount of the contract, 
when application is made. 

It has also been learned that con- 
tractors go from an agent of one surety 
company to another, telling each agent 
a different story; for instance, one con- 
tractor had a $95,000 contract, bond 
$30,000. He told the first agent the 
truth, to the next he stated that the 
contract amounted to $45,000, and to 
another $30,000; thus he secured a rate 
of $150 when he should have paid $475. 
—National Surety News. 





It is a common custom among banks 
to divide their fidelity schedules among 
several companies. This is especially 
true among large banks. It is said 
that only two or three of the prominent 
banks in Chicago have all their employes 
bonded in one company. This prac- 
tice is regarded by some general agents 
as objectionable. One in a distant 
city, who holds strong opinions on 
this point, went to a bank for which he 
had part of the line and told the bank- 
ers that the arrangement was unsatis- 
factory to him and he wanted the whole 
line or was ready to give up his share 
of it to the company carrying the other 
part. As it came out, he got the entire 
line. He holds that where one com- 
pany bonds employes in one depart- 
ment and another those in another it is 
sometimes very difficult in time of loss 
to determine in which department it 
actually occurred and thus it is hard to 
fasten the liability upon either com- 
pany. This is likely to result in dis- 


| 





| 








putes and possibly in litigation, which is | 


unsatisfactory both to the bank and to 
the companies, which generally are 
ready to pay fidelity losses promptly 
but do not want to pay losses for which 
they are not liable. 





The necessity of having insurance 
that insures is seen in a recent New 
York decision which dealt with a sales- 
man who had embezzled amounts col- 
lected from customers and also stole 
goods from his employer. The court 
held the bonding company liable for 
the amount embezzled, but not for the 
purchase price of stolen goods. 

In this case, doubtless, a ¢ircum- 
scribed form of bond was issued cover- 
ing only acts amounting to embezzle- 
ment or larceny and only acts of em- 
ployees within the direct scope of their 
duties. Thus the stealing of 
that had not been entrusted to the em- 
ployee for any purpose was not an act 
within his duties as a salesman. 

In this case the agent lacked in that 
he did not furnish a bond that prop- 
erly protected the employer. 


ness. 





by other companies when perhaps 87% 
per cent of all judicial bonds now on 
file have been signed by individuals? 
“To discover that personal surety is 
still an important factor is enough to 
arouse all the latent energy of an am- 
bitious agent, for it proves that right 
before him is a broad and fruitful field, 
all white with the harvest, into which 
he has but to thrust his sickle to gar- 


| ner a most profitable result to both 


himself and the company. 

“A rich field for work lies particu- 
larly in the rural districts. For the 
most part cities have been awakened to 
the selfishness of personal surety. Why 
should a man risk all his worldly com- 
fort, as well as that of his family, by 
signing a bond for his friend or neigh- 
bor when there are surety companies 
with ample resources ready to assume 
the obligation for an astonishingly 


| small consideration after their investi- 


gation proves the applicant worthy of 
confidence? 

“To abuse one’s competitors or speak 
slightingly of rival companies when 
there is so much work to be done in 
developing virgin soil is indeed poor 
policy. Resolve, therefore, to stop all 
petty bickerings and unite in a vigilant 
and unceasing campaign against the 
individual-bonding system—the great- 
est possible obstacle to the future 
growth of corporate surety.” 


DECALOGUE FOR AGENTS 

First.—Thou shalt not wait for some- 
thing to turn up. Pull off yqur coat 
and go to work that thou may’st pros- 
per in thy affairs. 

Second.—Thou shalt not be content 
to go about thy business looking un- 
tidy, for thou shouldst know that thy 
personal appearance is better than a 
letter of recommendation. 

Third.—Thou shalt not try to make 





|} excuses nor shalt thou say to those 


that chide thee, “I didn’t think.” 

Fourth—Thou shalt not wait to be 
told what thou shalt do, nor in what 
manner thou shalt do it, for thus may 
thy days be long in the job which for- 
tune has given thee. 

Fifth—Thou shalt not fail to main- 
tain thy integrity, nor shalt thou be 
guilty of anything that will lessen thy 
respect for thyself. 

Sixth—Thou shalt not covet the 
other fellow’s job, nor his salary, nor 
the position which he hath gained by 
his own hard labor. 

Seventh.—Thou shalt not fail to live 


| within thy income, nor shalt thou con- 


goods | 


It pays to | 


deal with agents who know their busi- | there are occasions when it is unsafe 


tract any debts when thou can’st not 
see thy way clear to pay them. 

Eighth.—Thou shalt not fail to blow 
thine own horn, for he who is afraid 
to blow his own horn at the proper oc- 
casion findeth nobody standing ready 
to blow it for him. 

Ninth—Thou shalt not hesitate to 
say “no” when thou meanest “no,” 
nor shalt thou fail to remember that 


| to find thyself by hasty judgment. 


Here is something good from the pen | 
of Colonel J. Frank Supplee of the 


United States Fidelity & Guaranty, pub- 

lished in that company’s bulletin: 
“Why fight, strive and maneuver to 

capture or transfer business now held 


Tenth.—Thou shalt give every man 


a square deal. This is the last and 
great commandment, and there is no 
other like unto it; upon this command- 
| ment dependeth all the law and the 
profits of the business world —Ex- 
change. 
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THE UNITED STATES 
FIDELITY & GUARANTY 


COMPANY 


Baltimore, Md. 


Calvert, German é Mercer Streeis 





- $1,700,000.00 
$1,482,695.84 
704,057.29 

287,316.34 2,474,069.47 

‘ $4,174,069.47 
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Industrial Disability 


Twenty-five percent of the claims 
that are made to the average insurance 
company are fraudulent to a greater 
or lesser degree; many of them are 
never detected. Dishonesty, imposi- 
tion and grafting is everywhere ap- 
parent. One of our special representa- 
tives recently called on a claimant to 
make an investigation, after which he 
advised the claimant that there was 
nothing doing. The claimant at the 
time was in bed with his leg in a plaster 
cast. However, fifteen minutes after 
the representative left the claimant’s 
house, the latter got up out of bed, 
took off the cast and rode his bicycle 
up and down the street. Incidents like 
this are of every day occurrence. It 
behooves both the company and its 
representatives to keep their eyes open 
all the time.—General’s Review. 











Insurance agents generally are 
credited with having a vast amount of 
nerve. Some of them undoubtedly 
have, but a great many of them are 
really wanting in this characteristic. 
How often does an agent show his 
want of nerve by soliciting a prospect 
for a small policy when he might have 
gotten a larger one if he had tried, or 
for small, frequent payments when he 
might have secured larger ones at less 
frequent intervals. But where nerve 
is required most of all in the insurance 
business is to pass by business that is 
not fit to be written. 

Industrial agents are especially ex- 
posed to the danger of losing their 
courage to go after large premiums. 
They get so accustomed to soliciting 
men for $1 or $1.50 a month, that they 
let pass opportunities to write some | 
of the same men on the commercial | 
plans which their companies offer. The 
fewer times in a year the assured has 
to pay, the fewer opportunities he has 
for lapsing, and lapses are a nightmare 
both to agents and companies. 

Every man is entitled to the best he | 
can pay for. If he can buy coal by | 
the carload he gets a low price per ton, 
but if he buys it by the basketful he 
has to pay the penalty. So if a man | 
can pay for a commercial disability | 
policy the company generally stands | t 
ready to give him more for his money | 
than if he puts it to the expense of | 
collecting every month and exposes it 
to the chances of losing his business 
by lapse. It is want of nerve that 
prevents many agents from writing 
more people on the commercial instead | 
of the industrial plan. 











An agent recently paid a claim on a 
party who had a fractured wrist. After 


paying the claim the agent said to the | 


claimant: 

“Now, what’s the matter with you 
cleaning up about twenty dollars as a/| 
result of this claim?” 

When the claimant asked for explana- 
tion the agent said: “You work in a 


place where there are about one hun- | 
i | The 

I go down there this afternoon and | real 

you introduce me to the men and tell | 


dred men working; suppose you and 








them how well you are pleased with 
your claim and tell them I am a friend 
of yours and the man who wrote your 
policy. If I get any business I will 
pay you so much for each application.” 

The claimant was willing and went 
with the agent to the shop that after- 
noon, Twelve applications was the re- 
sult of two hours’ work. Twenty-four 
dollars in fees were collected. We do 
not know how much the agent paid the 
claimant, but we do know that if every 
agent in the business would just think 
over this plan and work on the same 
lines there would be a nice production 
of business on every claim paid. Not 
nearly enough attention is given to the 
goodly influence of satisfied claimants, 
who as a general thing are only too 
glad to “turn an honest penny.”— 
Agents’ Bulletin. 





Company adjusters at times run 
across cases where an agent has delib- 
erately written a man in a higher class 
than that to which the occupation en- 
titles him. In order to get the appli- 
cation more readily, the agent has 
worked a palpable deception. Tempo- 
rarily there has been a gain, but after 
the adjuster points out the trick the 
agent loses the confidence of his clients 
or his company and perhaps both. It 
is pust such work that has brought 
companies into disrepute. 

“Where an application is written 
strictly in accordance with the rules of 
the company, the occupation truthfully 
stated and properly classed, a claim, 
when presented, is paid on sight and 
there is no disappointments. In the 
long run the honest agent is better off 
financially.” 





“How many of your lapses during 
the last few months have you been able 
to re-instate? How many of them have 
you seen personally and tried to re- 
instate? You know that most of these 
men need the protection, if you don’t 
keep them on your books some other 
agent will soon put them on his. Re- 
member also that the reinstated man is 
as a usual thing more likely to stay on 
the books than a new man.” 





We fear that many times in our 
anxiety to secure business we forget 
that the applicant is not as well posted 
on insurance as we are, and do not take 
time enough to explain our policy. We 
take too much for granted. The agent 
frequently tries to have the prospect 
absorb all the information about the 
policy in a few minutes that he has 
taken months to acquire, and many a 
good policyholder is lost because he 


| For to understand the proposition. 
The agent should at all times be abso- 
lutely fair both with the policyholder 
If the agent will 
_ remember that it is far better for 
him to write one policy that will stick 
| than three that will lapse in 30 or 60 
| days, he would be more careful. 
policy that stays is a sure profit in 
more ways than one.—Woodmens Cas- 


and the company. 
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truthfulness. 
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THE PHILADELPHIA CASUALTY COMPANY 


WALTER LE MAR 


TALBOT, President 


Capital - - - = = $500,000.00 
Total Assets, April 1, 1909 - $1,427,564.00 
Surplus (Policyholders) - - $714,598.00 
AF 
UPERIOR Pourcies 
ATISFACTORY 
Personal Accident, Health, Liability, Automobile 


Plate Glass and 


Credit Insurance 


AGENCY CORRESPONDENCE SOLICITED 





LONDON GUARANTEE AND ACCIDENT C0., Ltd., 2xacn3e" 
HEAD OFFICE LIABILITY 
ACCIDENT 
CHICAGO a 
ae BURGLARY 
F. W. LAWSON STEAM BOILER 
General Manager CREDIT 
ESTABLISHED 1869 





Genera: Agents 


CONKLING, PRICE & WEBB, °c‘ cscs. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, “siace™ 310 Ford Building, Detroit 
FRED L. GRAY COMPANY, "srs" Security Bank Bldg., Minneapolis 


Bonds— Casualty 


Can command Bond or Casualty Business, 





AGENTS 
IF 
YOU 


Are seeking an Agency connection, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 


UNITED SURETY COMPANY 


BALTIMORE, MD. 





JOHN MCGILLEN, 
GENERAL AGENT FOR ILLINOIS, 
BORLAND BLDG., 181 LA SALLEST., CHICAGO, ILL. 
TELEPHONE Cewrmar 4267. 


THE FLETCHER Co., THE ELDRED AGENCY, 
®. W. Manacens, GENERAL AGENTS, 
Bank oF ae 1 go ee PasstT BLDG, 


AGENTS, ATTENTION! 
THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net ne $25,000 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canads 


Liberal Contracts to Agents 


For Territory Apply to Home Office 

















CAPITAL FULLY PAID, $1,000,000 


The American Credit-Indemnity Co. 
of New York 


Credit Insurance Onlv 


8. M. PHELAN, President 
Insures Manufacturers and Wholesalers against 
Insolvency of Customers. Wo can diucse use a few 
Pierce Building, ST. LO MO. 302 Broadway, NEW YORE 
%, All Principal Cities Go 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICA 



































